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THE SPECTATOR FOR 1876. 


THE SPECTATOR enters upon the ninth year of its publication under 


the most encouraging circumstances, Recent events in its history 


have been the means of evoking the most gratifying evidences of 


forth 


Not- 


the regard in which it is held by the public and of. calling 


the vigorous approval and support of old friends and new. 


withstanding the general depression in the business of the country. 


the columns ot this journal have been nearly as well 


advertising 


filled as in more prosperous years, and at this time, as can be seen 


by turning its pages, this department of its patronage is better sus- 
tained than at any time within a twelvemonth, Its subscription list 


has likewise grown steadily, and it goes to-day into the offices of 


a larger number of underwriters and business men than it ever did 


before, and into thrice as many as any other paper professing to 


give the insurance trade news. 


It will be the constant effort of the publishers of THE SPECTATOR 


to deserve a continuance of this generous patronage in the future. 


The aim will be to improve this journal in every possible way that can 
make it useful to everybody engaged in the insurance vocation. Our 


readers will observe several new and valuable features which have been 


introduced into the current number. Others are in the course 
of preparation. Besides the discussion of the theory and _ prac- 
tice of the different branches of insurance in’ our editorial 
columns, we shal! present in each succeeding number contribu- 
tions on technical subjects from the ablest actuaries and fire in- 
surance experts in this country and Europe. A department of 


‘Answers to Correspondents”’ has been opened, which will afford 


our readers an invaluable medium for obtaining infurmation on 
special topics. Our corps of special correspondents has _ been 
enlarged, and, as_ hereafter all the great insurance centres 
of the country will be covered by our trained and active 
representatives one of the most popular departments of our 


paper will be rendered doubly interesting. The law reports affecting 


the insurance interests wili be contributed by a special reporter qual- 


ified and acquaintance with the work, and our 


facilities will be increased for furnishing the treshest and most trust- 


by long practice 


worthy news about insurance happenings in all parts of the globe. 


It is obvious that THE SPECTATOR offers unusual advantages to 


advertisers. It goes into the hands of, and is attentively read, and 
in most instances filed by, nearly every life and fire insurance agent 
and company official in the United States and the Dominion of Can- 
ada; it is largely exchanged with the non-insurance press, and exerts 
a commanding influence upon that department of journalism; it is 


kept on file in many public reading places, and has a considerable 


and increasing circulation among policyholders and the business com- 


munity. 
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THE SPECTATOR CANVASSING DOCUMENTS. 


REDUCTION 








IN PRICE. 


We have made a marked reduction in the prices of our canvassing documents, and the attention of our readers is directed to the list 


These publications are invaluable for the suggestions they convey. They will be sold separately or in grades, as may be desired. On 


orders of 5,000 copies we will print Company's or Agent’s advertisement without extra charge. 


GRADE Il. 


HOW IT PAYS? Life Insurance as an Investment. 
The best argument for business men. 2 colors, 


SRO peters Perry cree reer re ete 
WILL IT PAY? Companion to How it Pays? 
2 colors. 32 pages........ Weer ee re 
STE FO: DEAR? 86 POC eines cncesesnsecs 
THE CO-OPERATIVE HUMBUG, A masterly 
exposure of the co-operative swindle............. 


GRADE Il. 


1,00 


opies. copies 

CRIMES OF THE NOT INSURED. 2 colors. 

PRED cree ee nn ang his berate Siphon Jccescs SO G¥S.00 
HOW TO DIE RICH? 2 colors. 8 pages....... 2.50 I15.0¢ 
A TALE OF BLACK FRIDAY. 2 colors. 8 pages. 2.50 1.00 
A SECRET WORTH KNOWING. 2 colors, 

SO er ee rT eek Peres fre ere 2.5¢ 15.00 
MUTUAL AND STOCK PLAN OF LIFE IN- 

SURANCE. SCONES: B Pages... cccss en eacicas 2.50 15.00 
BUSINESS WORTH OF LIFE INSURANCE. 

2colors. 8 pages...... . pasatengeeekens : 25 15.0 
RENEW YOUR POLICY. 2colors. 8 pages..... 2.5 I5 
ADVICE TO POLICYHOLDERS., (English.) 

IO PAGES... scvcccvcecses ee ee cee es 2.5 15.00 
ADVICE FO POLICYHOLDERS. (German, ) 

PR DONEE a ckcict ree wclenewncericnws ie. 2.5 15.0 

(A most convincing document against allowing policies t 
apse.) 

HARD TIMES. e2colors. 8 pages...... oe eee 2.5 15.00 
HINTS TO WORKINGMEN. 2 colors. 8 pages = 15.0 
I'he leaflets in the above grade are among the choicest in our entire serie 

elegant style. 
GRADE Iii. 
s ies 


TO BECOME INSURED IS TO BECOME RICH. 
MO 6a ic onemes anasto le 6aCaeae 6 re ian 
DUTY AND PREJUDICE, 8 pages 
RAC II A PP s.. OB POAGES. ook ces ceciccevs 
TEN YEARS OF A GREAT NATIONAL BLESS- 
RON. way ce dlc cndincwivipw oe;nwed ass betel n ae 
THE FALLACIES OF CO-OPERATIVE INSUR- 
ANCE. By ELIZUR WRIGHT. 8 pages....... 
WHY DO I INSURE MY LIFE? 2colors. 4 pages. 
PRACTICAL EXAMPLES. 2colors. 4 pages 
REASONS FOR INSURING ONLY IN SOUND 
LIFE COMPANIES. 4 pages........ ; : 
PUT YOURSELF IN HIS PLACE. 2 colors. 
J) Se ere ies ye ee a 


hese are the productions of writers who are well known as forcible and efficient advocates of the Life Insurance system, and each 
package is a quiver full of arrows such as, in the hands 


They may be procured either separately or ; 


$2.00 $13.00 
2.00 13.00 
2.00 13 0O 
2.00 13.00 
2.00 13.00 
2.00 13.00 
2.00 13.00 
2.00 13.00 
2.0 130 


$6.00 per 1,000 copies ; and $60.00 per 12,000 copies. 


Where 12,000 copies ire ordered 


150,00 


75-CO 


100.00 


copies, 
be 

POS .0O 
05.00 


65.00 


GRADE IV. 


WHY LIVES SHOULD BE INSURED. ByHon. 
HORACE GREELEY. 4 PAgGS..........00000005 $1.50 $10.00 $35.00 
LIGHT IN A DARK PLACE. | Illustrating the 
benefits of non-forfeiture. 4 pages............... I.50 10.00 35.00 
HOW HE LEFT THEM. 4 pages... ........0es0 I.50 10.00 35.00 
HIS OWN FAULT. 2colors. 4 pages............ 1.50 10.00 35 00 


GRADE V. 


The Spectator Tract Leaflets. 

This series is issued in assorted packages, containing FOURTEEN distinct 
Leaflets of two pages each, and embracing almost every phase of arguments in 
favor of Life insurance, as may be inferred from the titles, which are as follows: 
What Might Have Been. 

The Question of Investment. 
How To Be Rich. 
Common Facts Little Known. 
Only a Trifle. 


The Law of Life. 
The Only Safe Provision. 


Proving their Faith by their Works. 
I’m Not Married. 
Sense in Business. 
The Best Security. 
The Universal Privilege. 
Practical Tendencies of Life Insurance. 


Do You Intend to Marry ? 


of energetic solicitors, cannot fail of success. 


‘ssorted in any manner that may be desired, at $1.00 per 100 leaflets ; $4.00 per 500 copies 


the Company’s or Agent’s advertisement will be printed on each leaflet without extra « harge. 


THE SPECTATOR COMPANY. 


/ 7 bl 2shers. 


NEW YORK. 


No. 16 DEY STREET. 


‘ OFFICES OF THE SPECTATOR: 


CHICAGO: 


Nos. 161 and 163 LA SALLE STREET. 


—— 
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FIRE AND MARINE 
INSURANCE WORKS, 


PusLisHED AND For Sate at THE Spectator OPFFICEs. 





Builders’ Estimates, 
A blank necessary to the correct adjustment of losses on buildings. Three kinds: 
Brick, FRAME and PARTIAL LossEs. $1 per dozen: $5 per 100; $25 per 1,000. 
Ducat’s Practice of Fire Underwriting. 
$1.50. 


The Insurance Register. 


Containing, with other information, a record of the yearly Progress and the present 
financial position of British Insurance Associations. Published annually, price $1, 


The Policy of Marine Insurance, 


Popularly explained. By CHarLes McAxtunur,. Price $1.75. 


An Analysis of Marine (English) Insurance Cos. Accounts, 
Showing their profits and losses liabilities and assets, together with Tables 
lllustrating the Combined Experience of Twelve Companies, By Morrice A. 
Brack, Actuary and Accountant, Price $1.50. 


Dean’s Interest and Equation Exponents, 
Combined Interest and Equation Tables, compiled on an entirely new plan, 
Price $5. 


The Insurance Cyclopedia. 
By CorNnELIuS WALFORD, F.S.S., F.I.A., author of the ‘* Insurance Guide and 
Hand Book,” issued in parts, about forty parts completing the series. Price $1 per part, 


The Insurance Almanae. 
Containing the only complete and correct list of Fire, Life and Marine Insurance 
Companies in the United States. Published annually. Cloth, 75 cents, Paper, 
so cents, 


Proofs of Loss. 
A new and improved form, handsomely printed with ornamental title. 
per dozen; $5 per 100; $25 per 1,0co. 


Price, $1 


The Fire Insurance Register, 
And Index to the Resources, Condition and Standing of the Principal Fire 
Insurance Companies »* the beginning of each year. Issued annually. Comprises 
also: Register fur I: surance Expirations. Durzbly mounted and bound in im- 
perishable folding covers. 25 cents } ° copy; $10 per 100; $60 per 1,000. 


The Average Clause. 
By RicHarp Atkins, Adjuster of the Sun Fire office. A most valuable work on 
the adjustment of fire losses, Crown §8vo. 108 p--.>. $2.50 currency, 


Fire Surveys; or a Summary of the Principles to be ob- 
served in Estimating the Risk of Building. 
By E. M. Suaw, Chief of the London 
Fire Underwriters. Price per singl- copy, 


Brigade. An invaluable work for 
cents; per 100, $35. 


Tables of Earned and Unearned Fire Premiums at Pro 
Rata and Short Rates. 
Invaluable for. mpilations in cancelling or re-insuring risks. The only method 
of ascertaining ctly « company’s unearned premium or re-insurance liability. 
The Fudi edition, h.ndsomely bound in full cloth, in tamed boards, with beveled 
edges, $10 per copy. 


The Principles and Practice of Fire Underwriting, Sys- 


tematically arranyed. 
By Jos. M. Rocrrs, LL. B. The Standard Instruction Book for Agents. $2. 





The American Classification of Fire Risks. 


This system of classification is the most simple, effective and convenient of any 
yet presented, less cumbersome, less complicated, and more economical than any 
other plan. Quarto form, printed in large type, on best quality of paper, and sub- 
Stantially bound in cloth, with russia back and corners; good for ten years’ 
classification. Price per copy, $10. 


The Improved Expiration Register. 
An entirely new, original, and most convenient method of giving insurance 
expirations, thereby saving a vast amount of time and unnecessary labor, Every 
company, every agent, every broker, should have this valuable system of expiration 
registry. Prices—No, 1, $3; No. 2, No. 3, $7. 

General Insurance Statutes of the United States. 


Containing all the Laws of all the States on the subject of Insurance, An invalue 
able volume of 930 pages, with supplement. Law sheep, $15. 


New York Insurance Laws. 
Latest edition, $2. 

Phillips on the Law of Insurance, 
By WILLARD Puitutps, Fifth edition, revised and brought down to the present 
date. 2volumes, Law sheep. $15. 

Littleton & Blatchley’s Digest of FireInsurance Decisions, 
Brought down to present date. $7.50. 


A Treatise on the Law of Fire Insurance. 


By HENRY FLANDERS. 1 vol, 8vo. 620pp. $7.50. 


Parson’s Marine Insurance and General Average. 


2vols.,8vo. Lawsheep. $15. 


Notes on Spontaneous Combustion. 


By Wyatt Papwortn, Architect. Paper covers, 40 cents; cloth, 50 cents, 


Ellis’s Law of Fire and Life Insurance, 


$2.50. ‘ 
Fire Loss Apportionment. 
By WitLt1aAm Henry Hore, London, Royal 8vo. Cloth. $3. 


The New York Fire Insurance Reports. 


The official edition. Price, $2. 


The Spectator Standard Surveys. 


A new and improved form of BLANKs For SuRVeys AND D1aGrams of all 
risks (other than stores and dwelling houscs). Ordinary, $25 per 1,000; special, $30. 


The Spectator Insurance Charts, 

Showing the business and standing of Insurance Companies for each calendar 
year. Published annually, Two separa e Charts, as follows, are published in 
February of each year: 

1, Of New York State Fire Insurar ce Companies, 

2. Of Fire Insurance Companies of other States doing business in New York, 
These charts are elegantly printed on tinted paper, in two colors, Price per 
single Chart, 25 cents. 


*.* Any Insurance Work published in the United States or in Europe supplied promptly, at publishers’ or importers’ prices. 


New York : No. 16 Dey street. THE SPECTATOR COMPANY. | Cuicaco : Nos. 161-163 La Salle street 
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Str. Louis Lire 


INSURANCE COMPANY, 


TIOME OFFICE, ‘ ‘ ‘ : > . ° - ST. LOUvIs. 


Paid-up Capital, $1,000,000.00, 


RATES LOW, 


PLANS SIMPLE, 


CONTRACTS DEFINITE. 


HENRY W. HOUGH, President. 


JNO. T. DOUGLASS, 1ce-Presid ent. 


J. M. FOX, Secretary. 


Competent Men Wanted in all Unoccupied Territory 


the Home Office. 





Address ' 


CONTINENTAL 


LIFE INSURANCE COMPANY, 


OF NEW YORK. 
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Number of Policies issued to Jan, 1, 1875 ...............0006: 68,100 
Number of Policies issued in 1874..... SE EE ee 6,300 
Savetes, Maw York Standard... ...0csccsccceneccecssens $711,982.00 


eB Be . Serer Tr rrerri rT eetee Tear ere 6,555,828.01 





NORTHWESTERN BRANCH: 
ILLINOIS, IOWA, NEBRASKA and MINNESOTA. 


OFFICE, - - - - 157 WASHINGTON STREET, CHICAGO. 


CHARLES H. FROST, Manacer. 
H. E. METZGER, Suft. of Agencies. 


RELIABLE AGENTS WANTED THROUGHOUT THE NORTHWEST. 





WASHINGTON LIFE 


Insurance Company, of New York. 


“M “Ad 


Ainge: 


‘sarquas py foz dng YONAAA 'S ‘A 
"Aanjaavag-jurjsissy” ‘NNOW SQUAD 





CYRUS CURTISS, President. 
W. A. BREWER, JR., Vice-President. 
Moxy 1°71pIW ‘KAVAUYO.W “A 


WM. HAXTUN, Secretary. 


= SS 


Cash Assets, . . $4,800,000 


Invested in the best Class of Securities. 


Surplus,. . . $704,254.44 


The GREAT and SPECIAL FEATURE of THE WASHINGTON is NON- 
FORFEITABLE DIVIDENDS, that hold policies in force though the premiums 
be unpaid. This feature is the right of the policyholder, made so by the charter 
of the Company. 

All the profits are divided among the policyholders in 


annual dividends from date of policy. 


HH. D. PENFIELD, General Agent, 
No. 148 La Salle Street, Chicago, III. 


4 
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INCORPORATED 1851. Purety Mutvat. 


MASSACHUSETTS MUTUAL 


Life Insurance Company, 
SPRINGFIELD, MASS. 


E. W. BOND, President. 


HENRY FULLER, Jr., Vice-President, 
AVERY J. SMITH, Secretary. 
OSCAR B. IRELAND, Actuary. 


$5,565,937 


1,500,000 


ASSETS, over - - 
ANNUAL INCOME, 


DIVIDENDS ON THE CONTRIBUTION PLAN, 
Annually from Date of Policy. 


THE MASSACHUSETTS NON-FORFEITURE LAW applies to all policies ot every 
form, from the first payment, so that no policy ceases by non-payment of premium 
until the full amount of previous payments has been spe ni in carrying the risk. 

Liberal arrangements may be made by agents or solicitors, on application to the 
Company, or to any of the following 

GENERAL AGENTS: 

V. W. FOSTER, 243 Broadway, N. Y. City, for N. Y. City and vicinity. 
M. V. B. EDGERLY, Manchester, N. H., for New Hampshire and Vermont; 

28 School Street, Boston, Mass, for Boston and vicinity. 
J. B. TALLMAN, 6 New Savings Bank Building, Syracuse, N. Y., for Central N. Y. 
A. M. PARKER, 405 Main Street, Worcester, Mass, for Worcester and vicinity. 
E. P. PATERSON, 62 Weybosset Street, Providence, R. I., for Rhode Island. 
GEO. E. PENDERGAST, 121 Bank Street, Cleveland, Ohio, for Eastern Ohio. 
J. T., DEWEY, 23 Chamber of Commerce, Tol-do, Ohio, for Western Ohio. 
W. N. BENTON, 202 N. 2nd Street, St. Louis, for St. Louis and vicinity. 
D. P. HUNTINGTON, 105 Wisconsin Street, Milwauk~e, for Wisconsin. 
LAWFORD & McKim, to South Holliday Street, Baltimore, Md. for Maryland. 
CuAs. MCLEAN Knox, S. E. cor. of Sixth and Walnut Streets, Phila, for Pa. 
E. P. WATERBURY, 25 North Pearl Street, Albany, N. Y., for Eastern New York. 
H. L. HORNE, 95 Exchange St., Portland, Me., for Maine. 
ALBERT H. BOND, 265 Main Street, Hartford, Conn., for Connecticut. 
OWEN OWENS, 67 West Third Street, Cincinnati, Ohio, for Southern Ohio. 
FRED. RAACKE, 300 North Main Street, St. Louis, Mo., for St. Louis. 
JOHN A. HALL, Company’s Block, Springfield, Mass, for Western Mass. 
FRISBIE & RAPPLEYE, 170 La Salle Street, for Chicago and vicinity. 
E. H. ELWELL, Moffat Building, Detroit, for Michigan. 
A. 5S. AMEs, North Pennsylvania Street, Indianapolis, for Ind. 
A. Q. SM1TH, Burlington, Iowa, for Iowa. 


over - 


THE MuTuat LIFE 
Insurance Co., of New York. 


FREDERICK S. WINSTON, President. RICHARD A. McCURDY, Vice-President. 


Cash Assets, Jan. 1, 1875, - = = = -  $72,446,970.06 
Total Liabilities, atthe same date, - - - - 68,406,527.95 


Surplus over all Liabilities (Reserve at 4 per cent.), $4,040,442.11 


NuMBER OF Poticigs 1n Force, 90,914. | Amount aT Risk, - - $301,928,726. 


The advantages cffered to insurers by this Company, in Solid Security, Superior Economy, 
and its convenient system of Annual Cash Dividends, distributed on each New Year's Day 
combine to make it THE SAFEST, THE CHEAPEST AND THE BEST IN THE 
WORLD. Applications for Insurance or for Agencies may be made to the Company 
direct, or to either of the following 


CENERAL ACENTS: 


H. B. MERRILL, General Agent for Michigan, Indiana, Illinois, Wisconsin, lowa and 
Minnesota, dress Merritt & FurGuson, Detroit, Michigan. 

W W. BYINGTON, General Agent for New Jersey, 749 Broad St., Newark, N. J. 

A. B. FORBES, General Agent for Pacific Coast, San Sieasieen, Cal. 

O. F. BRESSEE, General Agent for Virginia, West Virginia, District of Columbia, Mary- 
land, East ‘lennessee, interior of the Carolinas, Georgia and Alabama, 15 South Street, 
Baltimore, Md. 

J. G. JENNINGS, General Agent for Ohio. Address Jennincs, Hiccixns & Brooks, 
Cleveland, Ohio. 

JOHN A. LITTLE, General Agent for Southern New York. Address Lrrrte & Ray- 
MOND, 132 Broadway, New York. 

DERICK L. BOARDMAN, General Agent for Northern and Western New York. Address 
Curistig & BOARDMAN, Lt » Be 

JOHN W. NICHOLS, General Agent for Connecticut, New Haven, Conn. 

FAYETTE P. BROWN, General Agent for Vermont and the Counties of Dutchess, Ulster, 
Orange, Putnam, Westchester, Rockland, Sullivan, Delaware, Broome, Tioga and 
Chemung, in the State of New York, Yonkers, N. Y. , 

AMOS D. SMITH, 3d, General Agent for Rhode Island, Providence, R. I. and Massa- 
chusetts, Boston, Mass. . < e 

BYRON SHERMAN, General Agent for Missouri, Kansas, Nebraska, Colorado and West- 
ern Arkansas, Dakota and Wyoming Territories. St. Louis, Mo. 

W. D. LITTLE, General Agent for Maine and New Hampshire, Portland, Me. 

F. W. VANUXEM, General Agent for wenereren, and Delaware. Address VANUXEM, 
Bates & LAMBERT, 402 Walnut Street, Philadelphia, Pa. 


Pror. W. H. C. BARTLETT, Actuary. JOHN M. STUART, Sec’y. 





LIFE ASSOCIATION OF AMERICA. 


The most successful Life Insurance Corporation of the same age 
in the World. 


GENERAL OFFICE, ST. LOUIS, Mo. 


H. W. HOUGH, President. 


E. W. BRYANT, Actuary. J. S. PIERCE, Secretar; 


AMOUNT OF POLICIES 
in force, December 31, 1874, 


$43,257,024. 


ASSETS, 


December 81, 1874, 


$4,889, 482. 





The only Company which guarantees, as a chartered right, the principle of local invest- 
ments in each State of its reserves or re-insurance fund, The only Company which, by its 
Charter, gives to each State a Representative in the Home Board of Directors. 


NEW YORK DEP’T, No. 92 BROADWAY. 


SIDNEY W. CROFUT, Secretary. 








Efficient men, wanting to represent the Lire AssociaTION oF AMERICA, will address 
or apply at the office of the Association, No. 92 Broadway, New York. 


ES” LIBERAL TERMS TO SOLICITORS. 








No. 16 Dey street. 


A TREATISE 


ON THE 


PRINCIPLES AND PRACTICE 


OF 


LIFE INSURANCE: 


Being an Arithmetical Explanation of the Computations Involved 
in the Science of Life Contingencies, 


TO WHICH ARE ADDED 


VALUABLE TABLES FOR REFERENCE, 


FOR THE USE OF 


Life Insurance Companies and Agents. 


By NATHAN WILLEY, Actuary. 


Price $2.00 per copy; sent postpaid to any address. 


THE SPECTATOR COMPANY, 


Publishers and Printers, 


CHICAGO: 


NEW YORK: : : 
t OFFICES: { Nos. 161-163 La Salle St. 
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CONNECTICUT MUTUAL 


Life Insurance Company, 


HARTFORD, CONN, 


ASSETS, Jan. 1, 1875, - ° ‘ 
ANNUAL INCOME, over - ‘ . 


$40,443,696 
10,000,000 

Increase of Assets during 1874, ° * > - - $2,763,472 

Ratio of Expenses to Receipts in 1874, - 8.06 per cent. 


POLICIES IN FORCE DEC. 31, 1874, cei INSURING $185,366.633. 


JAMES GOODWIN, President. 


Z. PRESTON, FE. B. WATKINSON, JACOB L. GREENE, 
Vice-Prest. Vice-Prest. Secretary. 
JOHN M. TAYLOR, Ass’¢ Secretary. L. S. WILCOX, Medical Examiner, 
GENERAL AGENTS: 


Dunham & Sherman, General Agents for New York Cy , Long Island and New 

ersey .No. 194 Broadway, New York 
Peck & flillman, ‘General Agents for State of New York....---.--- Troy, New York 
Stearns, Dickinson & Co., Gen. Agents for Illinois, Nos. 81 & 383 Washington St., Chicago, Ill 


noeaes Brothers, General Agents for Michigan and Wisconsin..........-- Detroit, Michigan 
Geo. L. Wright. Gen, Agt. for Missouri...........------ Cor, Fiith and Olive Sts., St. Louis 
Fackler & Ford, General Agents for Ohio.........-..-------- 34 W. Third Street, Cinn., © 
fom, Carpenter & Co., General Agents for Kentucky.-.-.------------.--+-- Louisville, Ky 

General ee eT e Memphis, Jenn 


Carpenter & Co., 
4g 


Barnard, General Agent for Rhode Island, Massachusetts, New Hampshire, and 


Vermont... -Providence, R.1 

Coffin & Fairbanks, Ge en. n. Agts. for Ma aine, -, Nova Scotia & New Brunswick...... Bangor, Me 
Edwin Ray, Gen. Agt. for Boston and vicinity__.-___- No. 84 Washington St., Boston, Mass 
ames I, oberts, Gen. Agt. for California........No.315 California St., San Francisco, Cal 

. D. Wait, General Agent; ek eee Raleigh, N.C 
Phil. % Crapo, EE ae Burlington Iowa 
Le H. Tenney, General Agent for Minnesota..............-...-------------- Duluth,:;Minn 
. G. Graham. Gen. Agt. for Kansas, Nebraska and the Territories. .Leavenworth, Kas 
. R. Bren, General Agent for Georgia MD PONTO, ness cc ccanacancisassencuts Sav annah, Ga 

S. S. Carrier, Agent for Western Pennsylvania........---...------.--------- Pittsburgh, Pa 
W. H. Tilden, Agent for Philadelphia, Penn....-.-...-.--- No, 530 Walnut St., Philadelphia 
R. C, Smith, Agert for Demauehanmd Vener, FA. o ce ices s coccccccccccs cscs W: Ikesbarre, Pa 
Wm. N. Coleman, Agent for Southeastern Pennsylvania... .........--------.. Reading, Pa 
Brainard Rorison, Gen. Agent for Indiana....-..--..-....------------0--- Inc dlenepelia, ‘Ind 


New Jersey Mutua 


Life Insurance Company, 


OF NEWARK, N, J. 





HOME OFFICE, 18 MARKET ST., NEWARK. 


New York Office, 261 Broadway. 


OFrFricr oF 


Middle Department, Drexel Building, 


CORNER BROAD AND WALL STREETS, NEW YORK. 
H. W. BALDWIN, Superintendent. 


ALL FORMS OF LIFE AND ENDOWMENT POLICIES 


Issued at Equitable Rates, 








UNITED STATES 


Life Insurance Co. 


Nos. 261, 262, 263 & 264 BROADWAY, cor. Warren St. 


INCORPORATED 18s. 


Cash Assets, - - $4,422,636.68 


The principal features of this Company are 


ABSOLUTE SECURITY, 
ECONOMICAL MANAGEMENT, 


AND 


LIBERALITY TO THE INSURED. 


ALL Forms oF Lire anp Enpowment Potictes Issvep. 


JOHN E. DE WITT, President. 


C. P. FRALEIGH, Secretary. 


WILLIAM D. W HITING, Actuary. 











--¥UST PUBLISHED, 


VALUATION TABLES, 


BASED UPON THE 


“INSTITUTE OF ACTUARIES’ MORTALITY EXPERIENCE 
[H"] TABLE,” 


AT 3, 3%, 4 AND 4% PER (ENT, 


Comprising— Values of Policies for all Durations ; Values of Temporary Annuities for all 


Periods ; Single and Annual Premiums for Temporary Insurance up to 10 years ; Tables 
for Valuing Endowment Policies. 


Also, Values of Polices on the H™ (5) Table, at the same rates of Interest; with other 


useful Tables. 
CALCULATED BY THE ARITHMOMETER, 


BY 


RALPH PRICE HARDY, 


Actuary to the Donive and Provincal Law Assurance Society, and Honorary Secretary 
of the Institute of Actuaries. 


PRICE, $10. 


THE SPECTATOR COMPANY, 


New York, 
No. 16 Dey Street, 


Cuicaco, 
No. 161-163 La Salle Street, 
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OLD AND TRIED. 
Incorporated 1851, 


BERKSHIRE 


Life Insurance Company, 


OF PITTSFIELD, MASS, 


THOMAS F. PLUNKETT, - - - - - President. 
EDW. BOLTWOOD, - - - Vice-Pres’t and Treasurer. 
JAS. W. HULL, - - - - - - Secretary. 


FAILURE TO PAY PREMIUM DOES NOT FORFEIT THE POLICY AT 
ANY TIME; but the Policy will be continued in force until the Premiums already paid 
are fully earned by the cost of insurance. Should the insured die within the period ot 
continued insurance, the fall amount of the Policy will be paid, the same as if all 
Premiums had been paid when due, except that the Premiums overdue and unpaid will 
be deducted. . 

Exam ples.—Claims actually paid under this feature, 

JamEs Joycr, of New York, insured for $1,000, died four months after his Premium 
was due and unpaid. Amount paid $1,000, less one Semi-Annual Premium, 

MAXIMILLIAN MECKEL, of Cleveland, insured for $1,000, died nine menths after his 
Premium was due and unpaid. Amount paid $1,000, less one Premium, : 

SAMUEL W. Mason, of Concord, insured for $1,000, died thirteen months after his 
Premium was due and unpaid. Amount paid, $1,000, less two Premiums, 

This feature is absolutely secured to the Policyholder by a law of the Commonwealth 
of Massachusetts, 


Guaranteeing Every Day's Insurance Paid For. 
PURELY MUTUAL. 


to the Poli 
ividends pai 


holders, and are divided annually among Policies 


All the profits belon, I 
annually in cash, or used to increase the amount ot 


in force two years, 
insurance, 

Economical management; safe investments; careful selection of lives; prompt and 
honorable settlement; liberal conditions of travel and residence, 


Goop AGENTs WanTED. 


THE 


PAcIFIC MUTUAL 


Life Insurance Company, 


OF CALIFORNIA, 


No. 41 SECOND STREET, SACRAMENTO. 


LELAND SLANFORD, Pres’t. J. H. CARROLL, V.-Pres’t. 


A. C. VALLIANT, Secretary. 
B. D. KENNEDY, Actuary. 
W. R. CLUNESS, M.D., Pahysician-in-Chie}. 


Assets, Jan.1, 1875, - - -  - = $1,250,000. 


All Policies Non-forfettable and by the laws of California exempt 
Srom execution, Cash dividends annually after the first year. 


Issues all forms of Life and Endowment Policies. 


Active, energetic and reliable Agents Wanted in every State in the Union. 


Application should be made direct to the Home Office. 








Aina Lire INsuRANCE Co. 


OF HARTFORD, CONN. 


Assets, dns ees, $20,65 7,603.56 





T. 0. ENDERS, Presédent. AUSTIN DUNHAM, Vice-Pres’t, 
H. W. ST. JOHN, Actuary. J. L. ENGLISH, Secretary. 

G. W. RUSSELL, M. D., Consulting Physician, 

J.C. WEBSTER, Superintendent of Agencées. 


GENERAL AGENTS. 


A. G. DEWEY ccesccsens Portland, Me.! W. B. GULICK....... Columbia, S. C. 
Wr. Ms DROME, ccccccns Concord, N. H.|C. W. HARRIS.......... Augusta, Ga. 
Se ....Rutland, Vt.| DAviID CLARKE.......... Mobile, Ala. 
DWIGHT CHESTER..... Boston, Mass. | J. T. MCMILLAN..... Gainesville, Fla. 
©. B BOwce...... .. Providence, R. I.| WM. E. FITZGERALD..N. Orleans, La. 
HEMAN A. TYLER....Hartford, Conn.|F. E. PERRIN.......... Louisville, Ky. 
F. H. WELD & Son..N. Haven, Conn.|W. D. TALBoT..... Nashville, Tenn. 
oo . CORR ...... Bridgeport, Conn.) ANDREW MILEs..... Knoxville, Tenn. 
LES. Se Middletown, Conn.) FRANK REMINGTON. .Cincinnati, Ohio 
i. BB, BSOGRE .....5> Hartford, Conn.| Geo. F. SADD.......... Geneva, Ohio 
L. MoRTON...........New York City.| HORACE STILSON..... Cleveland, Ohio 
EDWARD KENT....... Syracuse, N. Y.,R. H. ALLIson........St. Louis, Mo. 
SS eee Se Abe ee See Chicago, Il. 
Nye& &. BALDWIN.......: Albany, N. Y. R. W. KEMPSHALL........ Peoria, Ill. 
W. G. CHAFFEE.......Oswego, N. Y. J. W. & J. E. WHARF....... Olney, Ill. 
NO. E. BAKER...... Rochester, N. Y. J. L. MILEs......Cedar Rapids, Iowa 
fOSHER & THORPE....Auburn, N. Y. F. T. & T. C. DAy...Milwaukee, Wis. 
Wo. ERDTMAN...265 Broadway, N. Y. STONE & MARTIN...... Topeka, Kan. 
C. C. HERRICK.........Newark, N. J.|S. W. BULLOCK........ Detroit, Mich. 
ae Eee Philadelphia, Pa. M. P. MORSE....... Portland, Oregon 
D. P. CHAPMAN.......Pittsburgh, Pa. JONATHAN KELLOGG. Little Rock, Ark. 
T. R. ALEXANDER....Baltimore, Md. WM. H. Orr... ...Montreal, Canada 
A. H. BEACH...... Wheeling, W. Va. JOHN GARVIN & Co, Toronto, Canada 


We. Bes Se iceciavess Raleigh, N. C.'H. BUCHANAN, Jr....... Newport, Ky. 


UNIVERSAL 


Life Insurance Company, 


Orrice: Nos. 17 & 19 WARREN STREET, NEw York. 


This Company offers the following attractive features : 

1. Premiums about twenty per cent less than those usually charged by other Companies. 

2. A fair, straightforward and business-like contract—so much insurance for so much 
premium. 

. Losses paid in thirty days after proof of death. 

The success of the UNiversAL has been unequivocal, each year adding to its strength, 
and giving to its patrons and managers increasing confidence in its usefulness and stabilit 

‘he Annual Statement of the Company, rendered to the Insurance Department on the 
first of January, 1875, shows that the Company's policies covered 17,000 lives and $32,- 
000,000 of insurance, It had also at that date a list of unimpeachable assets amounting to 
$4,653,851.11, and a surplus, over and above all its liabilities, of $707,761.18 ; its receipts 
for the year, including reserve on risks re-insured, being $5,105,439.72. 


BOARD OF DIRECTORS. 

WILLIAM WALKER, Presipenr. 
HENRY M. ALEXANDER, Alexander & Green, 
SAMUEL D. BABCOCK, Babcock Bros. & Co. 
WILLIAM G. LAMBERT, President Mercantile Trust Co. 
MARTIN BATES, Martin Bates, Jr., & Co. 
JAMES M. HALSTED, President American Fire Insurance Company, 
GEO. S. COE, President American Exchange Bank. 
HENRY DAY, Lord, Day & Lord, Counsellors at-Law. 
GEO. T. HOPE, President Continental Fire Insurance Co. 
THOMAS M. MARKOE, M. D.., 20 West 30th street. 
SAMUEL W. TORREY, 122 East 44th street. 
HENRY A. HURLBUT, President of Commissioners of Emigration. 
HENRY G. MARQUAND, 120 Broadway. 
GEO. A. PETERS, M. D., 12 West 2oth street. 

. C. GOODRIDGE, 704 Broadway. 

URR WAKEMAN, late President Harlem Gas Company. 
ADRIAN VAN SINDEREN, 54 Wall street. 
ASHBEL GREEN, Counsellor-at-Law. 
KINGMAN F. PAGE, 125 Fast soth street. 
ROBERT A. LANCASTER, Lancaster, Brown & Co. 
EDWARD W. LAMBERT, M. D., Mepica Examiner. 
HENRY J. FURBER, Vice-Presipent. 
JOHN H. BEWLEY, Secretary. 


OFFICERS. 
WILLIAM WALKER, President. HENRY J. FURBER, Vice-President. 
JOHN H. BEWLEY, Secretary GEORGE L. MONTAGUE, Actuary. 
EDWARD W. LAMBERT, M. D., Medical Examiner. 


AGENCY DEPARTMENT. 
CHAS. P. GRIFFIN, General Manager. SAM'LI. KNIGHT, Superintendent. 
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THE 


EFOUITABLE LIFE 


Assurance Society of the United States. 


ASSETS, .... . . $26,000,000 


BOARD OF DIRECTORS. 


James W. Alexander...-...-.- Vice President. 


Beary B. Hyde... ...--000.- sess President. 
— Sloane; W.& J. Sloane, 651 Broadway. 


George T. Adee, Vice-Pres. B’k of Com’erce. E 

John Auchincloss, John & Hugh Auchincloss. | Benj. E. Bates, Pres. B’k of Com’erce, Boston. 

ous NS eee Low, Harriman & Co. | Robt. Bliss. .-.. Bliss & Allen, 16 White Street. 
illiam T. Blodgett... ....222 Pearl Street.| Horace Porter, Vice-Pres, Pullman Palace 

Henry A. Hurlbut, 11 West Twentieth Street. Car Co. 

Charles J. Martin... President Home Ins. Co. | Henry S. Terbell, 38 W. Twenty-sixth Street. 





William Walker. -_.117 E. Twenty-first Street. John J. Donaldson... .... H. B. Claflin & Co. 
Henry Young.-.-.--....------ 49 Nassau Street. | Samuel W. Torrey------ g8 Chambers Street. 
Robt. L. Kennedy, Pres. N’] B’k of Com’erce. | James M. Beebe....------.-------- Boston, 
Henry M. Alexander--... Alexander & Green, | Thomas A. Biddle--.....---...- Philadelphia, 
Wayman Crow.......------------- St. Louis. | Alonson Trask.....-.-.-..A. & A. G,. Trask. 
Henry Day...-..--..---.-Lord, Day & Lord. | Thomas A, Cummins...--....FEverett House, 
Simeon Fitch----- 6 East Thirty-sixth street.| Bennington F. Randolph-------- Jersey City. 
Dudley S. Gregory... .-----.--- Jersey City. | Theodore Cuyler....--..-.--.- Philadelphia. 
~—- M. Halsted, Pres. Amer. Fire Ins. Co. | Cyrus W. Field_.-.-.-.----- 88 Liberty Street, 

. Judson Hawley--..---.----- 66 Broadway. | Ashbel Green-_-.----.---- Alexander & Green, 
Wm. G. Lambert, Pres. Mercantile Trust Co. | Parker Handy---.-.------- 24 Nassau Street, 
Daniel D. Lord..........Lord, Day & Lord. | Samuel Holmes-.----~-------- 255 Pearl Street, 
Henry G. Marquand-.---...-- 120 Broadway. | George Kellogg..-....--.---- 453. Broadway, 
George D. Morgan.-.---- 56 Exchange Place, | Edward W. Lambert, M.D.,..2 East 37th st, 

. F. Navarro, v. P. Com’ercial Wareh’se Co. | John J. McCook-..-......-.--- 120 Broadway, 

"homas S. Young..-..-- 120 Chambers Street. | Stephen H. Phillips... -.San Francisco, Cal, 
George H. Stuart....-.---..--- Philadelphia, | John ‘T. Moore... - Upper Aquebogue, L. I, 
Benjamin Williamson. - ----- Elizabeth, N. J. | William Whitewright, jr--....-75 Broadway, 


HENRY B. HYDE, President. GEORGE W. PHILLIPS, Actuary. 
JAMES W. ALEXANDER, Vice-Pres. SAMUEL BORROWE, Secretary. 


Principal Offices at 120 BROADWAY, New York. 


Branch Offices in the principal cities of the United States and Canada; also, in London, 


England, at No. 1 Princes Street, Bank, 


SECURITY 


LirE INSuURANCE AND ANNUITY CompPaANY, 


Nos, 31 and 33 PINE ST., NEW YORK. 


Assets, $3,510,539. Income, $1,375,015. 


Numer OF Po.icigs In Force, Jan. 1, 1875, 10,091, INSURING $23,395,255. 


This Company issues LIFE, NON-FORFEITURE, IN TEN PAYMENTS, EN- 
DUWMENT, and ANNUITY POLICIES, on the most favorable Terms, Dividends 
are declared annually after the first year. Premiums can be paid annually, semi-annually, 
or quarterly. All Policies are NON-FORFEITING after three annual premiums have 
been paid in Cash. 


OFFICERS: 
ROBT. L. CASE, President. 


THEO. R. WETMORE, Vice-President. ISAAC H. ALLEN, Secretary. 


ROBT. L. CASE, Jr., Actuary. 


Competent Solicitors liberally dealt with on application to 
j. W. FLETCHER, Sup’t of Eastern Agenctes, No. 22 School St., Bosten, Mass. 


C. H. Baker, General Agent for Illinois, Chicago, Ill. 
- L, Daymupe, General Agent for lowa, Minnesota, and Nebraska, Davenport, Iowa. 
. F, Raum, General Agent for Missouri, st. Louis, Mo. 

E. Messmorg, General Agent, Minerva, Ohio. 

D. W. Brown, General Agent, Cincinnati, Ohio. 

J. E. Sprincer, General Agent for Indiana, Indianapolis, Ind. 

A. C. Parsons, General Agent, 92 Power's Block, Rochester, N. Y. 

E. B. Haywarp, General Agent, Jersey City. N. J. 

E. H. Murpny, General Agent, Trenton, N. J. 

Ezra Wittets, General Agent, 528 Walnut Street, Philadelphia, Pa. 

Henry R. Witson, General Agent for Maryland, and District of Columbia, 35 Post-Office 

Avenue, Baltimore, Maryland. 

Lovis SHERFESEE, General Agent for South Carolina, Charleston, S. C. 

W. S. Townsenv, General Agent for Georgia, Atlanta, Ga. 

P. A. Barxgr, General Agent for Mississippi and Louisana, New Orleans, La, 





THE NATIONAL 


Life Insurance Company of the United States of America. 
Chartered by Special Act of Congress. 


Branch Office: 157 to 163 LA SALLE ST., CHICAGO, ILL. 


Where the business of the Company is transacted. 


CASH CAPITAL, $1,000,000 
Total Assets, July 1, 1875, 3,787,386 
Total Liabilities, July 1, 1875, ; 2,316,539 
Surplus, being Security additional to the Re-insurance / 1,470,847 


Fund, . , : ’ - : : ; . 4 


JOHN V. FARWELL, Presadent. L. D, CORTRIGHT, | ,-,, 
PAUL CORNELL, §° ™“ 


-Presidents. 


J. F. CRANK, Secretary. EMERSON W. PEET, Actuary. 












Vice-President, 
JOHN R. HEGEMAN. 


Secretary, Actuary, 


R. A.GRANNISS. W. P. STEWART. 


ESERVE + 
ENDOWMENT 


RESERVE DIVIDEND PLANS 
METROPOLITAN 


LisfH INSURANCE COMPANY OF NEW YORK, 
Give better returns to the AGENT than any plans heretofore presented. 


First-class Agents, with established records, or successful business men who desire a voca- 
tion free from expense, risk, or loss, are invited to communicate with the Home Office, the 
Company's General Agents or Superintendents. Contracts made direct. Benefit of the full 
commission allowed. Send for the documents of the Company, which explain its plans fully. 


























~  B,R. CORWIN, Manager, Dominion of Canada. 
A. KAUFMANN, Superintendent German Department. 
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GLOBE 


Mutual Life Insurance Company. 


PLINY FREEMAN, President. 


W. STURGIS, Man'g Direc. Agen's. 
E. H. SEWELL, Actuary. 


JAS. M. FREEMAN, Secretary. 
JAS. R. HOSMER, Suf't Agents. 


NOS. 345 & 347 BROADWAY, NEW YORK. 
Assets, Fan. 1, 1875, - $4,180,076 
ALL FORMS OF LIFE AND ENDOWMENT POLICIES ISSUED. 


ALL POLICIES NON-FORFEITABLE., 


Every reasonable advantage given to Policyholders. 


PREMIUMS, DIVIDENDS AND LOSSES PAID IN CASH. 


MO RESTRICTIONS ON TRAVEL IN THE UNITED STATES OR EUROPE. 


Special Inducements offered to Agents— Apply at the Home Office 





MEDICAL EXAMINATIONS 


LIFE INSURANCE. 


Sixth Edition. 


With extensive reviews and additions. 


aad appendix. 
By J. ADAMS ALLEN, M.D, LL.D. 


Professor of the Principles and Practice of Medicine in Rush Medical College. 


Including a valuable introductory chapter 


The standard work on Medical Examinations. Used by thirty-seven Life Insurance 
Conpanies. 1 vol, 12mo, 180 pp.; cloth. 


PRICE, $2.00 PER Copy. 


THE SPECTATOR COMPANY, 


New York: No, 16 Dey Street. CuIcaGo: Nos, 161-163 La Salle st. 


HARTFORD LIFE 


AnD AwnnuiTr INSURANCE COMPANY, 
HARTFCRD, CONN. 


WAREHAM GRISWOLD, President. 
STEPHEN BALL, Secretary. 


Tue InTEREST-BEARING PLaAn.—On all premiums paid on Policies issued under this plan, 
Compound Interest at Six per cent per annum is allowed until the aggregate amount of 
gremiums paid, and interest thereon, shall be equal to the sum insured; then no further 
po einen whatever wiil be required on the policy, and the allowance of dividenas will 

mence. 

Pouicies Non-ForFe!TABLeE from violation of Condition unless death shall ensue, and 

ABSOLUTELY NON-FORFEITABLE from any cause, after the allowance of dividends 
as commenced. 

Also issues all the well known forms of Life and Endowment Policies, on either the 
Mutual or Stock Plan. : . 

Dividends are declared and paid annually, upon the basis of contribution to surplus. “5 

Premiums and dividends payable in Cash. _ : 

Parties desiring information or age.icics are invited to correspoud with the Ilome Office. 








Union MuTuAL 


LIFE INSURANCE COMPANY, 
Or Marne, 


Directors’ Office, 183 Tremont Street, Boston. 


HENRY S. WASHBURN, President. 


Assets, Nine Mittion Dollars, 


SURPLUS ONE MILLION DOLLARS. 


IIE IN iia nin cls aca ascidian cabainadaaieaeniameenaa sibel 8,538. 
Losses and Matured Endowments, 1874... -.-..... 22. ----cccccccccces seccee S258.598.76 
nn DUR RE TM i oc. 5c ccnocrnedactcsaneneiekedabibbecbebete $104,907.74 


6132 Poxiciges Issugp In 1874. 


PHGENIX MUTUAL 


Life Insurance Company, 


OF HARTFORD, CONN, 


$10,000,000 
1,000,000 


Assets over, - - - 
Surplus, over - - - 


A. C. GOODMAN, President. 


J. B. BUNCE, Vice-President. J. M. HOLCOMBE, Secretary. 


SOUTHERN LIFE 


MEMPHIS, TENN. 
THE LEADING LIFE COMPANY IN THE SOUTH 


OFFICERS: 
T. A. NELSON, President. BEN MAY, Secretary. 
AMOS WOODRUFYI, Vice-President. CHAS, T. PATERSON, Aasistant-Secretary. 
W. C. MORRIS, Supervising A gent. 


Assets January 1st, 1875.-..---.------------------2+ +--+ eeee nee enee eee e eee $2,104,867.78 
ED awenicenteccsicncsepneves ice dsihibirnnytannndens dens nies paeieiel __1,723,042.61 

Surplus to Policyholders....-.-...----.------- ovonsensccansenesesseset ss. SE 
Income for the year 1874.-.- -..----~ ---- -----202---- enn e ooo = cece cree en enenee $1 052,658.74 
Total ag SNE GINO go 6n once ence cccevsoneessensssopesesonesesss 4,896, 129.25 
Total Paid Policyholdem..... <2... 2.22200 0cs coc ccccccncccccnvecsccsecessess 1,787,790.75 


ATLANTA DEPARTMENT, ATLANTA, Ga.—J. B. Gorpon, Pres’t; A. H. Coiquitt, Vice- 
Pres't ; J. A. Morris, Sec'y; A. Ausrect, E. W. HoLianp, Fin. Com. 


Its Success Assured. Its Economy Unsurpassed. Its Security Unquestioned. 
(2 Wantep.—Active, efficient and reliable Agents and Solicitors. Address, 


BEN MAY, Secretary. Gen. A. H. COLQUITT, Vice-President, 
Memphis, Tenn. Atlanta, Ga. 


MANHATTAN 


Life Insurance Company, of New York. 
Nos. 156 and 158 BROADWAY. Organized A.D. 1850. 
Will issue Policies on sound lives on all approved plans. 


Accumulated Assets, Jan, 1, 1875 ---- .-------------------------+---+----+--> $9,690,750.48 
Reserve to moct all Liabilities. ..... 2. ccc ccc. ccccccccecccccceccsccscovcsees 7:793,073-31 


Surplus over Liability ...........- 2.220. ccc ccc cece ccccccccccceecoocsoces $1,987,677.17 
The Manhattan invites a comparison with other first-class companies as to the following 
particulars : 


The large excess of Assets over its liabilities. 
The small ratio of Expenses to Income. 
Care in the selection of Risks, shown in the small per centage of Death Claims. 
Prudence and Skill in Management. 
ustice and Liberality in the payment of Losses and Dividends, 
he even and uninterrupted success of its operations for a quarter of a century. * 
The interest account exceeds the claims paid. : : 
No portion of the business of this Company has been derived from reinsuring the risks of 
unsuccessful companies. 
J. L. eg Ms ea 
b We MPLE, _ 
H. B. STOKES, | Asst. Se’ys. 


HENRY STOKES, President. 
Cc. Y. WEMPLE, l’ice-President. 
S. N. STEBBINS, Actuary. 
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OUTHERN MUTUAL LIFE INS. CO. 
Or LouistiLLE, Kentucky, 
Realizes ten per cent interest on loans secured by mort- 


gage on real estate worth at least twice the amount loaned 
in each case. MadeJegal by law of Kentucky. 


MORTALITY 

has averaged under 60 Zer cent of table rates, 
DIVIDENDS 

on the contribution plan, declared annually, have equalled 


those of the oldest and best companies, and legal reserve 
maintained. 
AGENTS WANTED 
to introduce the Company into new and healthy territory 
Liberal arrangements made to successful parties. 
Address either of the undersigned : 


J. B. TEMPLE, President. 
L. T. THUSTIN, Secretary. 
SAM’L T. WILSON, Gen’l Agent. 





THE 


— LIFE AND ACCIDENT 


INSURANCE COMPANY, 


OF HARTFORD, CONN, 


Cash Assets, July 1, 1873, $3,470,319.86 


GENERAL ACCIDENT POLICIES by the year or month, 
LIFE AND ENDOWMENT INSURANCE 
on the Low Rate Cash Plan. 


JAMES G. BATTERSON, President. 


Ropney Dennis, Sec’y. Joun E. Morris, Ass’¢ Sec’y. 


New York City Office, 207 Broadway. 





THE 
cae MUTUAL LIFE 


Insurance Company, 


No. 231 Broapway, N. Y. 
D. D. T MARSHALL, President. 
E,. M. KELLOGG, M. D., 
FRANK B. MAYHEW, Secretary. 

STEWART L. WOODFORD, Counsel. 


D. P. FACKLER, 


Vice-President, 


Actuary. 


ists insured at Lower Rates than 
er company. 
Women insured at same rates as men. 
No restrictions on residence or occupation, 
Policyholders voters at election of Directors. 


Hom in any 


ACTIVE AND RESPONSIBLE AGENTS WANTED, 


TLANTIC MUTUAL LIFE 
INSURANCE COMPANY, 
ALBANY, N. ¥ 
ROBERT H. PRUYN, President, 
JAMES HENDRICH, Vice President, 
WALTER BROWN, Secretary. 
New York Office, No. 163 Broapway, 
O. M. BEACH, Manager. 





OBILE LIFE 


INSURANCE COMPANY, 

Of Mobile, Ala. 

MAURICE McCARTHY, - - 
H. M. FRIEND, -— - ms 
SHEPPARD HOMANS, - - - - Actuary. 


Good Traveling and Local Agents wanted in Alabama, 
Georgia, Mississippi and Texas. 


President. 


Secretary. 





THE 


eV OAK LIFE 
INSURANCE COMPANY, 


OF HARTFORD, CONN. 


Assets $12,000,000 


J. C. WALKLEY, President. 


S. H. WHITE, Vice-President and Treasurer. 
HALSEY STEVENS, Secretary. 
WM. L. SQUIRE, Assistant Secretary. 
L. W. MEECH, Mathematician. 
E. O. GOODWIN, General Agent for the Metropolitan 
District and Northern New Fersey, 
No. 161 Broadway, N. Y. 


ENN MUTUAL LIFE 


INSURANCE COMPANY OF PHILADELPHIA. 


Incorporated in 1847. 


$4,409,869.00 


ENTIRELY MUTUAL. 


Dividends made Annually, reducing the payments the 
secona year. 


Assets, 


Policies non-forfeitable after three annual payments. 


SAMUEL C. HUEY, President. 
SAMUEL E. STOKES, - - ~- _ Vice-President. 
H. S. STEPHENS, - . - 2d Vice-President. 
HENRY AUSTIE, - - - = - Secretary. 
JAS. WEIR MASON, - Actuary. 
J. W. IREDELI. 1 Supt 0 of Agencies, Cincinnati, O. 


FAMES H. LA NGFORD, General Agent, 
No. 167 Broadway, N. Y. 





B ROOKLYN LIFE 
INSURANCE COMPANY, 


Nos. 320 & 322 BROADWAY, N. Y, 
CHRISTIAN W. BOUCK, President. 
Db. PARKS FACKLER, Consulting Actuary. 
WILLIAM M. COLE, Secretary. 


DANIEL AYRES, M.D., LL.D., Medical Director. 


Assets, $2,200,000 





— VALLEY LIFE INS. CO. 


LEAVENWORTH, KANSAS. 
ISSUES 


REGISTERED POLICIES, 
TONTINE DIVIDEND POLICIES, 


AND 
INDUSTRIAL POLICIES. 
Se Send for a Circular. 
LEGAL INTEREST: Connecticut 6 per cent, New York 


7 per cent, Missouri 10 per cent, Kansas 12 per cent. 


Eastern companies invest their money at Six per cent, while 
the Missouri Valley makes its investments at T'weLve per 
cent or more. 


This Company Declares Dividends upon the First 
Payment. 


D. M. SWAN, President. 


I, JONES, Se’y. J. L. ABERNATHY, Vice Pres’t. 


EW ENGLAND MUTUAL LIFE 
INSURANCE COMPANY, 
No. 39 STATE STREET, Boston. 
Accumulated Fund, Jan.1,1875 - $13,114,416 


SURPLUS DISTRIBUTED ANNUALLY, 
UPON THE CONTRIBUTION PLAN. 


For terms, etc., address either rt the undersigned : 
JOS. M. GIBBENS, NJ. F. STEVENS 
Secretary. President. 
DWIGHT — W. C. WRIGHT, 
Actuary. 
W. W. MORKLAND, M.D., Medical Examiner. 


OQUISIANA EQUITABLE LIFE 
INSURANCE COMPANY, 
NEw ORLEANS. 


SAMUEL M. TODD, President. 
WM. B. SCHMIDT, Vice-President. 
R. W. OGDEN, 2d Vice-Pres’t and Manager. 
WM. HENDERSON, Secretary. 


Good Traveling and Local Agents wanted in Alabama, 
Georgia, Mississippi and ‘Texas, 





IN CASH,- 





—— MUTUAL 


LIFE INSURANCE COMPANY, 
DETROIT, MICH. 

All profits divided among the assured. 

Dividends paid at beginning of second and subsequent years. 


Policies non-forfeitable by law after one annual payment. 

Endowment Policies have a definite cash surrender value 
endorsed thereon. 

Premiums payable in cash. 


J. S. FARRAND, President, 
WM. A. MOORE, Vice-President. 
JOHN T. LIGGETT, 

Prof. J. C 


Secreta ry. 
. WATSON, Actuary. 
L. M. THAYER, General Agent. 





HE CONNECTICUT GENERAL 
LIFE INSURANCE COMPANY. 


OF HARTFORD, CONN, 


E. W. PARSONS, President. 


T. W. RUSSELL, F. V. HUDSON, 
Secretary. Supt of Agencies. 


SECURITY, ECONOMY, LIBERALITY, 


are the leading principles of this Company. 

This Company issues all the ordinary approved forms of 
Life and E Padowunent Policies ‘and, in addition, originated and 
first introduced 

THE SAVINGS ENDOWMENT PLAN, 
already proved by the verdict of the community, and the 
action of a & companies, as the best and most 
popular system of insurance yet devised. 


AGENTS WANTED.—The Company is now extending its 
business and agencies; and invites correspondence with 
experienced men desiring to make new contracts. Liberal 
terms and fair contracts will be made with efficient reliable 
men, who propose to personally canvass, and build up a 
permanent business and income. 

Address, with references, record and experience, either of 
the offices, 





—_- AGENTS. 


Active, reliable men can secure liberal contracts direct 


with the COVENANT MUTUAL LIFE INSURANCE 


COMPANY of St. Louis. This Company is the oldest in 


the West; purely mutual, desirable plans, prompt in pay- 
ment of losses; a conservative and popular Company. 
(8 CorreEsPpONDENCE INVITED. _&e$ 
Address the Company, 


ODD FELLOWS HALL, 


Str. Louis, Mo 
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NEW YORK: CHICAGO. 


LEGISLATION FOR FIRE INSURANCE. 
ts. beginning of the year will witness the assembling of the 


legislatures of many of the states, and we take this time to com- 
mend to their consideration their duty to their constituents in respect 
to the important subject of fire insurance. 

The last great fire of our country’s many great fires occurred 
more than three years ago, a long time as things go with Americans 
generally, almost long enough to permit the occurrence to fade from 
the memory of all but those who suffered from it. Perhaps it is suffi- 
ciently cld to enable some to suppose that the probability of other 
great fires is diminished—and it would not be wonderful if under- 
writers here and there had begun to hug this idea to themselves. It 
will be as well for these to remember that the dangerous style of mod- 
ern buildings has undergone no modification; that they are as high as 
ever, and as deep; that the more vicious style of buildings is extending 
to new places in an increasing ratio; that schedule rating influences 
the character of the buildings erected in very few places; that the 
winds blow as fiercely as ever, and that we may still expect the icy 
weather of former years, and any or all of the various accidents that 
have been the cause of former great fires. We do not propose to 
waste time in warning property-holders to look well to their insurance ; 
to seek companies which charge high prices rather than low ones, and 
that where companies depreciate rates it is that they may get more than 
their legitimate and safe share of the business, and consequently, when 
the great fire comes, these will be the companies that will be found 
loaded down with risks at inadequate rates; and that they may be ex- 
pected to compete with the companies of Chicago, at its visitation, in 
the smallness of the paltry dividends they pay to loss claimants. It 
may be that the eight or ten cents on the dollar paid by these com- 
panies will seem quite respectable in comparison with what such com- 
panies may exhibit at the next great fire. We say we do not mean to 
warn property-owners of this unnecessary danger; it would be useless 
Solomon un- 
derstood their case so well when he wrote, “ Though thou shouldest 


to those already enlightened, and to those who are not. 


bray a fool in a mortar among wheat with a pestle, yet will not his 
foolishness depart from him,’’ that we do not propose to labor where 
he failed. 

Our purpose is to call the matter to the attention of insurance com- 
missioners and legislators. They cannot prevent the indiviaual folly 
referred to, but they have a higher duty than that. Realizing that great 
losses must occur with regular frequency, they can take such measures 
They 
can, by adopting laws akin to the New York surplus law of April, 1874, 
lead the insurance companies to a more rigid conservatism in taking 


as to make them less disastrous than they have formerly been. 


risks ; to a restriction in dividends ; to the accumulation of larger sur- 
pluses ; to acquiring the ability to pay larger sums to their losing 
policyholders ; to securing such a position that the payment can be 
made with complete promptness, and to the ample protection of all 
policyholders not losers in the great fire. 

We commend to the officials named the earnest study of this subject 
and of the New York law. Why should delay be permitted until the 
next great fire comes to demonstrate the vast value of this law, and 
bring about the then hurried adoption of it, accompanied with lamen- 
taticns that it had not beendone before? If nothing is now done with 
the measure, with the light upon it of a criticism of three years, during 
which it has been subjected to the closest dissection and analysis that 
any insurance law ever received, and with the result of establishing its 
great value, its immense importance, and its perfect equity to all who 
have anything to do with the companies acting under it when the over- 








whelming disaster comes, the chief responsibility will rest with the 
heads of insurance departments, and then upon the various leg- 
islatures. 





THE CENTENNIAL AND THE INSURANCE 
COMPANIES. 


\ ' JE are glad that the insurance companies have, by the appoint- 

ment of committees of well-known underwriters, manifested 
an interest ‘n the Centennial Exposition. One of the purposes of tais 
appointment we understand to be, to determine how the progress of 
the country in the business of fire insurance can be presented at the 
exposition. This will require careful consideration and much ingenu- 
ity. Insurance in an important sense, is a business that is at the base 
of all other business, and it has sacrificed largely for the sustainment 
of such other business, not intentionally indeed nor willingly, but still it 
has been done, and insurance to-day, notwithstanding its sacrifices 
and perils of the past is a giant as compared with its condition of one 
hundred years ago. How to present in tangible form the facts so as to 
convey them and their lessons to the underwriters and to the people, 
will be found difficult, but we shall rely upon the underwriting com- 
mittees to discover some mode for accomplishing this. 

Another purpose of the appointment of the committees we assume to 
be that of interesting the companies in the exposition, so as to secure 
from them contributions of money towards the cost of the exposi- 
tion itself. We look for a general and hearty response to this part of 
the work, not that the individual amounts will be very large, but that 
they will be something and will be general. The companies of New 
York will be interested in an effort to bring up the centennial quota from 
The 


metropolis has already contributed more than four-fifths of that quota, 


their state more nearly to the quota originally assigned to- it. 
\ g 


and has in that respect outdone’ all other places excepting only 
Pennsylvania and New Jersey, Ww hich states for obvious reasons would 
be likely to fili their respective shares to overflowing, » 

We look to a wider influence, however, and that the insurance com- 
panies of the country will have a moderate share of financial in- 
terest in the work to be credited to themselves particularly, and to their 
respective states generally. 

Beyond this we have this to say: 
to subsidies, and cannot now recall one other than the Centennial that 
For that 
very reason, and for the purpose of enabling the other to be the more 


We sympathize with the aversion 
we could regard with favor under present circumstances. 


certainly refused, we trusi Congress will give the $1,500,000 asked for 
this purpose. Congressman may, by voting for this, exhibit their abil- 
ity to discriminate between that which is proper, nay, imperative, and 
that which is not, instead of blindly and stupidly opposing everything 
right or wrong. The whole people eug/Z to be interested in this, and 
are so, and thousands would cheerfully contribute their #zz/es toward 
it but that they are wz¢/es, and most men do not like to have their tens 
placed in unpleasant contrast with the hundreds and thousands of 
others more able. 

The only way to reach these is through a congressional grant, and 
we are satistied that this Congress will do nothing which will meet more 
hearty approval from all sections of the country and from ninety-nine 
per cent of all the people than its affirmative vote on this measure. 

To commend the exposition to foreign countries and to their 
inhabitants ; all that is now wanted is this government financial en- 
dorsement, and the people will get back in the result at Jeast ten dol- 
lars for each one dollar voted. We believe it will largely affect the 
sight-seers from abroad. We hold the appropriation to be one fit to be 
made, and, indeed, to be demanded as an act of propriety and justice, 





LIFE INSURANCE FOR THE POOR. 


HIS subject has been so often and so ably discussed, that it 
would almost seem unnecessary to say more just now about it. 
Its importance is acknowledged by all who have given any attention to 
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it. But there is a question which yet remains to be considered: “ How 
shall life insurance be brought within the reach of the poor? It is ebvi- 
ous that one great difficulty will be removed by inducing this class in 
society to insure for small sums. This is the starting point. But it 
has been stated so often, that we need not dwell upon it. 

They must be induced to take the cheapest forms of insurance. 
Term insurance which will protect them through that period of life in 
which protection is most needed, is undoubtedly best suited to their 
scanty income and in reality fills the great and true design of life insur- 
ance. Its design is not to furnish policyholders with the luxuries of life, 
but to prevent them from being reduced to abject poverty. It may be 
used for the former purpose by those who can pay for it, but then it 
is resorted to more as a convenience than as a means of protection. 


It would be best if the rate of premiums, even on term insurance 
and for small sums, could be reduced. A few cents reduction, if it 
could be safely made, would help to bring the advantages of insur- 
ance within the reach of this class. The largest reduction should 
be made in the loading for working expenses. Can this be done 
and agents kept at work in the field? We think that itcan, Of 
course agents who have large families to support and who feel in duty 
bound to lay by something from year to year, that the burdens of ad- 
vancing age may be lightened, cannot be brought into this special 
work. Such men will not and can not afford to devote their time to 
this work as they can find more profitable employment otherwise. 

But, fortunately, this branch of the business needs not look in that 
direction for workers. They can be found elsewhere in great abund- 
ance. They are in all our towns and cities. They are men advanced 
in life, who want some light employment, and are content to earn a 
dollar or fifty cents a day, and who are certainly as competent to do 
this special work as many who entered the field as regular canvassers 
a few years ago. Then, too, there are many women in all these 
places who would be very glad to find chances for making a few dol- 
lars each month. The work would not be too laborious nor intricate for 
them, nor is there anything about the business unbecoming to that sex. 
They could visit the wives of men, and present the subject to them, in 
many cases, in a way that would secure applicants for insurance. The 
work is certainly not unbecoming, if the matter is viewed from a proper 
standpoint. 

We believe that every town in the country with one thousand inhab- 
itants can furnish a score of men and women who would be glad to 
engage in this work, and accept what they could earn, if the subject 
were properly presently to them. Very many could be found to insure 
who would not think it useless to insure if the amount was for much 
less than a little fortune. Those who can afford to insure only for less 
than $1,000 have been almost entirely neglected. The agents in the 
field have not felt willing to spend time with such. Perhaps they could 
not afford to do so. At any rate they have not done so, and those who 
needed insurance most have been overlooked. But this condition of 
things should not be continued. The gospel of insurance must be 
preached to the poor as well as the gospel of religion. It isa duty 
which the more successful part of society owes to itself as well as 
to the poor. It helps to level up the average condition of society and 
betters the surrounding of all. 

To carry out this object, let our best life companies furnish term insur- 
ance for small sums at the lowest rates possible consistent with safety. 
Let the cost of medical examinations be only sufficient to defray 
the actual expenses of them. Let such men‘ and women be engaged 
as agents who can afford and are willing to work for small wages. 
Such wages will secure the services of honest, industrious and compe- 
tent parties in this interesting field of labor. 

If we divide all insurable lives into two classes, placing in the first 
those who are able to carry the present average amount of life poli- 
cies at the ordinary rates, and in the second all who are able and will- 
ing to pay for policies of less average amount, with working expenses 
reduced as suggested, we may find the latter class much larger than 
the former. This fact would to some extent compensate for the lower 


commissions paid on that class of business. Besides this, little or no trav- 
eling expenses and hotel charges would be incurred. Every agent who 








has been in the field knows how rapidly these items of expense deplete 
his monthly earnings. That much saved would be quite an important 
sum to those who would willingly and successfully cultivate this part 
of the field. Thus, the business wouid not only furnish insurance to a 
large number of those who need it most, but agreeable employment, 
with satisfactory compensation to those now idle because they can find 
nothing to do. How far it might raise many above the necessity of 
looking to the hand of charity for bread, or above all, temptation to 
run into vice and crime for the sake of supplying pressing wants, the 
thoughtful may consider; also, how far we are under moral obligations, 
not only for the sake of ourselves, but of others, to make even business 
an instrument in reforming and elevating the less fortunate portions of 
society. This may not be a subject that we can afford to treat with 
indifference. 








INVESTMENTS OF FIRE INSURANCE COM- 
PANIES. 


HE investments which fire insurance companies may prudently 
a and wisely make differ materially from those which are in every 
regard desirable for life insurance companies. The investments of life 
insurance companies need not be disturbed in a long series of years if 
they are secure and income-producing. No sudden call for large pay- 
ments—large in comparison with their entire assets or with their cur- 
rent receipts—can be made upon life insurance companies. The time 
when endowment policies will mature being known they can be pro- 
vided for in advance, even though a large number, aggregating a sum 
large for a company to pay, should mature in any one month or day. 
Claims maturing by the death of the insured cannot, even in the event 
of an epidemic prevalent simultaneously in two or three large cities, or 
over a wide extent of country, aggregated enough to materially disturb 
a prudent company’s calculations as to death losses. For these reasons 
the most desirable investments for life insurance companies are those 
which are sure to return the principal ultimately, and which can, at the 
pleasure of the company, run a long time, and will pay interest 
promptly. 

With fire insurance companies the requirements are different. They 
may be called upon at any time on a few hours notice to pay matured 
claims (with only the thirty or sixty days stipulated in the policies)— 
which amount to large sums, and may exceed their entire assets. In 
such cases—and no company is prudently managed unless it is at all 
times prepared for such an emergency—securities must be quickly con- 
verted into cash, and with the least possible loss as discount. For this 
reason securities always marketable at a price fully equal to their cost 
should constitute much the larger part of every fire insurance company’s 
investments. It is obvious, and goes without saying, therefore, that 
while real estate securities may be sure to return the principal invested 
ultimately, and may pay interest promptly, they should be but a small 
part of the assets of fire insurance companies. The laws of New York 
prescribing the securities in which fire insurance companies may invest 
are seriously at fault; and perhaps no better proof of this need be cited 
than the fact that several of the soundest and best managed companies 
constantly violate them and the insurance department overlooks the 





violation. 

The law permits these companies to invest in real estate securities to 
any extent, provided the real estate be situated within certain limits, 
but prohibits their investment in many other classes of securities always 
marketable, and of almost unvarying value which are therefore, as we 
have explainetl, much more desirable assets for a fire insurance com- 
pany. Stocks created under the laws of New York are enumerated 
among the securities upon which loans may be made, and this opens 
the door to imprudence, and occasionally to the willful betrayal of 
trusts, although it is provided that such stock shall be at or above par 
at the time a loan is made. To evade the spirit of this provision of the 
law, and yet comply with its letter, would require the exercise of much 
less ingenuity than can be readily commanded by those whose acts are 
regulated with a view solely to advance their own immediate interests 
and avoid the penalties of violated statutes. And candor compels us 
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to admit that even among those who have charge of the funds of in- 
surance companies, it is now and then possible to find such individu- 
als. 

By the amendment to the law passed last winter, the limits within 
which companies may invest are somewhat extended ; but a misappre- 
hension of the requirements of the business, and of the difference be- 
tween the requirements of fire insurance companies and life insurance 
companies, has led our law-makers into the error of making no dis- 
tinction between the two in prescribing securities for investments. The 
law should be changed so far as it relates to fire insurance companies, 
Its effects upon life insurance companies it is not our purpose at this 
moment to discuss. There should be a limit, and a comparatively 
narrow one, fixed to the amount, or at least, to the percentage of gross 
assets, which a fire insurance company may lend on real estate securi- 
ties. The reason of this is obvious, in view of the facts to which we 
have directed attention above. 

It is true that during the past year a bankrupt company, or several 
companies made bankrupt by one conflagration, would have ex- 
perienced little difficulty in obtaining cash for all of its real estate se- 
curities if the value of the real estate had not been affected by the fire, 
but the condition of the money market during the past twelve months 
has been, and now is, one which cannot be safely anticipated for the 
future, and one for which no one who does not wish to see stagnation 
in almost every department of business can hope. At a time when 
money is in active demand vexatious delays would be incurred in con- 
verting the amount of real estate securities, which would be thrown 
upon the market after a large conflagration in which New York com- 
panies generally were involved. This was in some degree the experi- 
ence which followed Chicago in 1871 and Boston in 1872. Mortgagors 
are rarely prepared to pay at such a time, and with a large number of 
borrowers suddenly forced into the market, the savings banks and life 
insurance companies are unable to supply the demand, and individual 
lenders exact usurious rates of interest, disguised as brokers’ commis- 
sions or attorneys’ fees, or something else which is permissible. 

During the extraordinary plethora of money which has prevailed 
since a year ago, and especially in this market, companies have been 
tempted to lend money on securities, not permitted by statute, but 
which were entirely safe from a commercial point of view. And this 
has been done by companies which are as ably and prudently map- 
aged as many among the best companies in the city. We make no 
excuse for this violation of statute; on the contrary, we deprecate it; 
but it demonstrates the correctness of our position when we claim 
that the statute should be changed. How it shall be changed we 
leave to be decided by those whose business it is to make laws, 
assisted by those whose business it is to execute these laws and 
those whose business it is to obey them. Our present purpose is, 
not to fully point out the remedy, but to direct attention to the 
defects. 





THE “PROFOUND MYSTERIES” 


INSURANCE. 


eee writers on daily newspapers have had much to say 

lately about the “ profoundly mysterious ” calculations by which 
the price of life insurance is arrived at by companies. They compare 
the business to a “sealed book,” as far as the general public are con- 
cerned, It would be quite as sensible to criticise in this vein the pre- 
sent material for acquiring an elementary education. The A BC of 
an elementary education is as much a “ profound mystery,” a “ sealed 
book ”’ to many as is the essential principle by which the business of 
life insurance is guided, to the policyholder. And for very much the 
same reasons. 

There is not one policyholder in the country who cannot, at an expense 
of a few cents, nave in his possession the rates of mortality and interest 
by which the premiums charged on his policy have been calculated. 
The principle upon which the calculations are made is the same as 
that upon which the proprietor ef a daily newspaper would calculate 
the daily average cost and profit on his business for a year or a series of 


OF LIFE 








years. Byavery simple process he finds what each day must pay to meet 
its share of the expenses, and what each day will receive as its share 
of the profits. Or he may find the same by resorting to algebraic sym- 
bols and formulas, which may make the whole subject a “ profound 
mystery,” a ‘sealed book ”’ to his readers. But, by either process, he 
reaches the same results as to the daily average costs and profits. 

When this is done, he is ready to fix the price at which his paper 
can be furnished to his readers. Suppose, though, that he has made 
all his calculations by the rules of algebra, with its symbols and formu- 
la, and now his readers are beginning to ask what are the occult ta- 
bles to which he so often refers ? what is the nature and what the ex- 
tent of their authority ? or how are they employed? by what formula 
he gets at the payments required? and what cons'itutes the specific 
difference in soundness and in advantage of various papers? If he were 
not given to profane language, what would be his probable reply ? The 
intelligent may answer. 

After all, what difference does it make to the patrons of a newspaper 
whether the proof-reader sends the proof sheet to the compositor cov- 
ered with symbolic characters or terms in common use. Not one in 
ten thousand may understand the meaning of these characters, but 
everyone is satisfied with the results regardless of the process by which 
they have been reached. So it is in all the business transactions of 
life. We are every day accepting results without having the process 
by which they were reached made plain to our comprehension, and 
every day we pay prices without asking by what occult tables these 
prices were calculated—what the extent of their authority, and by what 
formule have they been applied? If such questions are to be asked 
and answered in all business transactions, all the idle clerks in the 
universe may turn actuaries, and find employment in abundance. 

If life insurance companies are required to do what seems to be im- 
plied in the wild vagaries of some daily newspapers, we can see no 
good reason why every man who goes into market with his wares 
should not be required to have his actuary by his side ready to figure 
out to the entire comprehension of every customer, who could not read 
his own name, the price of the article offered for sale, and show him 
every step in the process by which the price is determined. What is 
there in the nature of insurance, or its price, which makes such show- 
ing necessary here and only here ? 

It may be said that everybody knows that competition, supply and 
demand, regulate prices on all articles of commerce. The same is true 
of life insurance. In the last few years there has been enough of this 
to drive the entire business into bankruptcy, if our best managed com- 
panies had not been in the hands of men who obeyed the dictates of 
reason and experience. Nothing else has saved the business from the 
fatal consequences of reckless competition. We should not be sur- 
prised if every company which passed safely through this ordeal, 
reviewed its mortality experience, and carefully considered the propri- 
ety of lowering its rates of premiums. Nor should we be surprised to 
learn that such companies had not thought it necessary to advise the 
public what they had done in this matter. There is no disposition to 
claim that all life calculations are as simple as they might be made. 
But we do claim that the attack which is made on these calculations 
and life companies by some of the daily newspapers is as unjustifiable 
as the men who make the attack are destitute of all co. rect knowledge 
of the business which they criticise. 





PROFITS OF FIRE UNDERWRITING. 


HERE is an impression, more or less prevalent in the commun- 
T ity, especially among those who are called upon to pay large 
sums annually for fire insurance, that the profits in the business—that 
is, the dividends made to stockholders—are unwarrantably large when 
compared with the dividends made on the stock of other corporations, 
such as manufacturing companies, railroad companies, banks, etc. This 
opinion—an erroneous one—comes of a superficial or narrow view of 
the subject ; a view taken without reference to all the important facts. 
And we are sorry to say that, judging from the practice of some insur- 
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ance companies during the past year, there are practical underwriters 
whe leave out of their reckoning some of these important facts, and 
conduct their business as though heretofore too much money had been 
received by companies for a given amount of business and too much 
profit had been made. 

In the first place, as is well known to all who have given the matter 
sufficient attention to be competent to form any opinion on the subject, 
fire insurance in the United States taken as a whole during the past forty 
years, has not been a profitable business for those who had capital 
invested in it. True, there have been single years, or perhaps several 
consecutive years together, when large profits have been made in the 
business, and there have been exceptionally fortunate companies whose 
dividends have been large and uniform for a series of years. But these 
rare instances prove nothing as to the net results of the aggregated busi- 
ness, and it is from such results that all deductions, to |-e safe as guides of 
action or trustworthy as bases of opinion, must be drawn. During the 
past forty years there have been ten conflagrations in the United States 
which have in each instance destroyed the greater part of a large city 
and caused the bankruptcy of a large number of insurance companies. 
The official reports make no record of the millions of dollars invested 
in fire insurance stock thus swept entirely out of existence in the space 
of afew hours. And, in the excitement which naturally follows such a 
fire, the fact that so much value is thus annihilated is soon forgotten, 
or, in truth, seldom recognized, except by the individuals who suffer 


the pecuniary loss. It should be remembered that the danger of great 


fires is not materially less than it was previous to the introduction of 


With 
these elements of safety have come new elements of danger, such as 


modern appliances for the prevention and extinguishing of fires. 


higher buildings, though they are of better material and are better pro- 
tected ; the widespread use of petroleum in its various forms; the in- 
crease of moral hazard because of the increase of people who prefer to 


live by their wits” rather than depend upon the legitimate results of 


honest labor, and because of the liitle less than criminal tenderness for 
incendiaries shown by the average juryman, especially when the repre- 
sentatives of a corporation are among the witnesses for the prosecu- 
tion. These and other elements of danger fully balance the improve- 
ments made from year to year in mechanical and other contrivances 
which weigh on the side of safety. 
calculation on the supposition that the danger of largely destructive 


It is unsafe, therefore, to base any 


conflagrations in this country is materially less than it was a decade or 
two decades ago. 

The single fact that the average result of investments of n oney 
in fire insurance stock is a total loss ‘once in four years is suffi- 
cient to justify the demands of stockholders for much larger dividends 
than they generally receive. 
which no amount of care or degree of prudence in the selection of risks 
can effectually protect a company’s capital. 
able rate of premium even though no dividends beyond simple interest 


And this average result is one against 
Neither can any obtain- 


at the rate of seven per cent per annum were paid, effectually protect a 
company against bankruptcy in the event of such conflagrations as we 
have alluded to. 
would be so high that the profits of legitimate business would be in- 
sufficient to pay them. ; 


Rates of interest adequate to afford such protection 


It follows therefore that any estimate of the percentage of dividends 
to which holders of fire insurance stock are equitably entitled which is 
made, with the liability to sudden total loss, and the certainty that it 
must share the average hazard left out of view, must be erroneous. 

Investments in bank stock, railroad stock, manufacturing stock, and 
various other dividend paying stocks, are not subject to this contingen- 
cy of total destruction, except by incompetent or dishonest manage- 
ment, and are therefore not entitled to a dividend measured in part as 
compensation for such hazard. It is usual for merchants and bankers 
in their transactions to reckon the risk of loss, and exact from their 
customers compensation for such risk. A fixed percentage of gross 
profits is expected to be annually necessary to balance the inevitable 
losses in all commercial transactions. 
another form of the principle on which those whose capital isinvested in 
fire insurance have a right to demand larger dividends than are made by 


This is only the application in 





companies whose business is exempt from so great a degree of haz- 
ard. 

There is, however, a plan by which fire insurance companies organ- 
ized in the state of New York, can by accumulating all their profits and 
paying to stockholders only seven per cent per annum dividends for 
series of years, place themselves beyond the reach of bankruptcy by any 
one conflagration, and thus compensensate their stockholders for the 
temporary absence of large dividends. This is the plan of the New 
York surplus law, some cf the merits of which are alluded to in another 
column. 





THE CONTRIBUTION PLAN FOR DIVIDING 
SURPLUS. 
en plan has been so thoroughly discussed and so generally 


adopted on account of its superior merits, that it might seem 
unnecessary to recall it to our readers at this time. Our object, 
however, is not to renew the discussion of its merits, but to consider the 
use that isnow being made of the fact that it has been so highly approved 
by many leading actuaries. This approval is claimed by some to be, 
virtually, an endorsement of another and separate theory in life insur- 
ance which we believe to be most pernicious in its practical workings 
and tendencies. Thus we are led to inquire whether or not the 
approval of the contribution plan admits this theory to be correct, 
either directly or indirectly. 

In the appendix to the Massachusetts Life Report for the year 1868, 
are published the opinions of several leading actuaries in regard to the 
contribution plan, furnishing examples for its application, and also re- 
commending its adoption by life insurance companies. This the advo- 
cates of the self-insurance savings bank deposits individual property 
plan claim to be an endorsement of the theory. They say, in sub- 
stance: ‘ The contribution plan is an admission of the individual own- 
ership of individual reserves.’’ But there is not a fact or principle 
involved in this plan or in its endorsement tha! sustains the claim. The 
claim is a clear case of what logicians call fa//actia accidentis. It 
is the result of confusing things which are entirely separate and dis- 
tinct. 

Take a glance at the whole subject: First. It is assumed that net 
premiums, calculated on a given rate of mortality and interest, will be 
sufficient to pay all death claims so long as the company continues to 
transact business. The net single premium or its equivalent is the price 
of the protection to be sold and purchased, to be paid for by the in- 
sured, and received by the insurer. To the net premium, whatever it 
may be, a per cent is added to meet expenses and unexpected contin- 
gencies. 

Second. It is presumed that the working expenses and actual con- 
tingencies will cost less than the sum paid for that purpose, and that 
the actual ratio of interest received, will be higher than the rate 
assumed. 

Third. 
the insurance including the assumed rate of interest, with the cost of 


It is assumed that the difference between the price paid on 


management and contingencies, and the amount actually paid 
with the extra interest realized, is the property of those who made the 
payr-ents. 

The use of the contribution plan is to discover what that difference 
is. It treats the net premium paid, with the assumed rate of interest 
thereon, as the price, or part of the price, paid on the insurance pur- 
chased and sold. It treats the loading with the extra interest as the 
price of the working expenses and contingencies, the value of which 
could not be determined in advance of the payment. It treats the dif- 
ference between this price, when determined, and the sum paid 
with the extra interest as individual property. There are but two facts 
which make it necessary to refer, in any way whatever, to the net pre- 
mium paid and the assumed interest thereon in dividing surp!us by the 
contribution plan. The first is that, on the net premium paid, a higher 

The second is 
Then, to deter- 
mine the amount of extra interest and of loading, reference must be 


rate of interest may be realized than was assumed. 
that the loading is a per cent of the net premium paid. 
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made to the net premium paid, and it is made for no other purpose and 
on no other principle than the one we have pointed out. Nor do we dis- 
cover anything in the discussions and illustrations of the contribution 
plan, published in the appendix referred to, that would lead to the con- 
clusion that the men engaged in them thought that this plan was based 
upon the or individu’! pro- 
perty theory, as advocated by its friends, if we make cne excep- 


self-insurance, savings-bank deposits, 
tion. 

Perhaps it would be quite as well to let facts interpret their own 
meaning, and principles work out their own logical results, as to try to 
warp them into an argument in support of a theory which, when re- 
duced to practice, finds no parallel outside the limits of one branch of 
business. To make an argument in favor of the theory out of a mere 
accident and out of what has been said for and done with and by the con- 
tribution plan, is to clothe it in a thin garment that does not cast even 
a shadow over its nakedness. 

But let the theory be applied to other business. Take the following 
We will suppose that a New York mer- 
chant goes to Liverpool and purchases $1,000 worth of goods and the 
One-half the goods is to be shipped by the next 
The 
Liverpool merchant then proposes to deliver the goods in New York if 
But not knowing what will 


for a familiar illustration : 


price is paid down. 
steamer bound for New York, and the balance thirty days later, 


the cost of transportation is paid in advance. 
be the actual cost, they agree that three per cent of purchase price shall 
be advanced, and if the cost is less the difference shall be returned to the 
purchaser. The sum is counted out and handed over to the seller and 
the buyer leaves for the present. In a few days after the first goods are 
shipped, he returns when it has been discovered that the cost of trans- 
portation was but two per cent of the purchase price. And the amount 
of the purchase price must be referred to before it can be determined 
what part of the money advanced on transportation is to be returned. 
This is done, and immediately the buyer claims one-half of the pur- 
chase price paid for the goods. First on the ground that he has 
changed his mind and does not want those not already shipped ; sec- 
ond, that the contribution plan which they had adopted for determin- 
ing the surplus due him, gave him a right to that claim, it being 
simply a savings bank deposit, his individual property, and the Liver- 
pool man was nothing more than the custodian of that sum. 

Now if the contribution plan is as we are told, an admission of the 
individual ownership of individual reserves, the New York merchant 
has a mora! right at least to recover What he claims. The ownership 
isin him. The sum claimed is his individual property notwithstanding 
it has been paid as the purchase price of the goods which he now re- 
fuses to receive. 

How business-like the conclusion and its practical operations! How 
sound the business principle involved ! 

How strange it has not long since been discovered and applied in all 
kinds of contracts. 

Now the truth in the whole matter is, that the contribution plan 
recognizes the ownership of the net premiums, with the assumed rate 
of interest thereon and the sum necessary to pay working expenses, as 
being in the company, and the ownership of all money over and above 
this as being in the insured or those who have advanced it. We have 
already shown why and how it becomes necessary to refer to net pre- 
miums and reserves in order to determine how much of the total sum 
belongs to each owner. We have shown that the ownership of the 
price of insurance and expenses when paid passes from the purchaser 
to the other party ; while the ownership of any surplus which the 
purchaser may have advanced remains in him. 

The chief beauty of the contribution plan is in its keeping up this 
important distinction in auditing the accounts of life companies with 
their patrons. By no logical process can its sanction and use be turned 
into an argument in favor of the self-insurance individual property 
theory. 

If the loading was not a per cent of the net premium paid, and sur- 
plus interest a per cent of the net premiums paid with the reserves, 


there would be no need to refer to these in dividing surplus. It is a 


strange idea indeed, that when a company proposes to return to the in- 








| heartless deed, in view of the ease with which all this might be pre- 


sured the percentage of surplus, he may claim as his property any part 
of the net premiums, decause it was convenient or necessary to refer to 
these in order to determine the amount to be returned, 





MISCELLANY. 
WHAT IS LIFE INSURANCE ? 
Transiated for THE SPECTATOR from the French of L. Bergeron. 
[The following practical treatise upon the advantages of life insurance, in the 
pithy, pun<ent and entertaining style of one of the best of the French writers 
on insurance, will be republished in a leaflet, for distribution by life com- 
panies. ] 

OU are the father of a family, and you have the prospect of 
Y leaving at death a property insufficient for the support of those 
whom you love. A friend, pointing out a substantially well located 
and valuable house, perhaps asks, ‘‘ Would you care to bequeath yon- 
der house to your children ?” 

“ Certainly,” 
for it! 
‘* Suppose it could be arranged so that you should not be asked to 


you would answer, “if I were in a situation to pay 


pay the purchase money, but only the interest ; an annual interest, 
proportioned to your present age, say 2'4 per cent if you are 30 years 
old; 3 per cent if 35; 3% if 40; 4% if you have reached 50; 7% if 
you are a sexagenarian ?” 

“1 could, of course, meet these conditions by a little self-denial, but 
there would be the shadow of a coming time when either myself or my 
children must pay the capital.”’ 

“ Never, neither you nor they 

“ But what if I should die suddenly ?” 


“You debt would die with you; and your children would become 
the owners without having anything to pay.” 

“Even if I should have made only three or four-annual payments ?” 

“Yes, evenif you had paid but one. If an accident should happen to 
you the day after signing the contract, that contract would exist in 
full effect.” 

“And, supposing I lived a long while, as I have every reason to hope 
I shall?” 

“ You will never live long enough to regret having made a bad bar- 
gain ; for a time will come when, in place of continuing to make pay- 
ments of interest, you will, on the contrary, be in receipt of money.” 

‘| would like to make an arrangement like this, but it all appears too 
good to be true.” 

“ Nothing could be more rational; only in place of a house, which, 
however well constructed, would be exposed to depreciation in value, 
suppose my statement to apply to a capital of five, ten or twenty thou- 
sand dollars, according to the amount of the annual interest you are 
willing thus to consecrate to the constituting of a heritage.” 

Such is the mechanism of life insurance, applicable alike to the 
lowest and to the highest positions of social life. 


Of a thousand houses, well or poory built, how many will, on an 
average, escape destruction by fire ? 

Nine hundred and fifty at least. 

Of a thousand men, of average robustness, how many may expect to 
escape death ? 

Not one. 

Why then insure your house and not your life which is infinitely more 
precious, and vastly more exposed ? 

LIFE INURANCE IS A DUTY. 

Life insurance is the urgent duty of every man—be he artist, physi- 
cian, lawyer, engineer, writer, merchant, public functionary or em- 
ploye -who finds in his labor or his talents the resources necessary for 
the education or the support of a family. 

To expose one’s family to discomfort and perhaps misery, by a 
father’s premature death, is to commit toward them a most selfish and 
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vented ; it is to assume to one’s self the moral responsibility of the dis- 
orders this misery would beget, a burden so heavy and so dan- 
gerous, particularly in the case of persons accustomed to com- 
fort. 

How many families have been entirely ruined by the single fact of the 
death of their head, and reduced to the charity of this benevolent 
world? The sons will usually draw themselves out of the wreck in 
some way or other ; but the widow and the daughters—what becomes 
of them ? 

The father who does not shudder at the contemplation of this single 
thought wastes his time in reading these lines. 1 despair of convinc- 
ing such an one. 

The mechanic or the speculator who risks in an enterprise a part of 
his fortune, or what is worse, that of other people ; 

The man who contracts a temporary obligation, and sees the advan- 
tages of a transaction whose success his death would endanger ; 

The debtor whose labor and honesty are the sole guaranty of his 
creditors,— a guaranty strictly subordinated to his existence ;— 

All those, in fact, who are liable for obligations not secured by ma- 
terial collaterals, cannot acquire the certainty of acting honorably in 
every instance, whatever may be their intelligence or their energy, un- 
less they add the guaranty of life insurance. 

It is for such a simple question of honesty, -an insurance against 
bankruptcy. 

Fathers who possess a sufficient patrimony, a business establishment 
so solidly based that their death would not shake it, a transterable 
office or position whose value a forced sale would not diminish —these 
alone have a right to feel indifferent to the benefits of life insurance. 
Nevertheless life insurance would be, even for these, a good precau- 
tionary measure, a supplemental moral security, and a wise investment. 
If it should cease to be necessary under certain conditions of fortune, 
it would become, by way of compensation, less onerous because the 
premium is then little more than an unfelt assessment upon a sur- 
plus. 

The father, solicitous as to the future of a daughter endangered by 
the prodigality, imprudence or misfortune of a son-in-law, could, with- 
out prejudicing the interests of his other children, prevent the conse- 
quences of threatened disaster, by the aid of that restorative, insur- 
ance. 

Life insurance 1s convenient also for persons charitably disposed 
towards endowing benevolent institutions, leaving money or annuities 
to friends or old servants. A yearly assessment upon their revenues 
will give satistaction to their generous impulses, without prejudicing the 
interests of legitimate heirs. 


LIFE INSURANCE IS MORAL AND SALUTARY, 


There are not wanting even sensible persons who assert very seri- 
ously that life insurance is unlucky, because, say they, it evinces a dis- 
trust of Providence. 

Then let us bid farewell to the proverb, *‘ Heaven helps those who 
help themselves,” and welcome fatalism ; for these pious scruples tend 
to nothing else. 

Don’t ask these intrepid logicians by what anomaly they think them- 
selves at liberty to insure their houses and their crops against fire, and 
to call the firemen to the aid of Providence when fire threatens them. 
They will answer that this is a very ditferent thing. Why? ‘ Because.” 
Of course to this last there can be no reply. 

But why undertake to refute a sophism which its authors belie by 
their deeds? For, say what you will, you constantly practice life insur- 
ance without being aware of it. 

You work to give your children their daily bread : insurance against 
hunger. 

You cover them with warm clothing in winter: insurance against 
cold. 

At the slightest symptom of disease which awakens your anxiety, 
you callin the physician and administer the remedies he prescribes: 
insurance against sickness. 

You sometimes make sacrifices beyond your resources to give them 





a substantial education : insurance against ignorance and against the 
moral infirmities it engenders. 

Finally, you endeavor to save something by economy. To increase 
your patrimony you hypothecate the present for the future profit of 
those you love: insurance against misery —distrust of Providence. 

And, in fact, what is man’s whole existence spent in doing but in- 
suring himself against death by accident or disease ? ; 

Therefore be consistent with yourself, and, if insurance is practical 
blasphemy, cross your arms like the fakir, for there is nothing left for 
your hands to do; and give yourself over to that Providence which feeds 
the sparrows, and leave to it to feed, lodge, clothe and doctor your 
children and teach them how to read. 

But, if work is the law of humanity ; if foresight is a virtue, in what 
respect could you be culpable in foreseeing that some day you must 
die? 

And, if you foresee that, in fact, it is possible for you to have but 
one lifetime, could it be impious and immoral to dispel, from the future 
of those whose safety and happiness Providence has entrusted to you, 
the fearful consequences of your compulsory desertion ? 


LIFE INSURANCE UNLUCKY! 


This peurile prejudice chiefly emanates from women, for life insur- 
ance, at the outset, inspires them with a superstitious aversion, or 
comes into collision with their exaggerated, though creditable, senti- 
ments of delicacy. This class of people, | am confident, would cour- 
ageously accept misery rather than countenance an infraction of this 
blind principle. 

Shall we say that those are bad wives or bad mothers who stub- 
bornly press a theory whose consequences may be so terrible for the 
future of their children? Certainly not; but they form,a judgment 
from wrong impressions; they condemn before they understand the 
case. 

I address myself to mothers worthy of that title, and I appeal from 
their unreflecting repugnance—to their heart and to their reason. 

Insurance, you say, brings misfortune. If it be so, you need not be 
at the trouble of combatting it, for the companies who practice this 
specialty would find it profitable to close their offices ; the death of the 
insured being as much a loss to them as the burning of a house. 

Experience proves, on the contrary, that life insurance, far from 
proving a misfortune, is often a title to longevity for the father of a 
family thus armed, in the prospect of sickness, with a moral security 
calculated to keep him in health. 

Ask physicians if life insurance entails misfortune. They will answer 
that, among men of the same age and the same temperament, attacked 
in the same degree by the same disease, they feel ten times as confi- 
dent of curing the one who has provided for the necessities of his 
family as they are of curing the improvident man, whose agony is kept 
alive by the misery that menaces his dear ones; because, for this last, 
remorse for duty unperformed is a cruel aggravation of his sufferings 
and danger. 

If the sickness is beyond remedy, and both must succumb, the one 
will pass away peaceably respecting the future of his family ; the other 
will expire amid the most terrible moral tortures, as he thinks of carry- 
ing with himself into the grave the well-being of those dear to 
him. : 

It is permitted to the wife deprived of maternal joys to enwrap her- 
self in the utmost sentimentalism, and to yie d to the inspirations of 
superstitious terror, Her personality alone is at stake; her disinterest- 
edness is noble 4nd worthy of respect. 

Let her forbid her husband to enjoy the consolation of insuring her 
against the chances of poverty which widowhood will bring upon her ; 
we have no objection to make—unless to doubt whether a wife can be 
loyal, affectionate and devoted without carrying conjugal oneness as 
far as the Malabar widows, who, nevertheless, begin at once to con- 
template marriage again. 

But this self-denial, which a woman may enjoy when it concerns 
only herself, is forbidden to the mother. She fails of her duty in dis- 
suading her husband from insurance, when it may be the sole safe- 
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guard of the family ; in fact, she also fails if she neglects to suggest 
the idea in case he has not entertained it. 

Let misery come, as the result of her whim or her improvidence, 
and though the generosity of her children relieves her from reproach 
even by their silence, there will remain a sad account to be settled with 
a most severe judge, her conscience. 

Let us do justice to another objection which is often presented. “Of 
what use to insure,”” ask many people. “I have wealthy parents whose 
property sooner or later will fall to my children ?” 

Is it prudent, or at all honorable, to bring into your calculations the 
death of others, when, by a sentiment of secret pusillanimity, you care- 
fully exclude all idea of your own death ? 

And, besides will these rich ancestors have the delicacy to die at 
just the time when the necessities of their heirs will make themselves 
felt ? 

Who can assure you that the term of their existence will not give 
your orphaned daughter time to succumb to the dangerous excitements 
of that bad counsellor called misery ? 

To insure gratuitously the support of one’s family and, perhaps, their 
honor, upon the death of near relations, when one has not the heart to 
insure with reference to one’s own life, is, permit us to say, the veriest 
immorality. 


LIFE [INSURANCE IS A GOOD INVESTMENT. 


Few men, even those of feeble mind, would dare allege, in support 
of their selfish indifference, the shadowy and superstitious terrors which 
in women may be pardonable. They find it more respectable to deny 
the advantages offered by life insurance companies and say promptly 
and with a pretentious levity, “I can do better by being my own in- 
surer.” 

Very well, dear sir, | don’t doubt your ability ; I will admit that luck 
will always favor you; that you could command good fortune by force 
of brains and sagacity ; that you will roll up a patrimony, year after 
year, in exact accordance with your desires. 

Are you likely to be as successful as the insurer of your existence ? 

You are young, you are strong, a chip of the block out of which 
centenarians are made. Disease and the doctors have no lien on you. 
So much the better ! 

But are there no toppling tiles beneath which you must walk the 
streets ? 

Are they insured against the gale ? 

Are there not chimnies overhead ? 

Is there no such thing as an inflammation of the lungs in the damp 
air? 

Are there no explosions of gas or petroleum ? 

Have the railroads made an engagement always to deposit you safe and 
sound at the desired station, more surely than they will any other 
fragile piece of freight ? 

You have a reasonably good hope of a long life. 1am glad to share 
it and to rejoice with you over it. If the companies thought otherwise, 
they would be very shy of insuring you. 

The illusion, in this respect, is general. It is just the same with 
men who flatter themselves that they never will die. 

An artless orator, called to preach before Louis XIV., had the un- 
lucky notion of commencing his sermon in these words: “ We will 
all die some day or other.”” But suddenly changing his mind, as he 
noticed the frown on the Olympian brow of his august auditor, he con- 
tinued, “‘ Yes, I repeat it, we must all die or nearly all.”’ 

We will set aside, as unlikely, the chances of accidental death which 
are as one in twenty, one hundred or one thousand. 

Is it not enough that this possibility by some exceptional fatality 
might reach you, to show you the wisdom of giving it some small place 
in your foresight, when it concerns interests the most sacred—the 
material and moral life of your family. 

One ought to recoil even under onerous conditions from satisfying 
this demand of interest. Such is the sentiment that impels far- 
sighted fathers to employ a part of their fortune in purchasing bonds 
bearing only six or even four per cent interest, when so many invest- 





ments, apparently more profitable, but 
capital. 

Thus the relative dearness of life insurance will not be a discourage- 
ment. 

But even this motive does not exist. 

Whatever be the age of the man when insurance is offered him, and 
however long he may live, it is certain, in any case, not to become an 
onerous transaction. 

What is the expense of life insurance? From 2% to 6 per cent of 
the capital guaranteed, according to the age of the party insured. 

The premium which you engage to expend is a maximum, which, 
thanks to your participation in the dividends, will undergo every two 
yearsa diminution progressively important towards the total extinction 
of the cost, unless you have chosen to realize these dividends as fast as 
made. 

From such time you will cease to be a tributary of the company and 
become an annuitant, for you will receive even the amount of your 
profits in subsequent dividends without prejudice to the sum guaran- 
teed by the contract. 

But, say you, the loss of employment, some chronic disease, or a 
reverse of fortune, may prevent my continuing to pay my premiums, 
What then ? 

The insurance is a title to property that is indestructible. If the in- 
sured ceases his payments, either necessarily or voluntarily, he has the 
option of giving up the contract to the company, at a given price, and 
receiving at once its value in money, or of taking out a new policy for 
an amount of insurance proportioned to the surrender value of the old 
policy. 

Life insurance, therefore, has not the character of an act of entire self 
denial. To be sure, the chief motive in effecting it, is an inspiration of 
devotion, whose merit we would not undervalue, but the contracting 
party may secure, by his good deed, resources against the time of mis- 
fortune. 

In a word, life insurance is a way of building up an inheritance for 
the benefit of survivors, while at the same time the insured finds his 
own profit in the transaction. 

How can the most sensitive conscience take alarm respecting an in- 
stitution which gains for the insured the ab.li:y to gather in advance a 
part of the fruits of his devotion with the certainty of bequeathing to 
his family, if not independence, at least a diminished inconvenience, 
and, unquestionably, a preservative against misery. 


less secure, invite their 








THE COLLECTION OF DATA FOR PERIODICAL 
OBSERVATIONS OF MORTALITY. 


T the December meeting of the Institute of Actuaries in London, 
A Mr. F. A. Curtis read the following interesting paper, entitled 
«“ A Scheme for the Collection of Data for Periodical Observations of 
Mortality among Lives Selected for Assurance, Illustrated by Examples 
from Observation of Mortality in Austria” : 


The author observed that one of the most important duties of the 
manager of a life assurance company is certainly to watch the rate of 
mortality amongst the lives assured, by a systematic investigation at 
brief intervals, so that he may obtain from time to time an insight into 
the value of the business by which he is building up the greatness of 
his company. The two great observations that have been already made 
of combined experience (7. ¢., of the 17 offices, and that upon which the 
Institute ot Actuaries Life Tables are based) do not meet what the 
author conceived to be the want of the manager of a life assurance com- 
pany. These combined experiences exhibit the mortality expectation 
at the several ages through which individuals pass, without any dis- 
tinction being made of what may be termed the calendar period of 
those experiences. For instance, the probability of life or death, ac- 
cording to the mortality tables referred to, is that which is the average 
expectation of life or death of individuals who at one time or another 
were of the same age, being the result of a compound of experiences at 
different periods of tme, stretching back, it may be, more than 100 
years. The rate of mortality in our own day is pro ably different. A 
manager is concerned to know what the general mortality is now, and 
not what it was a century ago. 

It is obviously desirable that we should have some other standard 
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for comparison than what we now possess, more in harmony with the 
general characteristic of the mortality at the present time; a standard 
by which we may be able to gauge, from time to time, the rate, possibly 
heavy during one period, and light in another. If the general mortality 
during such periods corresponded with our own experience during the 
same periods, then we should know that our death rate was following 
the general law; but if we found that, while the general mortality was 
light, the individual mortality was the reverse, then we should detect 
the existence of a disturbing cause, which it would become our duty as 
managers to discover. It will be clear that such a general periodic ex- 
perience as is contemplated in the foregoing observations could only be 
obtained by contributions of data from offices both young and old, and 
that such data should be contributed according to a uniform plan. My 
object is to suggest for adoption a system by which the necessary 
data may be collected and elaborated with ease, and be as readily em- 
ployed in combined observations as in individual ones. The individual 
collections would constitute the preparatory work for observations of 
the mortality experienced by life offices generally during specific 
periods of time, and thus a standard of mortality during those periods 
would be obtained. 

The following is a brief sketch of the principal points of the 
scheme :-— 

To make observations for periods of 5 years, taking the period from 
even decades or half decades of calendar years. 

To separate into four principal sections the whole of the policies in 
force during the period under observation, viz. : 

1. Policies in force during the whole of the period. 

2. Policies entering during the period and continuing in force at the 

end of it. 

3. Policies in force at the beginning, but going out before the close 

of the period. 

4. Policies entering during the period, and also going out before the 

end of it. 

To divide the 2nd, 3rd and 4th sections into half-yearly divisions, ac- 
cording tothe time of entry or of exit, during the period observed. 

To tabulate the number of cases at each age at the commencement 
of the risks under observation, and reckon the number of years’ risk 
passed, at the several years of age of the assured, while their policies 
were in force, during the quinquennium. 

To collect, in summary statements, the totals of the years at risk at 
each age. 

To tabulate the cases of deaths occurring during the quinquennium, 
distinguishing the old from the new cases, stating the age at death, and 
the half-year of exit. 

Such is the general plan proposed for the collection of data which 
may be employed for any particular district—for any particular class of 
assurance—for male as distinguished from female lives—healthy from 
unhealthy—and for determining the differences of the rate of mortality 
that may exist in respect of assurances for large or small amounts. All 
these divisions of the subject may be provided for by appropriate notes 
on the mortality cards. 

Having made a few observations with ‘regard to the age of the 
assured and the time under risk, the data necessary for the investiga- 
tion of the mortality among the assured lives in an Austrian company, 
which the author spoke of as the Austrian Gresham, were obtained 
upon cards, in the way now usually adopted; but as the manipulation 
of the cards in marshalling the data is not the same, he explained the 
process employed in collecting the materials for observation, according 
to the scheme which he proposed. 

Every policy of assurance issued by the company was represented by 
a mortality card of precisely the same form and size as those used by 
the institute. Upon these cards the tollowing particulars of each policy 
were written :—The number—the names of the assured—class of as- 
surance, and the amount—-the day, month and year of entry—and the 
same of exit (if not existing at the close ot the period)—the date of 
birth, if known (otherwise the year of birth)—the cause of exit—the 
date of death, and completed age at death (if the policy were discon- 
tinued from that cause). 

These cards having been filled up and examined, were first of all 
arranged in groups according to the year of birth, with a view to elim- 
inate duplicate cases ; for, as the natural birth of a mancan only happen 
once, any duplicate card upon his life should be sought for in the group 
belonging to the year of his birth. Each group was then sorted into 
the alphabetical order of the surnames, and if more than one card 
related to the same life, such cards were placed together in an envel- 
ope, and put aside for special examination. If the assurances were 
found to be concurrent or continuous, they were dealt with as one case, 
the risk of assurance running from first to last; but if the assurances 
were not continuous—?. ¢., broken by an interval—they were treated 
as separate risks, the one risk running out, succeeded by an interval, 
and another risk commencing. 

In this way the duplication of lives was avoided. The next step in 
the investigation was to classify the cards in each group of years of 
of birth, according to the calendar half-years in which the assurance 








risks commenced, and again into the calendar half-years of exit, within 
the period under observation. They were thus divided into the four 
sections before mentioned, and the cards in each section, and in the 
several sets of entrance or exit, were collected in packets according to 
the year of birth ; the numbers in each packet were counted, and the 
resulting numbers were recorded in appropriate tabular form. 

Some examples were given to show the advantage of this arrange- 
ment. They were taken from the working sheets of the Experience 
of the Austrian Gresham during the period of five years commencing 
Ist July, 1865, and ending 30th June, 1870, 

Here follows a table showing the number of cases which, either ex- 
isting at the commencement of the period under observation or enter- 
ing subsequently, remained in force at the close of it. 

in the division of the first halt year, 1867, the Austrian Gresham had 
302 cases at risk during three years and a quarter. The youngest life 
was born in 1849, therefore in 1867 was 18 years of age—this one case 
passed through the successive ages of 18, 19, and 20 for whole years, 
and the age of 21 for three months. But, as at the ages above 18, 
there were other cases to take into account. the aggregate number of 
them at each successive age was found, with the mechanical help of a 
card, pierced in the centre and marked at the side—in this case marked 
with three lines for the entire years at risk and the fraction of the year 
following them. 

The next step in this investigation was to tabulate the cases of exit 
by death. The cases in force at the commencement of the period, but 
emerging by death before the close of it, were tabulated according to 
the completed age at death and the half year of exit. The case enter- 
ing within the period and emerging by death were tabulated in the 
same way, and a collective total made of the two groups. The princi- 
pal results obtained under this scheme are all that it would be neces- 
sary for the several offices to contribute to the institute for obtaining a 
comined experience of mortality during specified periods of time; but 
it will be observed that this method of collecting the data will enable a 
manager to analyze very minutely the quality of the business which he 
has to manage. It cannot be expected that the business of a company 
shall be equally good in all its parts, and it is important for a manager 
to know where inferiority may exist, so that a suitable remedy may be 
applied. Some of the data which individual companies might usetully 
contribute to the records of mortality may be illustrated by tables with 
reference to the mortality in the Austrian Gresham—a company whose 
business extends over the Empire of Austria and the Kingdom of 
Hungary. 

The first table gives at each age the collective totals of the years at 
risk, according to the four sections into which the cases were distri- 
buted. These cbservations were taken on 5,033 lives, and the years 
lived through were 12,020'%. 

The second table is of cases emerging by death within the period, 
showing the number of deaths at each completed age, in two divisions, 
7. é., of cases in force on the 30th of June, 1865, and of cases entering 
subsequently. 

The third table shows, first of all, the unadjusted result of a com- 
parison of the actual morality at each age with the probable mortality 
according to the combined experience of the 17 English offices. 

As the actual deaths were 204, and the probable deaths 162, it will 
be seen at once that so far as these figures may be taken as evidence 
upon the point, an Austrian company cannot safely assure lives in that 
part of Europe unless at a higher rate of premium than the ordinary 
rate charged by English companies. Such is the broad result of this 
investigation. It is quite independent of the question, whether or not 
the Austrian company has received a money equivalent for the higher 
risk of mortality, by surcharge of the age, or by other means. The 
true age has been reckoned, because the investigation has _ been 
directed to ascertain the true rate of mortality, irrespective of any 
question of finance. 

The number of deaths at each completed age are too few and too 
irregular to admit of being compared, age by age, with the standard of 
the combined experience, unless previously adjusted, so as to get rid of 
inequalities. There is no way more simple ot distributing these ine- 
qualities, while preseiving the character of the mortality curve, than 
the obvious method of throwing upon each age, as a central point, the 
effect of its immediate neighbors, or averaging for each age the sum of 
the figures against the two higher and the two lower ages added to its 
own. If the result'should still show great inequalities, the resulting 
averages might be dealt with in the same way. 

Such are the general results of the observation of the mortality 
among lives assured in the Austrian Gresham during the quinquen- 
nium 1865-1870. That company began its operations about the year 
1862 ; the policies continuing in force in 1865 were comparatively few, 
therefore the whole of the cases may be considered as of recent date. 
It will be interesting to know the subsequent history of these cases. 
They have been observed during a further period of four years—/. e., 
between 1870 and 1874. The result may be briefly summed up as fol- 
lows :—I,093 continuants ; the years at risk were 3,802, of which 2,450 
at ages of 50 and under, and 1,352 at ages over 50; the probable 
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deaths were 66, and the actual deaths 62—the expectation and the real- 
ity being for the younger portion 28 as against 21, and for the elder 
portion 38 as against 41. 

We here observe a considerable improvement in the rate of mortality 

_the effect of selection may be held as completely exhausted, and yet 

the rate of mortality is more favorable than in the experience of the 
earlier years, when the effect of selection was operating. Is this result 
to be attributed to a healthier period of years, or to the influence of 
measures taken to avoid incipient fraud on the company? We might 
be able to answer this question if we had a standard rate of mortality 
during those periods with which to compare the experience of the Aus- 
trian Gresham. ‘This question may be partially answered if we carry 
our observation of the Austrian mortality a little further. There were 
3,169 cases in force in 1870—these included the remainder of the cases 
in force in 1866, and the entrants in 1866-70; the years at risk were 
10,51434, of which 7,384% were at ages of 50 and under, and 3.130% 
at ages over 50; the probable deaths were 168, and the actual deaths 
181—the expectation and the reality being for the younger portion 81 
as against 89, and for the elder portion 87 as against 92. Here it msy 
be remarked, that the introduction of new cases s2ems to increase the 
rate of the mortality, and that possibly the effect of selection is more 
than counterbalanced by the proposals made to the company ma/d fides, 
the effect of which would be most felt in the years immediately following. 

The Austrian company, acting on the experience of the past, in- 
stituted, about the year 1870, a system of inspection over its several 
agencies, by which it was hoped that the quality of the proposals made 
to the company might be of a higher order than those previously ob- 
tained,—the result of this system of inspection, and of the greater ex- 
perience of the medical examiners, may be gathered from the observa- 
tion of the mortality amongst the lives upon which assurances were 
effected in the period 1870-1874. Of these cases there were 2,089; 
the years at risk were 3.484%, of which, 2,902 at ages of fifty and 
under, and 586% over 50; the probable deaths were 44, and the actual 
deaths 43—the expectation and the reality being for the younger 
portion 29 as against 30, and for the elder portion 15 as against 13. 
The combination of these several experiences may be summed up in a 
general rate of mortality, in which the expectation is represented by 110 
deaths at ages of 50 and under, while the deaths occurring were 119 ; and 
by 102 deaths expected at ages over 50, while the actual number was 105. 

As an assistance to the eye, as well as to the judgment, these re- 
sults have been thrown into the form of diagrams, according to a 
method which the author has devised tor showing, with the greatest 
possible relief and in the smallest space, the differences either way 
between the mortality experienced and that ot the standard experience 
with which it is compared. 

The intensity of the excess or defect of mortality is immediately per- 
ceivable, which cannot be so readily shown in curves in which the line 
of the difference is at a small angle with them and not at right angles. 
The author had added to these diagrams a comparison of the experi- 
ence of the 20 offices and of the Carlisle and other tables, as illus- 
trating and supporting what has been already said with regard to the 
compound experiences spread over a vast number of years and the ex- 
perience in a certain locality during a short period of time. To 
suppose (said Mr. Curtis) that the Northampton, the Carlisle, or the 17 
offices’ experience, or even the Institute of Actuaries’ tables, should be 
our infallible guide for all time, would be unreasonable. Our duty, as 
actuaries, is to watch the progress of mortality, and act on the result. 
I would fain hope that future investigations of mortality may be 
rendered useful and effectual by means of the scheme which | have 
proposed for periodical observations, should this scheme, either in the 
present or in a modified form, find favor with the members of our 
profession. é 





SAVINGS BANKS vs. LIFE INSURANCE, 

GERMAN insurance journal, The Versicherungs Zeitung, in 
A noticing an article in the December number of The Prussian 
Year Book, by Mr. H. P. Oppenheim; on the life insurance and aid soci- 
eties of the English laboring classes, has a_ well-considered discussion 
of the relative merits of savings banks and life insurance companies for 
the higher economical and social purposes. The editor considers the 
proposition presented by the writer in The Year book ; that the advan- 
tage lies with the savings bank, to be “ wholly untenable,” on scientific 
grounds, and he goes on to say : 

We do not believe that mere saving is necessarily sounder than 
economy, or necessarily more advisable, than the investment of money 
in life insurance. Placing money in a savings bank is in substance de- 
positing the small sums of money, for which a man does not have 
immediate occasion, where it may be held in reserve for future 
emergencies. The principal point of difference between a savings bank 
and a life insurance company, if we choose to regard the latter as 
resembling in its nature a savings bank, is, that in life insurance money 








is saved for a specific object. The specific object may be either the 
protection of a bereaved family from misery and distress, or the acqui- 
sition of a definite sum during a man’s own life; but in any event the 
money invested is appropriated for the attainment of a_ particular 
object, which is selected and definitely agreed upon. Ordinary life 
insurance may be taken as the prototype of which all the other forms 
of life insurance are variations ; it is the form which has found greatest 
acceptance with the public. The purpose of this form of insurance can 
never be fulfilled by any mere system of saving, because the accom- 
plishment of this object necessarily implies the association of a number 
of individuals for the common purpose. Out of a hundred persons 
who should seek to accumulate a fixed sum through deposits in a 
savings bank, only twenty or thirty might live to be able to continue 
their saving long enough to raise the required amount, the remaining 
seventy or eighty might die or withdraw their deposits before having 
done so. Whereas, by taking out insurances on their lives, every one 
of the hundred can make sure of the benefit of leaving their families 
the desired sum in the event of their death. To triumph over the 
uncertainty whether a man will lwe long enough to enable him to lay 
up the amount required or not, is the essential office of life insurance ; 
from the intrinsic nature of the case, this object can only be success- 
fully attained through associated effort. 

Another fundamental difference between a savings bank and life ir- 
surance proper consists in the faculty of the depositor to withdraw his 
deposit from the bank at his option and without cost. A man insured 
cannot possibly enjoy to the same extent the privilege of disposing of 
his savings. On the contrary, if he wishes to give up his insurance, he 
will be obliged to suffer a considerable deduction from the whole amount 
of his accumulations. The knowledge that such a deduction will be 
made in case of an attempt to draw out the money paid in, the neces- 
sity of sacrificing some part of the sums actually saved, presents a very 
wholesome motive, and serves to prevent a discontinuance of the insur- 
ance; a slight motive is sufficient to induce the depositor in a savings’ 
bank to withdraw the deposits he has made. Any small emergency, 
any new idea that may suddenly occur to him, any one of those thousand 
inextricable embarrassments that are constantly turning up and exer- 
cise such a controlling influence over a man’s life, serve as an excuse for 
drawing out a deposit. The consequence is that the money is used up 
in whole or in part, and seldom replaced by an equal amount. If the 
man’s deposits were made for the express purpose of accumulating a 
fund for his old age, or for his family in case of death, the object is lost 
or only partly attained. Every one knows how difficult it is to save. 
Life insurance offers the strongest possible inducement for it, especi- 
ally when the object is to make a provision for one’s family. It pro- 
vides the strongest restraint against inconsiderately trifling away sav- 
ings and accumulations that have once been made. The very thing, 
which upon the first blush seems a disadvantage in life insurance, or, 
to say the least, an inconvenience, proves in fact almost invariably a 
great advantage. When a man wishes to economise for a few years 
only so as to get together a small sum of money to establish himself in 
business or something of the kind, his best course, beyond doubt, is to 
deposit his money in a savings’ bank. There is not the least reason 
why such a person should resort to life insurance. But where the ob- 
ject is to make provision against old age or the occurrence of premature 
death, its attainment will be best ensured by a resort to it. 

These, then, are the differences in substance between the two sys- 
tems. What, then, are the grounds upon which Mr. Oppenheim 
undertakes to assert that savings banks have a higher economical pur- 
pose than life insurance companies? It matters not whether the com- 
panies are mutual or proprietary. Whichever the class, Mr. Oppenheim 
isentirely wrong. His proposition is an idle paradox. To refute it would 
be a waste of time. It disregards the object, the aim, the purpose and 
the motive of all conscious human action. Man’s contrivances all have 
reference to certain objects. The object sought is the principle of con- 
scious endeavor. Whatsoever furnishes the means for gaining a worthy 
object sho :ld be welcomed, as contributing to the sum of human hap- 
piness. We have shown that certain objects of prime importance are 
reached through life insurance better than by any other means. Life 
insurance is, therefore, a wholesome and beneficent institution, and its 
economical and social value is, at the very least, equal with that of 
savings banks. One man gains his object more easily and better by 
means of a savings bank and another through life insurance. The 
character of his object determines the choice of his means. Circum- 
stances alter cases, and anyone who has eyes to see and faculty to com- 
prehend things as they are, must admit that our ideas are just and 
correct. 


ES 





REPORTS. - 
INSURANCE IN MARYLAND. 


THE annual report of Commissioner Wailes, of Maryland, was issued 
last month under date of Dec, 1. As the statements of companies doing 
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business in Maryland are made up to January 1 of each year, it is ob- 
vious that.a report upon their condition, prepared eleven months after- 
wards, can be of comparatively little value then. In this case it is the 
Maryland law and not the Maryland commissioner who is at fault, and 
he invites the attention of his official superior to the absurdity of the 
law, and suggests that it be changed so that his annual report will be 
required on April 15 instead of at the close of the year. He has en- 
deavored, however, pending the necessary action of the legislature, 
to issue supplemental reports, soon after the reception of the compan- 
ies’ statements, containing the information desired by the citizens of 
Maryland. The statistics of these we presented to our readers at the 
time of their appearance. 

Comment upon this part of the report before us, therefore, is super- 
The Commissioner devotes three pages to the question of the 
We make the following extracts, 


fluous. 
taxation of insurance companies. 
which have a special interest to companies doing business in the state 
or proposing to do so. 


The constitution of the state provides that “the legislature, at its first 
session after ratification, shall provide by law for state and municipal 
taxation, upon the revenues accruing from business done in the state 
by all foreign corporations.’’ The duty thus made obligatory must 
also be discharged with due regard to that provision of the Declaration 
of Rights, which declares that “‘ every person in the state, holding pro- 
perty therein, ought to contribute his proportion of public taxes for the 
support of the government, according to his actual worth in real and per- 
sonal property.” 

The word “ revenue ” in that clause of the constitution can haveno 
other meaning than “income,” and taxes, therefore, can only be im- 
posed on the “ income ”’ of foreign corporations, and must be imposed 
in due “ proportion ”’ to actual value of property taxed. Such taxation 
must not be in greater “ proportion”’ on foreign corporations, than is 
imposed upon domestic corporations engaged in the same kind of busi- 
ness. We take this construction of the law to be not only in harmony 
with the spirit of the Declaration of Rights, but also with that inter- 
state comity, which ought not only to exist, but manifest itself in all 
legislation. Is a “license ’’ which costs foreign corporations a specific 
sum within the meaning of the constitution, if domestic corporations en- 
gaged in the same business are not required to take out the same 
license ? While the state has the right to admit or refuse admittance 
to any foreign corporation, and when admitted, to impose any restric- 
tions within its pleasure, are not discrimations against the success of 


the very business permitted inimical to the spirit of inter-state comity if 


they impose greater costs upon the corporations of other states than are 
required of Maryland corporations ? 

These reflections are pertinent to the taxation of all corporations, 
but increase in force when applied to insurance corporations, whose 
‘business done in the state’”’ is not confined to “income,” but has 
a large ‘“‘out go”’ or return to people of the state in the form of 
losses ; also, which often equals and sometimes exceeds all receipts 
in the state. 

In 1872, the premiums received by life insurance companies of 
other states amounted to $1,576,877, and the same companies paid 
out for death losses to citizens of Maryland, $790,788, leaving a bal- 
ance of $786,089, upon which they paid taxes to the state amount- 
ing to $28,509.44, or 3.63 per cent; yet the tax was only 1% per 
cent, but being upon gross premiums was an actual additional tax of 
2.63 per cent upon their other accumulations. In 1873, the premiums re- 
ceived by the life insurance companies of other states amounted to 
$1,718,579, and their death losses to $704,118, leaving a balance of 
$1,014,461, upon which the.r tax was $30,452.73, was 3 per cent, or 
133 per cent additional to the tax imposed by the law. Again, 1874, 
the “reyenue”’ from premiums received was $1,696,981—the death 
losses amounted to $783,762, leaving a balance of $913,219; the tax 
paid that year was $25,339.36, which was 2.77 per cent upon the net 
revenues, being 1.27 per cent over license tax. These balances of 
premiums over death losses were not profits in ‘ny sense of the term. 
They embody a liability to the policyholders, or “ reserve ” which is an 
indebtedness from the company to the members, and no political econ- 
omist has ever countenanced taxation upon indebtedness. Yet, in 
1872, the taxation in this state was practically 3.63 per cent, in 1873, 3 
per cent, and in 1874, 2.77 per cent upon the funds paid in the shape of 
debts to the widows and orphans of this state. There is no other fund 
in mutual life underwriting which can pay taxes, except that which limits 
pauperism and provides for the educaticn of the helpless and dependent. 

Every citizen, natural or artificial, must bear his just “ proportion ” 
of the public burdens, and however charitably disposed one may feel 
towards the widow and orphan, their mite is as much due the State 
as is the quota of the wealthiest. It is the part of a wise State policy 
so to distribute the burdens of taxation, as not to take from the rich 
or the poor more than their fair proportion; and not to permit the 





facility of collecting a tax to be any reason for impos’ng an undue and 
improper burden. 

The present license and tax upon gross receipts of life insurance 
companies imposing heavier burdens upon the business of life under- 
writing than is paid by any other business in the State, ought to be 
reduced. Moreover, this tax is imposed upon the people of Mary- 
land, but only upon that small portion who are seeking to provide a 
fund for the support of dependents, which they cannot provide from 
their every day calling or business. The tax is now deducted by 
nearly every life Company from the dividends due to the citizens of 
States taxing receipts. Fourteen States impose no tax upon premiums 
received by lifeinsurance companies ; if the dividends of policyholders 
were in the aggregate charged with State taxes, the citizens of those 
States thus liberal in their policy to the companies, would be required 
to pay a part of the taxes levied by less liberal States, and the taxes 
imposed by Maryland would fall in part upon the policyholders living 
in New York, where no taxes are charged upon life insurance. There 
is a propriety about this assessment of dividends with taxes that can- 
not be complained of. To prevent the otherwise injustice of making 
the policyholders of a non-taxing State, pay part of the taxes imposed 
by other States; the dividend due to policyholders in Maryland is 
charged with the taxes paid to Maryland, and the remainder divided 
among the Maryland policyholders. Thus the taxes, though paid by 
the company, are in reality paid by the policyholders of this State. 
The people who thus pay the heavy tax to the State are the prudent and 
saving-—the merchant, mechanic and Jaboring man striving by savings 
and accumulations to protect dependents trom the want that tollows 
the early death of the head of the family. These policyholders pay 
taxes upon all other property, and pay their ‘‘ proportion ’’ according to 
the value of their property. 

These considerations suggest a modification of the present tax and 
an amendment of the law, so that the charge for license shall be $100 
—a sum properly chargeable tor the use of the courts of the State,-- 
these companies, and a tax of 114 per cent. upon net premiums, to be 
ascertained by deducting the amount each company pays for death- 
losses during the year, from the amount of premiums received by the 
same company during the year. 

For different, but not less cogent reasons, the tax imposed by 
license ($300,) and tax of 1% per cent. on gross premiums exceeding 
$20,000, required of fire insurance companies, should be reduced to a 
license of $100, and tax of 1% per cent, as at present. An examina- 
tion of the receipts of premiums, losses and taxes paid by these com- 
panies, will show that the $300 license is an enormous tax upon the 
premium received. In 1872, these premiums amounted to $429,841, 
and the losses paid to $129,092, leaving a balance of $300,749——which 
paid taxes amounting to $13,981.01, or 4.51 per cent. In 1873. the 
premiums received amounted to $664,221, and the losses to $425,719, 
the balance $238,502 paid taxes amounting to $26,113.60, or 10.95 per 
cent. In 1874, the premiums received amounted to $876,297, the 
losses paid to $409,556, the balance $466,741 paying a tax of $25,957, 
or 5.56 per cent. 

Many of these companies require a residence of several years before 
the 1% per cen* tax is applicable to their receipts, and hence the $300 
license becomes a very heavy burden upon a young and _ struggling 
business. This is true of 96 out of the 109 fire companies that paid the 
comptroller for license in the fiscal year 1874. There were but 13 of 
these companies which received premiums greater in amount than 
$20,000, and to such only was the tax upon receipts applicable. The 
others paying a specific license tax of $300, in some cases paid as high 
as 40 per cent upon their receipts. Thus the effort on the part of the 
state to put all fire companies upon the same level as to taxes, has re- 
sulted in burdening some with exactions greater in ‘‘ proportion ”’ to 
their ability to pay than are required of others. Some examples will 
illustrate the inequality ot the present system. The Royal, of London, 
received in premiums $40,540, upon which the tax of 1% per cent was 
$608.10; but ifthat company’s losses, which amounted to $25,152, 
were deducted from its receipts, the tax upon net premiums would be 
4.22 per cent. The St. Louis, of Missouri, received in premiums $774, 
had no losses, but paid license of $300, which was nearly 39 per 
cent upon net premiums. These are extreme cases, but an exami- 
dation of table “K” will show that the specific license tax of $300 
is burdensome, to an extreme point, upon fire companies. It has 
prevented mgny excellent companies from establishing agencies in 
Maryland, and deprived the people of the state from the benefit of 
increased capital. For these reasons, we recommend a reduction of 
license to $100, leaving the percentage tax as at present. 

The State of Maryland is very deficient in capital for the protection ot 
her people from loss by fire; the Maryland fire insurance companies 
have but $2,323,948, while the companies of other States and countries 
reporting to this department have capital amounting to $55,404,585. 
The encouragement of good companies to come into Maryland should 
be the policy of the State, and not the discouragement which the 
present taxation presents. 

Excessive taxation of fire insurance companies, like that of life in- 
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surance companies, re-acts upon the people of the State. Whenever 
taxation trenches too strongly upon the proper return of the capital 
employed, the premiums charged will be increased, or the company 
withdraw from the State. In the one case the people are deprived of 
the capital necessary to their protection; in the other they have to pay 
the tax disguised in increased premiums. 

Fortunately the present financial condition of the State of Maryland 
does not require resort on her part to such questionable taxation, as that 
at present imposed upon insurance corporations, and they can be en- 
couraged, and yet the State derive a reasonable and proper revenue 
trom them. 

Commissioner Wailes has told the truth about taxes. 


was any justice or decency in the attempt to levy taxes on life insurance 


There never 
contracts. ‘This is confessed by every state which taxes premiums, in 
the very fact that they all limit the tax to the contracts made with 
companies of other states ; which is only adding another indecent fea- 
ture—inequality, to oppression. ‘The insurance superintendents under- 
stand this, and have mildly, in their conventions, proclaimed it. But 
most of them are afraid to say the truth in their own states and in their 
Commissioner Spencer, of Rhode Island, gave a hint of it. 
Let us hear next from lowa, 


reports. 
Mr. Wailes now boldly brings it out. 
Pennsylvania, Kentucky, Michigan, and Ohio. 





COMMUNICATIONS. 


THE EXPENSES OF LIFE INSURANCE MANAGEMENT 
—~WHAT IS THE WHOLE TRUTH ABOUT IT ?—A 
BUSINESS GROSSLY MISREPRESENTED—A NEW 
VIEW THE ONLY FAIR VIEW. 

To THE EDITOR OF THE SPRCTATOR: 


The last ten years have been marked in this coun ry by a series of attacks on 
life insurance such as we have never known before; and it would be idle to deny 
that many worthy people have had their faith’ in the whole system undermined. 
Journals of every class have taken part in it, from ,quarte:ly reviews of high char- 
acter to penny dailies of none. ‘The main point of evey attack, disguised as it 
may be, is the “‘ frightful expense "’ at which the business is said to be managed; 
the large commissions paid to agents ; the enormous salaries given to officers ; the 
fees lavished on lawyers and physicians—in short, the vast sums of ihe policy- 
holders’ money said to find their way into the pockets of middlemen, instead of 
being returned, as the theory of the business in the abstract requires, to the in- 
sured or their families. It is time to face the question candidly ; to inquire whether 
this wide and bitter complaint is just, and, if so, to what extent ; and to give, alike 
to the grumbler and the grumbled-against, the actual truth of the case, so that the 
attack and the defence may both be conducted, if at all, on an intelligent basis. 

lhe complaint is usually set forth somewhat in this wise: in the year 1874, as 
shown by the New York State Report of 1875, fifty companies doing a life business 
in New York, expended $81,232,332.54, of which only $64,868,833.06 were re- 
turned directly to policyholders or paid to their families upon policy claims ; while 
the balance, or $16,363 499 49 went for commissions, salaries, dividends to stock- 
holders, and expenses of offices and agencies. 
the report itself, and the assertion, with emphatic exaggeration, echoed by every 
assailant of the business, shows that the cost of managing life insurance is 13 81 per 
cent of the entire receipts of the companies from the policyholders, including the 
interest received on their accumulating funds. And, to point the clamor more 
effectively, respectable men are found who teil the hu.band and father, when he 
proposes to insure his life, that of every one hundred dollars he pays in, $13 81 
will go to the cost of management and the profits of middle-men, and only the bal- 
ance, or $86.19 will be repaid or saved for him. 

Now this statement, even if literally true, is, in the impression it is adapted to 
produce, radically false. It needs only a candid examination of the business to 
show that the attack thus made is unfair, and that it in no wise represents the actual 
results to the insured. I have read such misrepresentations by scores, and have 
waited for months in the hope that those who are par icularly interested would take 
the pains to make the truth known. At last my patience 1s exhausted, and this 
must be my apology for asking you to print some remarks on the subject. I have 
four policies on my own life, which have been standing in prominent companies from 
three to fourteen years. I am satisfied with them ; regard them to-day as the most 
comforting and satisfactory investment of money I have been able to make; and 
do not relish being told, by men who do not know my business half so well as | 
do, that I am a fool for my pains. Permit me therefore to explain why I am con- 


This, we are elaborately told in 


tent with the investment, and why the ‘‘ prodigious expenses "’ of the companies do 
not frighten me or destroy my confidence. 

In the first place, big figures mean nothing, unless we have the right standard 
with which to compare them. 


Now the nature of this business is such that the so- 





called income of a company is not the standard by which to measure the expen- 
ses. For example, suppose that I, at thirty years of age, take out a life policy of 
$10,000, and pay upon it the annual premium of $227.00, what is the real nature 
of the transaction? It is a contract for $10,000, payable whenever I die, and _ this 
contract I purchase of the company, agreeing to pay therefor its present value. 
That value is the present value of the $10,000; the sum which, on the average, 
accumulated by the company, will pay off such a policy at maturity. It is repre- 
sented by the single premium payment at the same age, or $3,590.50. 1 may pay 
this whole sum at once ; but if 1 cannot do this, or choose not to do it, the com- 
pany accepts an equivalent instead. It takes an annuity on my life, of $227.00 a 
year, and it is precisely the same thing to the company, in the long run, whether I 
pay the $3,590.50 down, or whether I pay the annuity of $227.00 a year for life. 
Now look at the question of commissions. It is made a matter of bitter complaint 
that, for negotiating this contract, an agent is sometimes siid to receive for bro- 
kerage as much as 25 percent of the premium. Suppose he does, what is the 
transaction ? He negotiates a contract worth $3,590.50 to the company now, and 
$10,000 to me at an indefinite future period, and he is paid for all the trouble of 
the negotiation, correspondence, drawing papers, and incidental services, the sum 
of $56.75. This is one-half of one per cent on the amount of the contract ; one 
and-a-half per cent on its present value; and that one of the most delicate and 
difficult of known contracts in the handling ; one of those which exact of the nego- 
tiator more knowledge, skill and labor than almost any other of those commonly 
arranged by brokers. Compare this with the remuneration exacted by brokers 
for other contracts, even for those which have but one year or less to run; with 
commissions on the sale of real estate; on the negotiation of loans on bond and 
mortgage ; on sales of personal property ; on consignments of goods ; on importa- 
tions. I have carefully studied this subject in various aspects, and am _ prepared 
to prove beyond contradiction, that of all forms of contract negotiated in the mer- 
cantile world, that of life insurance is the one upon which the lowest commissions 
are habitually and generally paid. One per cent of the principal sum is _practi- 
cally the lowest brokerage known for negotiating an actual sale of land, and I have 
known twenty per cent paid; two per cent on loans is common; five per cent on 
sales of goods is about a minimum ; ten per cent is the lowest I have ever known 
to be accepted by an importer from a private employer. In 1874 the Life Insur- 
ance companies reported in New York negotiated $351,803,670 of new insurance 
on life, and managed $2,000,000,000 of old insurance already issued; and their 
entire outlay for commissions and brokerage, including the fees for the collection of 
$89,434.996.14 of premiums on both old and new policies, was $5,939,751.42. The 
whole cost of the agencies was almost exactly one-quarter of one per cent upon 
the transactions managed through them; or just what it would have been had a 
single purchase and sale of bonds to the same amount been made, without any 
responsibility or labor beyond the open contract, at the lowest ra‘es permitted by 
the New York Stock Exchange. 

This question of commissions deserves still closer attention. It is common to 
assert that fire insurance, which is almost universally managed by stock companies 
for profit, is more economically conducted than life insurance, which has its char- 
Is this true? Consider what commissions 
are regularly paid upon fire insurance contracts. ‘Ten per cent of current premi- 
ums is here a minimum. Nobody complains of it. When 20 per cent is allowed, 
or even 15, an ex'remely common ra’e, there is sometimes complaint and trouble. 
But everybody admits that it is for the interest of the companies to pay Io per cent, 
and that they make money by it, although it comes out of the pocket of the cor- 
poration itself. Now the fire insurance contract is almost always for one year only. 
The commission is an annual charge upon the annual premium. A very simple calcu- 
lation will show that this commission of ro per cent is vastly greater than the high* 
est brckerage ever yet heard of as paid by an American life insurance company. 
Suppose the same broker to assume to-day for me the negotiation of insurance con- 
tracts, both life and fire, upon me and my property, for the remainder of my life. He 
receives as brokerage on the life contract, as above, $56.75. He insures my prop- 
erty for an annual premium of $100 only, and receives 10 per cent commission. 
The value of this commission to him is precisely the value of an annuity of $10 
upon my life, the first payment made to-day, which, by the American Table of 
Mortality, is $182.91. This would represent the brokerage payable to him on the 
contract, if it were negotiated and paid for on the same basis as life insurance. In 
other words, when life companies pay as an equivalent for commissions on their 
contract 23 per cent of the annual premium, fire companies pay an equivalent, 
reckoned on the same basis, of 183 per cent onthe annual premium, or more than 


acter given it by mutual companies. 


seven times as much. 

It will be said that the comparison is unfair. 
such comparison can be made to go on all fours with justice. But it is fair and 
complete as a refutation of the common slander against life insurance. The fire 
insurance contract pays Io per cent on the annual premium ; that premium repre- 
sents the entire value of the contract. No life insurance company ever paid any- 
thing like the same percentage of that value. If it dared do so, the number of 
men capable of negotiating such contracts is so great, and th: competition among 
them for agencies so sharp, that the rates would soon come down again. The fact 
is that commissions and brokerage on life insurance are lower than on any other 
business that deals in large contracts; and they are s9, because the business has 
been popular ; contracts have been easy to effect; the compeution for agencies 
has been severe ; and capable men could afford to work more cheaply by the job 
in this service than in that of any other financial corporations. In this point 


So it is, in some respects. No 
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of view, fire insurance affords the best attainable standard of comparison, because 
we all know that this business is managed with consummate ability in the interests 
of the stockholders, which happ>n, in this case, to be the interests of the community 
at large; that it is successfully and economically manag :d; and that, in so far as 
the great business of life insurance can afford to be compared, in these respects, 
with that of fire insurance, as actually carried on among™%s, it will deserve and com- 
mand the confidence of the public. 

But, again, I cannot limit my comparison to the question of commissions alone. 
Let us look at the whole subject of expenses. The year 1874 was the most suc- 
cessful, perhaps, ever known in th» history of fire insurance in this country. The 
comp inies doing business in New York reported for the year their total premium 
receipts as $78,815,712.18 ; their losses paid as $35,932,022 50. In other words, of 
the whol amount received from policyholders, $45.60 per cent was returned to 
them in payment of losses, and 54.40 per cent was the cost to them of the manage- 
ment of the business, including payments of dividends to the stockholders. It is 
true that only $32,549,103.10 were actually paid out in expenses and dividends ; 
but the balance of $10,324,586.53, which went to surplus, is not the property of 
the policyholders of 1874, but of the stockholders, and represents; additional pro- 
fits, which they choose to hold subject to future risks, in the expectation of earning 
still larger additions to be paid to them in dividends. The fact remains that, as 
things nw are, every policyholder who puys $100 into a fire company, on the 
average receives back $45.69 in payment of losses; and this, in the long run, is 
the mathematical cash value of the insurance he receives. For any other return 
he has to look to the usual considerations involved ; the consciousness of security 
against disis‘er; the cerfainty that a form of ca'amity, which may at any time be- 
fall him, wiil not prove his ruin. Compare this result with that of life insurance 
for the same year. The premiums paid for life insurance in 1874 were, as above, 
$89,434.996.14. Of this sum 25,797,860.25 were paid back, during the year, in 
losses and claims upon policies ; $22,453.954.53 were paid back to the policyhold- 
ers in return for surrenders or concessions upon their contracts; $16,617,118 27 
were paid back to them in dividends or return premiums, as savings out of their 
premiums; while 27,141,212.32 were added to the funds held in trust by the com- 
panies as security for their contracts. Thus the policyholders, in the aggregate, 
pay into the companies $89 434,996.14 in a year, and receive from them $92,010,- 
145-35, including the sum set aside for future payments to them. Or, if we rega d 
the total income of the companies as payments made by the policyholders, since 
the interests and rents received are the products of money which belong to the 
policyholders, we find that income amounting to $115,732,713 47. 


Returned to pol-| Applied to re-| Used inexpenses, 
icyh'ld’s, losses, serve—’, ¢., fu- including com- 


dividends, ete. ture losses. missions, etc 


32.97 
28.69 


29.81 I 


In other words, for every $100 a policyholder pays into a life company, on the 
average, he rec-ives back a mathematical cash value of $86.19; almost exactly 
twice as much as he receives from a fire company, as shown above. A!] men admit 
that the fire companies, on the whole, are as weil and economically conducted as 
any business, in our state of society, can be. Why should the still higher praise due 
to the exceptional management of the life companies be withheld ? 

Iam not contending, Mr. Editor, that there is no room for improvement here ; on 
the contrary, like most human organizavions, our life insurance companies need 
the most vigilant oversight on the part of the community. The great danger of 
state supervision is that it will take the place of the supervision of public opinion, and 
lead men to acquiesce in the perfunctory care of a public officer, where they ought 
to see and know for themselves. Let all extravagance in administe:ing a trust be 
checked and rebuked. But because there are such instances of waste, let us not 
be unjust to the great outlines of the subject. Ifwe survey all the branch<s of 
financial management known to our civilization, banking, both public and private ; 
insurance, whether fire or marine, stock or mutual ; the management of national, 
state and municipal revenues ; the conduct of railways, steamships, express and 
telegraph companies, coal and iron mines and manufactures in every branch, we 
shall find, as I have found in a pretty careful review of the best samples of them, 
that in the actual management of contracts, collections and investme..ts, the life 
insurance companies of this country stand first, without a rival, in the economy 
with which the magnificent successes of their business have been achieved ; and I 
beg that this great, unquestionable fact may be clearly brought out and kept in 
the prominence which belongs toit, whenever the complaints which are justly made 
against isolated instances of extravagance are heard. OBSERVER. 
NEW YORK, December 16, 1875. 


MR. HENRY W. SMITH ON NET VALUATIONS. 
To THE EpIToR or THE SPECTATOR: 
IN THE SPECTATOR for December last an article on the above subject is pub- 
lished under the signature of Henry W. Smith. I find it a pleasant task to follow 





his clear, smooth argument in his approach to what he seems to claim to be a 
mathematical demonstration that net valuations are not the proper test of solvency. 
After completing his demonstration, he says: ‘‘ The advocates of net valuations, 
as a test of solvency, will, we imagine, find it difficult to give a substan‘ial reason 
why the policies under consideration should be charged with the same re-insurance 
fund.” 

Now, if Mr. Smith will review his mathematical argument, the correctness of 
which he seems not to doubt, and the supposed difficulty it presents to the advo- 
cates of net valuations, I think he will find it difficult to account for the mistakes 
made in his illustration. 

But Mr. Smith may be too well satisfied with his work to care about reviewing it, 
therefore I take up the task. 

In the first place, Mr. Smith supposes two policies issued at age 37 for $1,000 
each on the regu’ar life plan, premiums based upon the American experience and 
4% per cent interest, and both valued at the end of ten years. Besides paying 
what is assumed to be sufficient for working expenses, one policy pays a net annual 
premium of $19,123, and the other pays annually $27.04. 

The rule which Mr. Smith gives for valuing policies is a rule in general use, viz. : 
From the present value of all future death claims (the net single premium at the 
age of valuation), deduct the product obtained by multiplying the net annual pre- 
miums at the age of entry by the value of a life annuity of the monetary unit (the 
first payment of which is immediate) at the age of valuation. Notice what this 
rule requires: Ist. The use of the wet single premium. 2d. The use of the 
net annual premium. But, in applying it to the first policy, Mr. Smith uses the net 
annual premium, and in applying to the second, the net annual premium increased 
nearly 50 per cent. ‘The value of the first policy is, at the end of ten years, $129; 
and the second, $18.11. Thus, $19 12, paid annually for ten years, after deducting 
from it all the annual death claims charged against it, leaves a balance or reserve, 
of $129, while $27.04, paid annually for ten years, having the same amount of 
death claims deducted, leaves a balance or reserve of only $18.11 But the $9.65, 
which is the difference between the two premiums on these policies, paid annually, 
and increased at the rate of 4% per cent perannum, amounts to $118.59. 

Now the fact is $27.04 is but $1.91 less than the net annual premium on an en- 
dowment insurance at the same age to mature at the end of 25 years. Oritisa 
little less than the premiums on a regular life policy, where all the payments are to 
be made in 14 years. If we have the net single premium for such endowment 
policy or equivalent to 14 annual payments éna life policy with the proper annuity 
values, I am inclined to think the above rule would giv: nearly the correct 
value of such policies. Not having examined this point, I do not speak positively. 
But if a life company is charging endowment rates it should give endowment 
incurance, or if itis charging limited payment rates on life policies, these rates 
should complete the payments at the proper time and not extend them through 
the whole period of life however long it might be. 

Now, I hold that a company is solvent only when it has in actual possession 
assets equal to its present liabilities. Present liabilities are existing facts. Future 
premiums, as to their realization, are contingent facts. ‘To declare a company 
whose assets, in actual possession, are less than its present liabilities solvent, be- 
cause of its prospective realization of future premiums, is a proposition to meet an 
actually existing fact by a non-existing contingent fact. This is just what a gross 
valuation, as a test of solvency, does. The reason why the policy paying an annual 
premium of $27 o4 should have at least as much reserve as the one paying $19 12 
a’ the end ofthe same year, is that it should be placed precisely on the same foot- 
ing in regard tothe present as the other. It cannot be denied that as a test of 
solvency, gross valuations depend upon contingencies If a company charg- 
ing a net premium 50 per cent greater than that required by the assured rate of 
mortality and interest must, at the end of say ten years, resort to gross valuations 
to be considered solvent, how much that solvency is worth-we are not able to 
determine. 

Certainly it is not above par. In thousands of instances, where the solvency of 
men in business has been decided favorably by a gross valuation, facts that trans- 
pired afterwards decided the matter very differently. So thit men have begun to 
look with suspicion upon institutions whose solvency can be made to appear only 
by resorting to gross valuations. They judge life companies by what they have 
experienced in business transactions with other institutions. 

A company charging higher net premiums than the net table rates, found insol- 
vent by a net valuation, and must resort to a gross valuation before it can be de- 
clared solvent, does not encourage public confidence. If it is charged a less 
reserve or re-insurance fund than companies receiving net table rates, what dis- 
position is made of the extra rates or of the $9.65, the difference between the pre- 
miums on the above policies? If it is not found in the reserve, where can it be 
found ? And what is the evidence that it will appear in the reserve on the future 
premiums to make up present deficiencies? The fact that it has disappeared in 
the past, leaving the assets, in actual possession, less than the standard of net val- 
uations require, is evidence that it will do the same in the future. And thus a con- 
tingency is created which does not exist in the case of the other policy. 

Gross valuations hold out encouragement to managers to indulge in extravagant 
expenses. It gives them a chance, of doubtful character, to appear before the 
people as solvent. The greater the number of chances for thus appearing, the 
greater will be the extravagance of some managers. Just as it is with amalgama- 
tions ; the greater the ease with which they can be effected, the more numerous 
will be the candidates ‘‘made to order.’’ Present indications are that the evil 
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consequences of amalgamations are likely to be greatly reduced in numbers and 
magnitude. It is desirable that the same should be done in regard to incipient 
insolvency. 

| have now presented, I think, two good reasons why the above policies should 
First, that the two policies may stand on 
Second, that managers 


be charged the same re-insurance fund. 
precisely the same footing in regard to present solvency. 
may have no encouragement to resort to extravagant expenses, in the hope that 
the evils of the past may be covered up by the fvomises of the future. 

Respectfully yours, 


NEW YorK, December 20, 1875. I. W. WARD. 


A DANGEROUS FEA- 





FIRE INSURANCE BROKERAGE 
TURE. 
To THE EDITOR OF THE SPECTATOR: 

NOTWITHSTANDING a number of decisions by the courts of this and of other 
states to the effect that brokers are the agents of the assured and not of the com- 
panies the question may still be considered what the lawyers term moo? in regard 
to many matters affecting the relations of the three contracting parties. My atten- 
tion has recently been invited to the custom universally obtaining in New York 
City certainly and perhaps in other cities also, of delivering the policy of insurance 
before the premium has been actually received for the indemnity sold. The ques- 
tion was asked me whether, under the decisions referred to, a company had any 
claim upon the policyholder for the premium in the event of the broker's failure to 
settle this premium account with the company. 

I found upon examination that most policies acknowledge in express terms upon 
their face the receipt of a certain sum of money as premium from the insured, and 
on the part of the company a promise to indemnify the assured for a certain term 
against all loss or damage by fire, &c., and which policies are regularly and duly 
signed and sealed by the proper officers or agents of said company. I also find 
that wherever the business is transacted through an intermediary or broker, a reg- 
ular book account is kept by the company with said broker, and the premium 
acknowledged to have been received on the face of policy, duly charged on the 
books of the company against the broker placing the risk. Also that when the 
broker makes any payment on account, he is individually credited with the same 
and a commission of fifteen per cent paid him for his brokerage. 

Now it sometimes happens that brokers are not honcst, or, being honest, are im- 
pecunious and improvident, or being either or both, sometimes die with large 
liabilities, ard little or no assets. In either event the inevitable question arises as 
to who loses the premium. The policyholder shows his rec: ipt from the broker, or 
his cancelled cheque paid to same on account of premium, and also exhibits the 
company’s receipt or policy acknowledging the premium to have been paid. The 
company avers that it has not been paid, and exhibits its account against the 
broker. Now the prevailing opinion with the companies seems to be (based upon 
the decisions alluded to) that they can compel a second payment of the pre- 
mium from the policyholder under the penalty of cancelling the outstanding 
policy. 

The question is, have they a right to compel this payment, and are they not 
estopped from cancelling their policy. ‘The decisions, as far as 1 have been able 
to i-arn, depend for their justification on the usual printed clause in policies repu- 
diating the intermediaries as the agents of the companies, and while I am not pre- 
pared to accept the proposition as law, I am forced to conclude that the question of 
If A 
should go in the capacity of a broker to the dealer B and purchase fifty barrels of 
flour for his customer C, and should request B to make out a receipted bill to C 
for the same instead of filling them himself, and in order to satisfy him as to the 
market price, B having charged the same to A, with whom he has a running ac- 
count, then in case of A’s failure B could have no possible claim upon C for the 
amount of the bill receipted. ‘he merchant or company both have the right to 
demand for merchandise or indemnity cash in advance, but having sold either 
commodity, receipted for same, and accepted in lieu of money the book account or 
note of another party, are forever estopped against asserting the original 


agency is altogether irrelevant, and debars the matter under discussion. 


claim. 

This is above and beyond any question of agency and in obedience to the law 
merchant, without which commerce would be impossible. Oral testimony to prove 
that the money was never received could not be admi‘ted, even if material, as it 
would be in expression violation of the Statute ot Frauds, 29 Chas. 2d., re-enacted 
by nearly every American state as a part of the /ex scrifta of the common law of 
England. The custom of acknowledging the receipt of money not received is 
wrong in morals and pernicious i1 its consequences. It engenders carelessness 
with the brokers, and is apt to induc? extravagance and its attendant calamities 
in the end. How many brokers in New York, if compelled to pay up balances 
due by them to the companies, which they have already collected from the assured, 
would be able to do so? Some there are, doubtless; but how many ? An answer 
to this question would enable the enquirer to estimate the actu il value of the item, 
in statement of companies’ assets, known as the ‘‘ outstanding premium accounr.” 
Is there not a necessity of a change in this custom, and cannot some practical 
remedy be suggested ? 

LAWYER. 


NEW YORK, Deceméer 20, 1875. 








CORRESPONDENCE. 


[CORRESPONDENCE containing information of interest to the insurance com- 
munity is desired from such of our friends as have the time and inclination to con- 
tribute it. As our space is limited, /acfs, briefly stated, are all that we can print, 
and for such we will be thankful. But THe SpecTaTor's indorsement of their 
correctness must not be inferred therefrom. We know our regular correspondents 
to be gentlemen of high position and character, and we shall endeavor to publish no 
volunteer correspondence that does net come from a source that we are satisfied is 
trustworthy, but it is manifestly impossible for us to verify every item of news sent 
to us. 
are always cordially opened for corrections. —THE SPECTATOR. ] 


If, therefore, mistakes occur, we wish it to be understood that our columns 


BOSTON. 
A Flat December—Prevalence of Fires—Marine Underwriting in Massachusetts— 
Important Decisions by the Courts—The Controversy between 
Rhodes and Price —The Expulsions from the National Board. 


Commissioners 


[From OUR OWN CORRESPONDENT.] 


THE business in fire insurance is repor ed to be rather flat. Not that something 
is always doing as in every other trade—and all trades confess to depression now — 
but the late furor and rush have passed away. The underwriters say that there is 
very little new business; but that is not expected at this time of the year, for De- 
cember is the closing up month, and there are setilings up to be done and accounts 
to balance. The passage froma state of activity to one of an entirely opposite 
character, is not very agreeable to business men, whether they are underwriters or 
traders, but the change from a smart demand for insurance toa state of no demand 
at all, came all at once and was rather a disagreeable surprise to managers, agents 
and brokers. 

It makes very little difference now whether companies or agents are Board or 
n»on-board, for there is not business enough, say some of them, to make a quarrel 
about. Yet, at the offices of the principal companies and agencies, there appears 
to be steady occupation, for clerks and managers, and it is not easy to find signs 
of idleness. If there is but little to do—of course there is always some business— 
time might perhaps be profitably employec in healing up the old breaches, and 
establishing a truce for the coming year in regard to “ rate-cutting,” so as to 
put an end to some of the animosities of the trade. 

There has been considerable work for the clerical force, adjusters and others, in 
some offices, in summing up losses, for there have,been a goodly proportion of fires 
all around us, though Boston and B ston companies have escaped wonderfully well 
thus far in the colder season. The fire commissioners’ report for November is 
very favorable as regards the safety of the city. There were 57 necessary alarms, 
29 of them in Boston proper, and the greater quantity of them were given between 11 
and 12 P. M; of the total 57 fires, 52 of them were confined to one building each; 5 
There were 41 slightly damaged buildings ; 12 considerably 
dimaged, 4 totally destroyed. The estimated damage on the buildings was 
$16,680; on stocks, $30,252; full insurance on buildings, $285.100; on stocks, 
$236,750. This is a very good return for the month. 

The fires around us were, in one week, the burning of a rubber factory in the 
neighboring town of Malden, on which there was an insurance of $156,000, well 
divided, Boston comp inies holding $22,000. The adjoining town of Melrose had 
a fire of $35,000o—well insured—almost at the same time. A fire in the Charles- 
town district burnt up $8,000; an incendiary fire in Springfield took $50,000 or 
$60,000, and the Bates Mill, owned by Boston parties, was damaged some $75,000 
—considerable for one week, and the next week was nearly as disastrous in New 
England fires. 

‘The annual meeting of the Boston Fire Underwriters Union was holden on the 
second Thursday of the month, and President Bowers having declined a re-elec- 
tion, Mr. Hollis, of Ellison, Hollis & Co. was chosen in his place. 

I should like to say something favorable to the business of marine insurance here 
in Boston, if [ could, for it has been qui'e a noted and even lucrative pursuit in 
former days, though its profits have fallen off from the time of the Confederate war, 
when with it all was disaster, and by the dishonest management of demagogues in 
Congress the companies have been cheated out of the awards which belonged to 
them by the arrangement with Great Britain. This, however, has naught to do 
with the depression of marine insurance at the present time. While the navigation 
interest of the country is described by about all who are interested in it—the ship- 
builder, the shipowner and the sailor—as being very wretched, it may not be ex- 
pected that insurance upon ships is to pay so much as a living profit. 

Indeed, our marine underwriters say that the shipowners, who want to get in- 
surance whittled down to the lowest point, stating that they have to pay to the 
underwriters every dollar which they may squeeze out of their economies as pre- 
miums upon insurance. Certainly the competition of foreign vessels is over- 
whelming, and there does not appear to be any better prospect in the immediate 
future. The marine underwriters are quite as depressed in their opinions of busi- 
ness, and some of che presidents of the very best and most popular of the Boston 
marine insurance companies say of their business that they cannot see how they 
can ‘* get back a new dollar for an old one."" The losses by storm and wreck are 


extended to others. 
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stated to be constant and severe; news of disasters at sea come every day, and 
the secretary.of one of our oldest and formerly most successful companies assures 
me that not 1 dollar can have been made in marine insurance the last year. 

I am happy to say, however, that all the marine underwriters do no: take such a 
sombre view of the insurance business, and though they all admit that the business 
is not what it should be, still they do not agree with some others that the profes- 
sion has gone altogether to destruction. The Boston Marine, which is compara- 
tively a new company, has been a successful one thus far ; it may be called the suc- 
cessors of the Maine Lloyd's, which had headquarters in this city and did a profit- 
able business. Mr. Washburn, its secretary, was formerly secretary of the Boston 
Fire and Marine, which went down after our great fire of 1872, and he is a remark- 
ably good manager. The company, as I have said, is a new one, having com- 
menced last year; it paid a dividend of five per cent in October, and although in 
the rough times ot marine insurance, it has done well. Last month it lost $50,000, 
but it made a profit over and above that of $19,000. You can see that marine 
insurance is a lottery. 

The old Mercantile Marine insurance company, which has lived over seventy 
years—though it takes a few fire risks—is a marine company almost altogether, and 
has paid 15 per cent in dividends in the last May and November. 

There has been some interest felt as to the success of the association of ‘‘ Bos- 
ton Marine Underwriters,'’ composed of the Boston Marine, the New England 
Marine, the Manufacturers and the Shoe and Leather, which organized at the be- 
ginning of the year to insure vessels and cargoes upon the St. Lawrence River. 
‘The early part of the season, as all know, was rather a rough one, for we have had 
very few winters like this of 1875, and the last part of the season was also unex- 
pectedly hazardous, for vessels were cut in pieces by the ice—as in the early, so in 
the latter day—occasioning some severe losses. 

Howev: r, the experiment has been declared to be a satisfactory one; admitted to 
be so by one of the association, who has a very desponding opinion of marine in- 
surance generally, and maugre all its difficulties, hazards and mischances. 
Nothing great could, of course, be expected, for the amount of business was re- 
stricted, and that part did not come up to expecta'ion. The high prices of all 
breadstuffs on this side of the Atlantic prevented the sending forward of wheat 
to England as largely as was anticipated when the association established its 
agency at Montreal to do its business; but now since this has been closed up, and 
the account of profit and loss has been struck, it is found that the association has 
taken about $100,000 of premiums, and will have left some $25,000 to $30,000 of 
profits. ‘This does not look to be much indeed, but it must be remembered that 
these are the daysof small profits, and that this was the beginning of an experiment. 

The news of a somewhat heavy loss came into State street last week, in that of the 
burning at sea of the Boston ship Helen Morris, col laden, from Shields to San 
Francisco. There was insurance upon her, principally in Boston companies, of 
about $60,000. 

Life insurance has a better report than for some time past, although our 
companies have had some rather severe losses. ‘The New England Mutual keeps 
up its business very well, as also its popularity. I hear from life insurance men 
very good reports of the doings of the Boston agency of the Connecticut General 
Life. ‘The Mutual Benefit of New Jersey. agency, where Vice-President Wilson 
had his only insurance—$2,500—has done exceedingly well under the management 
of Mr. Niver, who took about $140,000 in premiums in November, of $5,000’ to 
$15,000 each, principally. 

An interesting case to fire insurance > agents has been decided by the Massachu- 
setts Supreme Court. It was one of the cases of Haley, Morse & Co., mentioned 
last month, but differed from the others in being brought against Messrs. Foster 
& Cole, as the firm was then agents of the Pennsylvania Fire of Philadelphia. 
When proofs of the loss were submitted immediately after the fire, the agents 
drew orders on the company for $12,500, the amount claimed uso0n three policies 
which were received back, ‘‘ in full of all demands." Some years ago, Mr. Fair- 
banks, an old Boston insurance agent, representing a New Hampshire company, 
which had a loss on one of his policies, drew an order for the amount, adding 
thereto, ‘‘and charge the same to my account.”’ This, the court decided, held 
him, for the company failed and he was sued upon his order, and had to pay. 

Messrs. Foster & Cole, however, committed no such indiscretion, but gave a 
simple order to pay to Haley, Morse & Co., or order. The orders were placed in 
a bank for collection, a1d_ money loaned upon them, but before they were pre- 
sented the fact became known that the other companies interested were going into 
litigation upon the question of the improper use of naptha on the premises, which 
was the occasion of the great loss, and the Pennsylvania refused pay. ‘Thereupon 
the claimants fell back upon Foster & Cole. The case which I have mentioned, 
and another similar one, I believe, were cited by the plaintiffs’ counsel, gentlemen 
of high legal character, as being precedents which should govern this one, and 
they pressed upon the court the propriety of deciding this case the same way. 

The defence was, that Foster & Cole, as agents, had no personal interest under 
or in the policies, and received no consideration for the instruments sued upon 
The argument for them was that the precedents adduced did not touch this case ; 
that the orders in question were not negotiable, and gave the plaintiffs no ground 
of action ; also that they were executed by the defendants as agents, and there was 
no personal liability upon them. The case went before the whole court upon these 
grounds, and, after due consideration, the judges sent down a rescript thus: 
‘* Judgment for the defendants. The defend ints are not liable as drawers.’ 

This settles one important question, since orders of this description are con- 





stantly used by agents in settling their losses, and it is well to have the law strictly 
defined. Some veteran insurance men say that the case was begun wrongly; that 
the holder of the orders should have brought suit against Messrs. loster & Cole 
as general agents of the company; but, as the claimants had parted with their 
policies, their eminent counsel evidently thought that their first movement, under 
the circumstances, should be against the agents. As they can altogether upset 
these, they may bring an action against the company, or endeavor to effect a com- 
promise, as was done with the numerous other cases. Mr. C. IT. Russell, the head 
of the law firm which has so successfully defended the case of Foster & Cole, in- 
forms me that he shall defend the Pennsylvania Fire, if action is brought, but thus 
far he has had no notice of action. 

The case, which engaged the attention of the law committee of the Chamber of 
Commerce, relative to the application of the Massachusetts non-forfeiture law to 
outside companies, will not come on till next March. Mr. Chandler, who has 
charge of this important case, says it could not be reached, though he had 
expected it would come on in November. 

With the great amount of business before the court, it cannot be known when it 
will be reached. A case a little akin to it, so far as relates to lapsed policies, came 
on in the Superior Court for Suffolk county. A policy-holder ot the Continental 
Life, of New York, who had neglected to pay his premium for several years, sued 
the company for the amount of money which he had previously paid in. The case 
turned upon the question of law, and the presiding judge decided that the plain- 
tiff had no case; he had not complied with the provisions of his contract. 

Another case, upon the issue of which Boston fire insurance men are divided in 
opinion, is likely to come up in the courts, which relates to a loss by the burning 
of the Massasoit Mill at Fall River, on the night of November 2d. On the day 
before, the agent of the Revere Fire, at Taunton, had effected insurance upon the 
mill for $2,500, and notified the ‘Boston office,--which does not take cotton, woollen 
or other mill property--and the president wrote back next morning to cancel the 
policy. The letter was not received till night at Taunton, when the agent told his 
clerk to cancel the Revere policy, and to ‘‘bind"’ in the Western Assurance of 
Toronto, and he notified the Massachusetts agent of the latter, at Boston. That 
night the mill was burned ; cause, ‘‘ spontaneous combustion "’; and in the morn- 
ing, the broker who had procured the insurance got a check paid to the leading 
clerk, in the absence of the agent, for the policy, which he took with him. The 
agent afterwards endeavored to exchange the policy of the Western for that of the 
Revere, but the other parties would not cons:nt, and the case will be contested. 
No other Boston company suffered. The loss was adjusted at $140,000, or 20 per 
cent. salvage. 

You have probably seen a correspondence published at St. Louis between the 
insurance officials of Missouri and Massachusetts and others concerned, relative to 
the admission of the Commercial Fire insurance company, of St. Louis, to do busi- 
ness in Massachusetts. There does not appear to be any necessity for insurance 
companies to expose their own weakness in thus voluntarily washing their dirty 
linen in public, and if the St. Louis Commercial Fire could not be admitted into 
Massachusetts or New York, it would seem to be quite as well for managers to keep 
the matter to themselves. The case, however, is not fully stated by the Missouri 
gentleman in the correspondence. It was not only that the Commercial Fire 
owned $41,500 of the stock of the St. Louis Life insurance company, as I learn at 
the Massachusetts insurance department, but the company holds 741 shares of the 
St. Louis Life stock, on which they have loaned $57,000, in sums of from $3,000 to 
$12,000 at a time, which makes $98,500 in all. There were other business connec- 
tions between the two corporations which appear to be intimately associated finan- 
cially, that one and the other were about the same thing, the fire company having 
1,176 shares cf the life company’s stock as in fee or as collateral. ‘This stock, as 
the officers of the Massachusetts insurance department say from examination, is 
not only not worth dollar for dollar per share, but under the four per cent valua- 
tion, if Massachusetts would not only be whittled down to nothing, but would be 
considerably worse than used up. These were, therefore, very good reasons why 
Mr. Rhodes would not admit the Commercial Fire into Massachusetts. 

The Boston fire insurance men were somewhat surprised last week, upon 
learning that Mr. General Agent Montgomery has been writing bulls of ex- 
comraunication directed to five of their presidents. Four of these were precisely 
alike except in direction, they being addressed singly to the presidents of the Eliot, 
Neptune, Shoe & Leather, and Washington Companies and bearing inside the fol- 
lowing language : : 
NATIONAL BOARD OF FIRE UNDERWRITERS. ? 

GENERAL AGENT. > 
NEw YorRK, Dec. 13, 1875. 9 
GEo. A. CurRTIS, EsQ , President Eliot Ins. Co. 

DEAR SiR: I peg to advise you that at a meeting of the Executive Committee 
held in Philadelphia, which adjourned on the 11th inst., the report of the special 
committee appointed at the former meeting to consider the relation of certain 
Boston companies to the National Board was submitted, and after consideration 
the following resolution was adopted: 

‘* Resolved: That the Shoe & Leather, the Washington F. & M.. the Eliot and 
the Neptune Insurance Companies of Boston, having resigned from the Boston 
Underwriters’ Union, be dropped from the roll of Nationa! Board members.” 

Regretting on behalf of the Committee the circumstances which rendered this 
action called for, I remain, with assurances of esteem, Very truly yours, 

Tuos. H. MONTGOMERY, Gen'/ Agt. N. B. 

There was nothing uncharacteristic in this: it was merely carrying out President 
Bowker's idea of ‘‘ cutting off the heads” of the contumacious Bostonians, and the 
proceeding was not considered of any essential importance. The executive com- 
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mittee have merely shut the door of reconciliation in the faces of our non-board 
But at the same meeting the loyal and trusty Faneuil Hall Fire, was 
expelled for permitting its agent in Peoria, Illinois, to take te m risks on dwelling- 
The singularity of the master does not entirely consist in the fact that 
Chaffce out-and-out National Board advocate, full of hostility 
to the seceders, but also in that at the same meeting at which he was so unceremoni- 
ously kicked out, the rule for infringing which he suffered this martyrdom was 
rescinded until the next annual meeting of the Board. ‘' Call you this a backing of 


presidents. 


houses. 


President is an 


your friends!" 

P. S.—Since I wrote the above I learn that President Chaffee, of the Faneuil 
Hall, having some doubts of his status as a member of the Boston Union, resigned 
his places as vice-president and member of several important committees; but a 
meeting was call:d the next week, the resignations were not received under trial of 
vote, and Mr. Chaffee was pronounced a loyal and staunch member of the Union. 
Mr. Secretary Kinsley has also issued a small pamphlet, addressed ‘‘ To our 
\gints and the Insuring Public,’ 
and Mr. General Agent Montgomery, which | will look more fully to nex: month, 
SCRIBE, 


containing correspondence between himself 


posTON, MAss., Dec. 24, 1875. 


PHILADELPHIA. 
leeting of the Execuitve Committee of the National Board—A Visit to the Centennial 
Buildings—The Local Boart—An Ingenious Fraud—Results of Business in 
1875. 


[FROM OUR OWN CORRESPONDENT. | 

[HE only notable event during the past month was the meeting of the Execu- 
tive Committee of the National Board in this city. ‘The sessions were held at the 
office of the Franklin Fire insurance company in Walnut street. It is stated that 
every member was present, and al]l went away well pleased with the courtesies and 
hospitality shown by those whose guests they were—to wit, President Baker and 
the other officers of the Franklin. 

On Friday these executives were reinforced by other insurance magnates, when, 
under the head guidance of Charles Platt, of the Insurance Company of North 
\merica, assisted by President Baker (two enthusiastic National Boarders), a visit 
to the Centennial Buildings and Grounds was indulged in, supplemented by the 
usual ending of all such excursions—a dinner. These insurance men are exclusives 
on such occasions, so no outsiders were invited to give an account of their views, 
sayings or doings. Reporters for the press are kept in the distance, and, as a con- 
sequence, ‘ further deponent sayeth not."’ It is natural to conclide the strangers 
returned to their homes better informed men as to what Philad«lphia is doing to- 
wards the Centennial Exposition than they were previous to their arrival. ‘The 
General Agent towered among the National Board adherents as usual, lending 
his presence and hirsute countenance to the business and festivi ies, as is his 
custom. 

The Reliance insurance company has declared its usual semi- .nnual dividend of 
four per cent. 

The local board has admitted Charles E. Elmes as the agent of the Shawmut, of 
Boston. An old saw is that, ‘‘ When the sky falls, we will catch larks."’ 
propriate in that the clouds having descended upon this organization, a bird of 
singularly variegated plumage has been caught in the net of the fowler; sfecies, 
Elmes. 

Every few days some novel mode of raising money is brought to light. 
lowing has been practiced upon companies doing a perpetual business. 
is from one of our daily papers: 


It is ap- 


The fol- 
The item 


Henry F. Stohe, a young fellow who looked as though he had been leading a 
fast life, had been a clerk in the conveyancer's office of Gustavus C. Seidel, 229 
Callownill street. Mr. Seidel had large dealings with several German building 
associations, among others the Economy, No. 2, which had its treasurer's office in 
Turner Hall, No. 444 North Third street, the treasurer being Mr. Charles Theiss. 
On several occasions young Stohe came to Mr. Theiss’ office and said that his em- 
ployer, Mr. Seidel, wanted some searches and papers which were in the former's 
safe. Suspecting nothing, Mr. Theiss told Stohe to get the papers he wanted for 
Mr. Seidel, and leave receipts for them. Theiss and his bookkeeper, Gottfried 
Helff, who testified to the same facts, began soon to miss large numbers of insurance 
policies, in all about fifty, amounting to $52,800 worth. These policies were depos- 
ited with the building associations as collateral for loans. In one specific case, that 
of a policy owned by John M. Heid, issued by the Franklin insurance company for 
$3,000, on which there was $56 return premium due, the insurance company was ap- 
pealed to, and then the whole business was upturned. Thomas M. Shields, of the 
Franklin company, produced the policy referred to, and it appeared that it had been 
given up to be cancelled, young Stohe signing the name of the owner ‘‘ per "’ him- 
self in the presence of a fictitious witness, and drawing the $56 after the cancella- 
ion of the policy. 

John M. Heid, of 1029 Columbia avenue, swore that his signature was a forgery. 
The receipt book of the Franklin insurance company was also produced, and the 
receipt for the $56 was also forged. Charles Thumlert, treasurer of the Goethe 
Loan and Building Association, testified that the policy referred to belonged to his 
association, and must have been stolen or taken away by young Stohe when he 
was in the employ of Seidel. Three policies of the fire association in the name of 


Peter Housemann, for $1,000 each, on which $19 each were obtained, were also 
produced, and William S. Winship, the assistant secretary ef the fire ussociation, 
testified in effect to the drawing by Stohe of the return premiums on several poli- 
cies, and other witnesses testified to the forging of the transfers and cancelation 
orders. 


John F. Norton, a conveyancer, had known Stohe in his office for three 

















years. The latter had co: fessed to him recently that he had canceled enough poli- 
cies to raise about $1,000 04, the most of them issued by the fire association ; some by 
the United Firemen’s Ass ciation, and others by the Franklin insurance company. 
He knew Stohe's handwriting, and he believed the forged sign tures to the trans- 
fers to be in his handwriting. J. E. Luse, Esq., battled bravely for his client, the 
defendant, but the testimony, as marshalled by J. W. Hunsicker, counsel for the 
former employer of Stohe, was too much for him, and Magistrate Kerr bound the 
latter over in $2,500 bail. 


The results of this year's business, in many of our agencies, will not be gratifying 
The loss account far overshadows the net premiums 
returned. The agents have made their 
pocketed their snug returns. 
happy mortals. 


to the companies represented. 
commissions, while the brokers have 
No outgoings for fires claimed of those envied and 
AMERICUS, 


PHILADELPHIA, Dec. 21, 187 
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HARTFORD. 


The Assessments by the Connecticut lnsurance Department on New York Compantes- 
/ucrease of Fires in Hartford—The Local Underwriters Upon the Diatribes of 
the New Vork Times—Firmness in Insurance Stocks. 


[FROM OUR OWN CORRESPONDENT. | 


IN my November letter, I alluded to an illegal assessment made by our insurance 
commissioner on the New York insurance companies doing business in this state. 
Subsequent facts make it appear, however, that this collection at the time was 
strictly lawful—the facts being these: In January last the insurance commis- 
sioner collected the sum of $1,870, for filing statements and giving certificates to 
agents, and paid the money into the state treasury, where it was of course out of his 
reach. After this was done, the legislature of the state of New York authorized the in- 
surance superintendent of that state to permit insurance companies from other states 
to do business there without imposing any fees, provided other states would recip- 
rocate in regard tothe New York companies. Superintendent Chapman then 
proposed to Commissioner Stedman to return to the New York companies the 
amount collected of them, and he would not make any charges against our com- 
panies. This our commissioner had no power to do, because the money was no} 
in his hands. Our laws would have permitted him to do it if he could have 
controlled the money. The mater was laid before a committee of the legis- 
lature, at the last hours of the session, but for want of time was not acted upon 

Mr. Stedman then proposed to the companies that it would be the best way to dis- 
pose of the subject to make up the amount which he had collected of the New York 
companies, and let him pay it back to them; for ia that way they would escape 
the payment of about $4,000, which the New York department would otherwise be 
compelled to collect of them. Thii advice was acted upon, the money returned, 
and the whole matter settled. Nothing was therefore done illegally or ignorantly ; 
but whatever difficulty there was about it arose from the fact that the legislation of 
the State of New York was delayed until after our commissioner had made his an- 
nual and lawful collections, and paid them into the State Treasury. We make this 
statement in justice to Commissioner Stedman, whose vigor and integrity of action 
has never been questioned by his friends or his enemies. That he will go to the 
bottom of anything that looks like corruption or rottenness in any of the insurance 
corporations doing business in this State, whether local or otherwise, will not be 
doubted. His action in regard t» the New Haven life insurance company, not- 
withstanding all the strictures of the Insurance Press, is thoroughly approved and 
sustained by every and any underwriter with whom we have any acquaintance. 

I won't allude to the fire record here—it has got to be so very common. Spring- 
field and Meriden are trying hard to catch up with Hartford; and though it is a 
stern chase, it bids fair not to be a very long one. 

One thing is specially to be decried—that a city made famous by its under- 
writing interests, and which should be the model of perfection in everything re- 
lating to protection against fires, should have forced upon it by its politics a fire 
marshal who, while a most worthy, well meaning man, is, by his total inexperience, 
inefficient and incompete t for so responsible a position. For example: <A 
frame dwelliag inthe heart of the city, exposed largely by other frames, having 
been converted into a bakery, a large brick oven built in the cellar, coming within 
a very short distance of th» floor-joists, seemed to the underwriters who examined 
it to be extremely insecure ; and on the strength of our law, which reads as follows : 


Every person who shall «rect or place within any building within the limits of 
the city of Hartford, except such as have their outer walls composed wholly of iron, 
brick, stone or mortar; any chimney, stove, fire-place, furnace, or other apparatus, 
for heating or cooking, without the consent of the fire marshal, or contrary to the 
direction of the court of common council, shall forfeit and pay a fine of not more 
than thirty dollars, for the use of the city treasury, for every month that the same 
shall remain, either without the consent of the said fire marshal, or contrary to the 
direction of the court of common coucil, and said fire marshal, before giving his 
consent, shall see that such cooking or heating apparatus be safely placed, and 
that the pipes thereof to conduct the heat and the smoke be set and run in a secure 
manner so as not to endanger the building in which the same 1s placed, or any 
building or buildings adjoining or adjacent thereto. 


The fire marshal was applied to, to examine this risk as toits safety. After mak- 
ing an innocent inquiry if a bakery was any more hazardous than an ordinary cook- 
ing-stove, and being informed that it was, he held not only that it was none of his 
business, but that he had no right to interfere. With this and other specimens ot 
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the management in this city on such matters, which have been alluded to in my pre- 
vious letters, it is not to be wondered at that our companies have lost more in the 
last year or two in the city of Hartford than almost any other city in the United 
States not visited by sweeping conflagrations. 

Speaking of Meriden, I am reminded of what Col. Williams, the old and well- 
known adjuster of the Aétna, used to say, that when he had nothing else to do, he 
always had a loss on hand at Meriden to adjust. 

The attack of The New York Times upon THE SPECTATOR does not meet with 
favor among Hartford underwriters, even among those who take no particular in- 
terest in insurance journals in general or THE SPECTATOR in particular. As the 
assets of the Hartford companies advertising in THE SPECTATOR amount to con” 
siderably over one hundred millions, they :aks some exception to the statement ot 
The Times that hereafter an advertisement in THE SPECTATOR will be considered a 
sign of weakness in the company so advertising; and its intimation that it shall 
persecute such companies if opportunity occurs, looks to them like an attempt to 
force them into a quarrel which seems strictly of a personal nature between the 
proprietors of TH& SPECTATOR anda member of the staft of The New York 
Times; and they do not seem to relish the ideaof playing the cat’s-paw to pull 
their chestnuts out of the fire. 

An item started in some paper, and which has given rise toa long editorial in 
another, isto the effect that the Royal and £tna insurance companies are to retire 
from the National Board. 
National Board, although some of its district managers were ; while the statement in 
regard to the A°tna is one of the most unadulterated of fictions. The leading 
companies, of all others, can least afford to abandon the National Board, because, 


The facts are, thatthe Royal never was a member of the 


as every one knows, rates being equal, insurance seeks the largest capital. 

Hartford was represented at the execu'ive committee meeting held in Phil- 
adelphia in December, by Presidents Chase, Kellogg, and Bennett, of the Hart- 
ford, Phoenix, and Connecticut, respectively. The committce were handsomely 
entertained by Messrs. Baker and Platt, Presidents of the Franklin and Nor h 
American insurance companies of that city, with that courtly hospitality well known 
to those royal gentlemen. 
grounds, which they visited, and were unanimously inspired with the genuine 
Centennial fever. 

The Phoenix and the Connecticut fire insurance companies have issued thei 
annual calendars. The former is execu'‘ed by Major & Knapp, and is a very 
showy affair—the only genuine Phoenix and Centennial calendar. This calendar 
contains the well-known coat of arms of the Phoenix, wreathed in Charter-oak 


They were tendered the freedom of the Centennial 


leaves and another vine, which we judge in our innocence of botany, to be the 
wooden nutmeg vine. 
ing, the Star-Spangled-Banner, and a tremendous row between the red-coats and 
the old Continentals on the bloody fields of Lexington. The Connecticut calendar, 
made by the Hatch Lithographic Co., is also qwite artistic, done up in blue and 
gold, and contains a very fine view of the new state capitol. 

Insurance stocks are all firm, in anticipation of the usual dividends on the tst cf 
January. The Orient is especially strong, in anticipation of a stock dividend of 
from $50,000 to $100,000, increasing its capital from $400,000 to $500,000—the 
The following are the latest 


It also includes a handsome view of the Centennial build- 


original amount before the Boston fire reduction. 


quotations : 

FIRE INSURANCE. 

Bid, Asked, 

NS Ses a aeidie aw S dle st hedKe Rea HERE ek PAE dia coders 2c8 210 
a eae el rca ti era orpicik niece miami wine Siasescndreieis- ane RRA SS 208 210 
I a ard srr S ecreid eke. gitnardie's ecw mrsimenwDeeees Sap eka stealer be 200 205 
NS Goo asian at 6-0. HeN SS ROGCS GlONdip ROTA aN oe Cis aes w Eleteee 135 140 
carrie ogo og ie ee FI ada K bine Arata boo wren fe Sie RECON S oat 135 140 
National..... RSAC SA SARE RI RaracHinle arethaa lade we ohn each oR 140 145 
Atlas..... Pea a Oa ares es ck SR ances, Aches EN eae Sora eae a . 95 100 

LIFE INSURANCE. 
Tear ers ath 01-65 SOe tT oI GR ASR RESON B OVS CL how 180 
I 2.4. ors.caeg. alee Sie Are Mein mies RATS BIS Swe Riaieane 86 go 
a ee eee re ect ear 60 65 
NE orc srai ofcie'g alate diasaiigrS/sid vibra ip @-8We aia Aho 0-4 ¥ oe Re’ . Fe 75 
Railway Passengers............... Sain vermele a eaeisthecceed ombe 100 
RENEE eee ere ieyuitia ee ataGyw ei ected 400 500 
TL Re Se te ey Se leeice <)  lakbbinbi wos aries ametens 150 
NE at Ok re SG aielch x wives Wie th AAS Wid oO rl aw ae eee 200 


HARTFORD, CONN, December 20, 1875 
PER-SIMMONS., 


NEW ORLEANS. 

The Bayley & Pond Libel Suit—The Insurance Companies and the City License 
Tax—A Heavy Steamboat Loss—Forthcoming Dividends—Harmony in the 
Local Board. 

[From OuR OWN CORRESPONDENT.] 

THE suit of Bayley & Pond vs. The Merchants Insurance Company and its pres- 
ident for $100,000 damages, which has occupied the Fifth District Court for the past 
eight days, has just resulted in a verdict for the verdict for the plaintiffs with one 
cent damages and costs. 

The suit grew out of the publication of an article in The Bulletin, November, 1874, 
by Mr. Durand, adjuster of the North British, charging Bayley & Pond with swelling 








their loss by fictitious means, and ovher scanialous matter. This article the plain- 
tiff sought to prove was written and paid for by P. Fourchy, president of the Mer- 
chants insurance company. A similar suit has been instituted by the plaintiff 
against the Crescent insurance company and J. A. Adams, the president, for a 
similar amount. It will be remembered that after a long and well-contested battle 
in the United States Circuit court last summer this firm recovered $160,000 on their 
p licies for $200,000 on their stock destroyed by fire. 

Since my last letter the home companies have mostly paid the $500 license tax 
It is understood that the foreign com- 


Certainly 


claimed by the city from 1871 down to 1875. 
panies will resist the payment of this tax or pull up stakes and evacuate. 
at the present rate of receipts very few of the agency companies can afford to pay 
a fixed tax of $1,500, as their average ‘receipts are not $15 ooo in gross premiums, 
and companies writing fire, inland, and marine risks will be required to pay $2,500 
per annum. 

The steamboat W. S. Pike, a lower coast packet was burned at its wharf a few 
nights ago just after landing with a cargo of nearly 1,000 bales cotton, 200 hogsheads 
sugar and 600 barrels molasses, etc. It was insured for about $90,000 in home com- 
panies, the heaviest losers on which will be the Factors and Traders, Crescent, and 
Sun. ‘The hull is insured for $18,000, divided equally between the New Orleans 
insurance company, Hibernia, Union and 42tna. The salvage on the cargo may 
reach 20 per cent, but the boat will be a total loss, as she his sunk out of sight. 

The Hope, Sun, and liremen’s insurance companies held their annual elections, 
These annual occasions bring together our 
It is understood 


and gave collations early this month. 
underwriters and their clients, and everybody has a good time 
that the Sun has had a successful year, and will declare fine dividends both to 
stockholders and insurers. This is due to its energetic president, who is indefati- 
g tble in whatever he undertakes. 

It is a little singular that despite the stringency of the times, that locals and 
agents are working harmoniously together, and although there are many more 
companies out of the Board than in it, yet there is no cutting except when a Board- 
er occasionally gobbles up a “ special "’ at a big shave so as to get the placing of 
We have no wildcats working amongst us, and companies and 
We have had very few fires, and insurers gen- 


the whole amount. 
agents are all sound and reliable. 
erally are curtailing their policies, and much valuable property is not covered at 
at all. We all look hopeful to 1876 as the year of grace. Until when, adieu. 


NEW ORLEANS, LA., Dec 22, 1875. JETTY. 





ANSWERS TO CORRESPONDENTS. 


{ THIs department is estab'ished for the convenience of our readers who have 
queries to make upon topics connected with fire, life and marine insurance. They 
are invited to avail themselves freely of the facilities thus offered to them, and 
to address their communica ions to the Editor.] 


THE ECLEcTIC LIFE. 

fF. N.S, Natick, Mass.—The Eclectic Life insurance company was placed in 
the hands of a receiver Sept. 13, 1873. There were assets in possession of this 
official, according to his last report to the insurance department, of $104,507.20, of 
which $98,000 were in bonds and mortgages on deposit, with the superintendent 
of the insurance department of New York, at A'bany. If you will address your 
inquiry to Philo T. Ruggles, receiver, 39 Wall street, New York, you will doubt- 


less receive an answer. If itis not satisfactory, communicate with us again. 





LOGARITHMS. 


Amateur, Boston.—lf you want to use but four or five places, the ordinary works 
in circulation, Davies's, Loomis’s, and Robertson's, will answer your purpose ; but, 
if you propose to go into extensive calculations, Vega is recommended. It is ap- 
proved by The Journal of the Institute of Actuaries, than which there can be no 
higher authority, and has recently been revised by Mr. W. L. Fischer. Get that 
edition. Sang is excellent, of course, though not so near perfection as Vega. 


THE RIGHT OF A WIFE TO ASSIGN A LIFE POLICY. 


Hermann.—The question as to the 1ight of a married woman to assign a life pol- 
icy taken out by her husband for her benefit, wis very fully discussed in THE 
SPECTATOR for December, 1874, to which we refer you. As you ask specifically 
about the New York liw upon the subject, you are referred to the act passed by the 
legislature in 1873, which provides that ‘‘ any policy in favor of a married woman, 
or of her and her children, or assigned in her, or in her and theirfavor * * * 
may be surrendered to, and purchased by, the company issuing the same, in the 
same manner as any other policy. And such married woman may, in case she 
have‘no child or children born of her body, dispose of such policy, by 
deed duly executed and acknowledged, before an officer authorized to take ac- 
knowledgments of deeds, in the same manner as required by law, to pass her 
dower right in lands to her husband."" The act, it will be seen, gives the wife the 
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right to dispose of the policy in case she has no children or grandchildren living, 
and not otherwise. 


THE CHICAGO FIRE INSURANCE COMPANY. 


7. B., Jacksonville, 11l,—The assignee of this bankrupt company has just made 
a report toa meeting of the creditors at Chicago. He gives the amount of claims 
proved before the register as $1,414,582 75, and the total liabilities as $1,482,698. 
lhe assets, after the assessments are paid, will be $211,038. ‘The trouble is about 
collecting the assessments, many of which are small, and the debtors refuse to pay 
until sued. ‘The assignee says that he is doing the best he can with a bad job. 
A dividend of two per cent (the second dividend) was declared at the meeting. If 
our correspondent is interested in it, let him be thankful forso much. ‘The address 


of the assignee is Chicago. 


AMALGAMATIONS. 

E. B. W., New York.—The European Assurance Society had forty-six re-in- 
sured companies in its distended stomach when it came to grief. The Albert Life 
had twenty-six. Many of these companies were not directty amalgamated with 
the European and Albert, but came to them in the stomachs of their successors, 
which were swallowed by the mammoth amalgamatcrs. Your apprehension of 
similar feats of gluttony in this country is hardly warranted, though it is true that 
in some cases several companies are being grouped under the control of individu- 
als. But there is no evidence yet that this concentration of management is not the 
best thing that can be done for these companies. 


FRENCH COMPANIES IN AMERICA. 

Agent, New York.—TYhere is but one French company doing business in this 
country, known as the French Corporation (La Caisse Generale des Assurances 
Agricoles et des Assurances Contre L’Incendie) but President Warner, of the 
Penn Fire, of Philadelphia, is about to establish agencies here of La Confidence, 
La Paix, Le Midi, Le Monde, and Le Phenix Espagnol, whose united assets are 
claimed to be more than $17,000,000 gold. 


PENNSYLVANIA COMPANIES. 

/nsurance Agent, Philadelphia, Pa.—The act of April 4, 1873, requires that every 
insurance company organized under the laws of the commonwealth shall file with 
the insurance commissioner a certified copy of its charter, together with a certif- 
icate stating the time of its organization, the location of its principal place of busi- 
ness, and the names and residence of its officers. There are other directions in 
reference to the transmission of annual statements of the company’s condition, 
which the correspondent may ascertain by consulting the act indicated. 


THE REFUSAL BY AN AGENT TO DELIVER A POLIcy. 


Mrs. Mary Data, Plainville, N. Y.—A case similar to yours was passed upon 
by the New York Court of Appeals in November, 1872. It will be found in the 
reports under the title of ‘‘ Fried, respondent, vs. the Royal Insurance Company, 
appellant.’ The contract of insurance contained a proposition on the part of the 
plaintiff for insurance upon the life of her husband, and the usual premium for 
one year was paid in advance. The company by its agent agreed that if the 
proposition was accepted at the head office, it would issue a policy in accordance 
therewith, but if it was rejected, that the premium should be returned, and that if 
the nominee for insurance should die before the decision of the head office was re- 
ceived, the amount of the insurance should Le paid. The proposition was accepted 
at the head office, anda policy was forwarded to the agent to be executed and deliv- 
ered. It was executed by the agent, but on the ground of a change in the health of 
the nominee, was never delivered. The general instructions of the company to 
the agent were that no policy should be in force or delivered until the premium 
was paid, and that if it should come to his knowledge that any change had taken 
place in the health of the assured, between the date of the proposal and the receipt 
of the policy, he should not deliver it until he had communicated with the company. 
The court of appeals held that the acceptance of the company was absolute and 
not qualified by the general instructions to the agent, which were not brought to 
the knowledge of the plaintiff, such instructions could not alter or qualify the 
terms of the contract to the prejudice of the plaintiff. The contract of insurance 
was to take effect from the date of the proposal. If accepted, the risk of an un- 
favorable change of health after that time was necessarily assumed by the 
company. 


RESPONSIBILITY FOR THE ACTS OF A CLERK. 
P.£. New York.—lf the clerk of the general agent collected the premiums, with 
the knowledge and assent of his employer, he was acting by the authority of the 
general agent and had power to bind the company by his own acts. 





MINOR EDITORIALS. 


THE NEW YORK INSURANCE DEPARTMENT. 
A HEAVY pressure has been brought to bear upon Superintendent 
Chapman to have him retain his place as head of the New York Insurance De- 
partment. His conscientious and painstaking performance of his duties have 
made the occupancy of his position a labor to him, and he has undoubtedly looked 
forward with satisfaction to a release. It is yet uncertain, it seems, that he will 
consent to hold the place longer. 

We think we express the common sentiment of the insurance officers when we 
say, he can do nothing to better please them than by keeping his harness on. 
Changes in the State supervising department are always misfortunes, unless the 
officer is much worse than the average. It has occurred over and over again that, 
just about as soon as a superintendent has become familiar with his duties, he 
either tires of their performance, or a political change takes place in the State, 
and a novice comes in, who has either to act unadvisedly, and often wrongly, or 
else to wait and learn his lesson while the department is practically at a 
standstill. 

The insurance interests are, in the hands of Gov. Tilden, safe from having an 
inferior man named, if Superintendent Chapman finally determines to abandon the 
place ; but the best man he would appoint would still be ignorant of the duties of 
the office, and would remain comparatively ignorant for a year at least. 

We say he would be ignorant, for so would anyone not already expert in insur- 
ance be, and we assume that the outside nomination of insurance men, not active 
in the business, is made without any expectation that such improper nomination 
would ever be the nomination of the governor. ‘The plainest way is for Superin- 
tendent Chapman to remain Superintendent Chapman, and thus preserve con- 


tinued unity in the rulings of the office. 








INSURANCE SUPERVISION IN THE DISTRICT OF 
COLUMBIA. 
A FAVORITE lair of the insurance wild-cat has been that arena of 


official, public and private swindling, the District of Columbia. A territory sur- 


rounded by states, densely peopled, important in wealth and business, it has here- 
tofore had no real laws nor the safeguard of official supervision to shield the in- 
sured from fraud. True, a form of law was enacted in 1870, to regulate the 
creation of companies, but it was so worded as to lay the insured more open as 


prey than if no stipulation had been made. That law provided that three or more 


persons by filing a certificate of intention, could begin operations and 


go on for three years before there was any legal check upon them, or 


any means by which their status could be ascertained, for the simple 


reason that they were allowed one whole year to collect one-half the subscribed 
and another year in which to 
This being the 


case, the way was clear to three years’ feeding upon unwary property-owners, 


stock, two years to collect the remainder, 


file their sworn certificate in the office of the Register of Deeds. 


and, at the end of the time, providing a company must wind up, the liability of 
stock-holders was limited to stock held, forming altogether the most admirable 
opportunity for swindling that ingenuity could devise. 

Now, however, a measure of safety has been started—by the introduction into 
the United States Senate of a bill ‘‘to establish an insurance department and to 
provide for the incorporation and regulation of insurance companies in the District 
of Columbia.” The promoter of this measure is Mr. Wright, of lowa; and though 
the law is neither so comprehensive nor so stringent as it might be, it is really 
commendable, in that it is so great a step in the right direction. Its provisions, 
briefly stated, are, that any number of persons not less than seven, with a capital 
of not less than $100,000, may incorporate for the carrying of risks, fire, marine 
or life. The majority of the trustees or directors of such company must be resi- 
dents of the district, and own, individually, not less than $500 of the stock, at its 
par value. Companies,may not buy or sell, or deal in, directly or indirectly, any 
goods, wares, merchandise or other commodities, except such articles as may 
have been insured ahd damaged by fire or water. All local companies 
are to be assessed $50 annually for filing statements, which is in addition to $50 


for filing declaration or charter ; $5 for every copy of paper filed and twenty cents 
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per folio ; and $2 for affixing the seal of the office of superintendent of Insurance— 
an office and appendage created by this act. Outside companies will have to 
pay $50 for permission to transact business and a tax of one per centum on pre- 
miums received or agreed to be paid each year; in addition thereto a reciprocal 
clause provides that companies incorporated in other states shall be liable to as- 
sessments equal to the excess of their state impositions over those of the district. 
The superintendent of insurance is to be appointed by the President of the United 
States, to hold office for three years, appoint his own deputy and clerks and ‘‘shall 
possess all the powers, perform all the duties, and be subjected to all the obliga- 
tions and penalties to which the present District authorities are subject in re- 
lation to insurance companies, and the formation thereof under the laws relative 
thereto, so that every power and duty thereby conferred upon the authorities of 
the District of Columbia shall, from and after the appointment of such superinten- 
dent, be transferred and conferred upon said superintendent.’’ In case the receipts 
of the office from fees above stipulated are insufficient to meet expenditures, all 
insurance companies in the District are to be assessed fro vata to make up the 
deficit. 

The most important part of the duty of the Superintendent, viz :—The stated 
and thorough examination into the condition and operations of companies—seems 
to be neglected, or else is elided in the copy before us, which purports to be ‘ the 
full text of the bill.” But in either event enough remains to explode more than 
one bogus corporation now in existence and to furnish protection, which, sup- 
plemented with ordinary care on the part of the individual, will materially benefit 


honest companies and confiding policyholders in the district of Columbia, 





FARM INSURANCE. 


A RECORD has been published at the instance of the New York State 
Farm Board showing the losses in the State on farm property, paid by ten insurance 
companies during the year ending October 1, last. The amounts aggregated nearly 
half a million of dollars, and in consideration of the fact that only ten companies 
were represented in this record, it is safe to say that the losses paid by all insur- 
ance companies during the year on farm business were twice that aggregate. With 
these trequent and heavy demands upon their capital, it was not surprising that at 
the Utica meeting of the Farm Board, the delegates lifted up their voices and cried 
aloud that there was no profit on farm business at the then prevailing rates. An 
advance to seventy-five cents for three years, as the minimum, was almost a matter 
of course. What interests the public more particularly in this connection, though, 
is the statement made in the record to which we have alluded, that the burning of 
farm property has occurred much more frequently of late on account of ‘‘ the alarm- 
ing increase of tramps, the use of inflammable and explosive oils and a prevailing 
and increasing laxity of morals.’’ The first and last of these causes are to be 
attributed to the commercial depression. The lack of work has turned many 
thousands of the poorer class into wandering vagabonds going about seeking for 
the means of keeping their miserable bodies and souls together. It may 
be doubted if they are more malicious than they are careless and 
reckless in setting fires. They take refuge in barns, and and get solace in tobacco. 
But some more vigilant system of patrol is needed among farmers to keep these 
wanderers from doing mischief. The insurance companies, which, upon the whole, 
are even more interested in preventing incendiarism than their rural policyhold- 
ers, should take the initiative in this movement. As to the decreasing moral tone 
of the bucolic population—there is no cure for it, we fear, this side of more pros- 
perous times. It is a social law that many men become demoralized when they 
are reduced from affluence or from a simple competency, to privation. The only 
check we know of to the unhappy tendencies of such is the appeal to their interests, 
—in other words, the application of the three-quarters clause. In view of these unto- 
ward circumstances; the natural offspring of the times, the companies which make 
a specialty of farm insurance would have been mad had they not advanced their 
rates, and we question still if they have gone far enough in the right direction. We 
hear, though, that some of the agents of one company which was a party to the 
new tariff, and which has been the greatest of offenders against adequate rates in 
the past, have been violating the agreement. It is to be presumed that this has been 
done without the knowledge of the managers of the company, for acquiescence in 


it would he encouraging the recurrence of just such a calamity as happened two 





years ago, when an impairment was discovered, and an assessment had to be made. 
There is but one safe way, as well as honorable way to do business, and that is to 


find out what is the right thing to do and stick to it persistently. 





THE RETIREMENT OF COMMISSIONER SMITH. 
THE seivices of General Gustavus W. Smith, as Insurance Com- 
missioner for the State of Kentucky ceased with the close of the last year. The 
Auditor appointed as his successor the junior clerk in the Commissioners’ office, 
Mr. Bedford Leslie, a kinsman, we believe, of ex-governor Leslie. Doubtless the 
new Official has had sufficient training under his predecessor to enable him to dis- 
charge his duties creditably. But we cannot help thinking that the neglect to recom- 
mission General Smith was a great mistake. He has been considerably more than 
a supervisor of the local interests of Kentucky in connection with insurance; he 
he has been a large minded and public spirited worker for the best interests of the 
institution of insurance in its relations with the whole country. He has devoted 
much time and labor to the form of a uniform insurance law, proposed by the 
National Insurance Convention, and to important improvements in the details of 
State supervision which would simplify by the business between officials and com- 
panies and remove the friction which now exists, more or less, in every State de- 
partment. If General Smith turns to other pursuits, the trade and the public will 
certainly be great losers. It is to be hoped that his work of the past two or three 
years can yet be utilized. In this connection it is just to the ex-commissioner 
that it should be said for him, that if there was recently any dissatisfaction with him 
personally, on the part of underwriters, for enforcing the tax on companies for the 
support of the Kentucky insurance department, it was unwarranted. The law of 
the State prescribed this as one of his duties; it was a law passed against his ap- 
proval and one of which the insurance companies may obtain the removal, if they 
will exert their influence to do so, We feel sure, though, that underwriters who 
have felt sore over the tax have not extended their discontent to General Smith 
individually. He is one of the most genial and popular of men and will carry into 
retirement the esteem and hearty good wishes of the fraternity, of which but a few 


years ago he was a worthy member. 








BOSTON appears to be a source of interminable trouble to the Na- 
tional Board, and just now matters are about as bad as they can well be. Our 
Boston correspondent gives some account of the controversy between the Execu- 
tive Committee and the Boston companies which have been members of the Board, 
and from a Boston standpoint. Only one of these companies remains in full com- 
munion, the others having been dropped from the roll during the past two months, 
the Faneuil Hall being the last to go. If there is any virtue in separating discord- 
ant elements, there ought to be peace now ; but it remains to be seen if the Union 
cannot manage to keep the pot boiling. As tothe question whether the National 
Board was right in dismissing the Boston companies from membership, there is 
merit in its plea that a trade combination is good for nothing unless its members 
live up to the rules which have been made for the government of all. On the Na- 
tional Board side it is-said that the Boston companies violated the rules ; that their 
punishment was held in abeyance in the hope that they would return to their duty, 
and that the axe fell only when it was evident that they would not do so. It is 
evident that the integrity of the organization can be preserved only by a rigid dis- 
cipline pervading the entire bqdy. If it is relaxed in the case of one member, the 
association becomes a burden to all the rest, and when it is ‘at it ceases to be 
useful and ought to end. We trust, however, that if the agency companies in Bos- 
ton and the local companies cannot agree in the National Board, they will find it 
possible to preserve amicable relations outside of it. Neither side has any good 


object in going into the throat-cutting business. 





WHEN the phrase “running the thing into the grdund”’ was first 
applied to an insurance company, it was understood to have a metaphorical and 


not a literal significance. It has remained for the luminous perception of the Ala- 


bama State Grange, Patrons of Husbandry, to develope a plan whereby the Gran- 
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gers Life insurance company, of Mobile, shall exactly fill the literal conditions of the 
expression. Those sapient head grangers have proposed to the company to divert a 
portion of the Alabama premiums to the erection of a ‘‘ magnificent temple for its 
and a ‘‘strong element of 


use,”’ which shall be a ‘‘ monument to the order,” 


cohesion and stability."’ The latter clause would be nearer the mark if it read ‘‘a 


strong evidence of its collapse and stupidity.” If this perversion of premiums 
operated to a decrease of the death rate, or if insurers paid an excess for the priv- 
ilege of contributing to monumental insurance, it would be well enough; other- 
wise any one else than these grangers would instantly see that as the monument 
went up the power to pay policies and discharge legitimate liabilities would go 
down until the dome of the temple and the status of the company would be alike 
clouded. Ne sutor ultra crepidam, in this complexion, might be translated, ‘‘ Let 
not the granger mix insurance and hay-seed."’ As for the temple, a very few hods 
of brick and mortar would be too great a burden for the Grangers Life to carry ; 
they would smash the Life out and leave but the Grangers company—a mournful 


crowd to contemplate. 





Is there to be no end to the dishonest manipulation of the remaining 
After ex- 


Receiver Hastings and his ring had gorged themselves, we had supposed that the 


assets of the defunct Security Fire insurance company, of New York ? 


pittance which they had left to meet unsettled claims, would find i:s way into the 
possession of at least some of the creditors without further fingering. Butit seems 
that the ring is yet unsa‘ed. Mr. Hastings condescended, upon obtaining his dis- 
charge, from office, to deposit $100,000 with the courts. We hear of a claim 
against this fund forreturn premiums being received in New York and of a curious 
effort to get it recognized. The law-firm which formerly advised the receiver were 
appealed to and they adroitly turned the applicant over to a lawyer in the same 
building, who professed to be the authorized person to obtain a settlement of 
such claims. But he affirmed that the thing could not be put through unless it was 


greased with a discount of twenty-five per cent. This is the old game, and un- 


doubtedly it isbeing played by theoldring. If a claimant has an honest right to 
any part of the $100,000 on deposit in court to meet claims like his, why should he 
not receive it dollar for dollar? We undertook a few months ago, in behalf of the 
creditors of the Security Fire, to investigate the mis-management of their funds, 
and we purpose to continue the service as long as there it anything left to fight for. 
If the remnant in court is to be devoured in the old way, we intend that the public 


shall become acquainted with the participants in the orgie. 





IT is stated that the friends of Mr. Geo. W. Savage have presented 
him as a suitable manager for a new coming English insurance company. We 
think any new company will have hard work to make money here in the demor- 
alized state of the insurance business just now ; but we shall welcome the company 
any way, and can assure them that if money can be made for them by anyone, it 
can be by Mr. Savage. Asa man, highly esteemed by all who know him, except- 
ing those whose crooked designs he has thwarted; and as an underwriter, 
successful in every company with which he has been connected, until Boston over- 
took the International, of which he was the president, before the company had time 
to recover from the shock of Chicago—his natural ability, added to his thirty years 
of underwriting experience, will enable him to succeed where most men would 


fail. 





A REPORT has been current recently that the Connecticut Mutual 
Life insurance company, of Hartford, has withdrawn from the Chamber of Life 
Insurance. We have the best authority for saying that it is utterly without founda- 
tion, No company has retired from the association since the beginning of last 
year, and none, as far as we can learn, is likely to retire. The Chamber is 
doing a very useful work, and it would be a calamity to policyholders if it should 
disintegrate. We believe that all the members appreciate the value of combined 
effort in defending the life insurance interest against the effects of vicious or ignor- 
ant public legislation, and the designs of individual conspirators upon their trust 
funds, and in the collection of statistical facts so necessary to the completion of an 


enduring basis to the business. 








OUR readers will find, under the head of ** Correspondence,” an ex- 


ceedingly able argument in defense of the expenditures of our life insurance com- 


panies. The writer endeavors to show, by a comparison of the rates paid for 


geiting business by life companies with those obtained for brokerage in all other 
kinds of business, that the charges of extravagance in expenditures brought 
against our companies are unjust and absurdly so. His illustrations are certainly 
ingenious, and, if his paper could have a general circulation among policyholders, 
its effect in stilling the clamor at present prevailing would be very marked. At any 
rate, agents and life insurance men of all classes will discover in it one of the most 
effective bludgeons ever fashioned to beat the nonsense out of such as Finch and 


his followers. 











NEWS OF THE MONTH. 


NEW YORK AND BROOKLYN MORTGAGES TO LIFE 
COMPANIES. 

THE following New York and Brooklyn mortgages to the local life insurance com- 

panies, recorded between Novy. 18 and Dec. 22, are reported in The Real Estate 

Record: 


Brooklyn Life, mortgagee, Benjamin Linikin, mortgagor. 


INSURANCE 


Greene av. Brooklyn, n. 





6, 90 W. Geand av. 00% 800, DOC. £6, f POREss6seccccccceccencesccccvcacceeee $6,000 
Continental Life, mortgagee, Catharine R. Walsh, mortgagor. Marcy av.. Brook- 
yn, e. s ,50s. Witherspoon st., 50 x 100 Nov. Sg ee a eee 1,600 
Equitable Life, mortgagee, Cecilia A. Butler, mortgagor. How rd st s. s. 36.1 w. 
Centre st., 25.6 x 100 x 25 x 100. Oct. 30, due Dec. 1, 1876...............-.--- 10,000 
Equitable Life, mortgagee, William C. Trull, mortgagor. President street, Brook- 
lyn, s. s., 115 w. Clinton st., 22.6 x 100. Dec. 4, due Dec. 1, 1876.............. 6,000 
Equitable Life, mortgagee, Mary A. S. Carter (widow) mortgagor. Broadway 
(Nos. 279, 281, 283), W. S., 50.11 n, Chambers st , 50 X 96 1 x 50x 94.10. Nov. 
Sy: See ENG; Be Ci Caninpnevsnns cnenesenne chances Gebenac ena binansuneeaudenbebe 65,000 
Equitable Life, mortgagee, James L. Brumley, mortgagor. Van Buren street, 
Brooklyn, s. s., 225 West Franklin av., 40 x 96.8. Nov. 19, due Dec, 1, ys. a 4,000 
Equitable Life, mortgagee, Francis Cottenet, mortgagor. Chambers street, wa 
97.9 e. Church st., runs n. 151 to s. s. Res ade st. at point 99.4 e. Church st. x phen. 
25 x south 75 x ez vst 25 x south 75 to Chambers st, x west 52.8, being Nos. gt, 93 
Chambers st., and 75 Reade st. Dec. 3, due Dec. 1, 1876..........--.-.----.- 90,000 
Equitable Life, mortgagee, Thomas Murphy, mortgagor. Madison av., e. s., 25.5 
i. OE Ce, eee. OO OGRE. ncununedeveenetiacdeet+ecatsmenenonuebenns 11,000 
mer Life, from same. M:z adison av., €. C., 75.5 nm. 68th st., 25 x 100.5. Dec. 2, 
Leth iene lie dank ehh binseneenc ais emma mag apes bide bain in ieanpenoeeal 11,000 
Equitable Life, from same. 68th st. s., 100 e, Madison av., 25 x 100.5, 
inlet bent pipe cent beads biehnbih ened we bedadheeeanbe—naweeincoieemaietd 9,000 
Equitable Life, from same. M adison av., &. S., 50.5 n. 68th st., 
PURE kn Seen eee Ree Cheers te sennQeearEsEKReDONNRSSeeenecehabieeee 11,000 
Equits able Life, from same. Madison av., n. e. cor. 68th st., 
WOO iin dase cosy pentrncecenesess capes punenasiaetes eesenunensqnucenanedtnoaeentts 15,500 
— ‘ble Life, mortgagee, Thomas Murphy, mortgagor. 4th av., w. s., n. 68th 
a, Sy hi OO SO, 4, MBendi cntnncisiasiddccnvecadenesnaunce 70,000 
Ganmiie Life, mortgagee, Franz Sigel, mortgagor. 56th st., s. s., 132 e. 4th av, or 
Park av., 21 x 100.5. Nov, 18, due Nov, 30, 1878.....-..---- ----------------- 13.000 
Germania Life, mortgagee, Philip Teets, mortgagor. 6th av., e. s.,50.1n. 126th st 
4 mortgages. Nov. 30, 5 years....--..- one wncemeccecscccccnesecces cos cccseces 36,000 
Globe Life, mortgagee, Mary Thomas, wife of Henry B., mortgagor. Keap st., 
Brooklyn, n.e., 120e. Marcy av.,20x 100. Dec, 21, t year........-.cceecee 800 
ee Life, mortgagee, Charlotte Reckhow, wife of Isaac, mortgagor. Summit 
, Brooklyn, Nn, S., 220 w. Hicks st., 22 x 100, Oct, 28, due July 1, 1876.....-- 300 
Rohdeaeaaian Life, mortgage, Arthur WwW illiams, mortgagor. Sackmann st., Brook- 
lyn, w.s , 123 Ss. Herkimer st., 45 x 110. Nov 26,due Dec. 1, 1876..........---- 1,000 
Manhattan Life, mortgagee, Planet Mills Manufacturing Company, mortgagors. 
Carroll st., Brooklyn, n. s., 75 W- Bond st., 260 x 100 ; President st., s.s., 75 w. 
ry _ ‘ » 320 x too ; Bond st , w. s., 40 n. "Carrol st. , 20x75, (One Plot.). Nov, 
ct btbnoodededuveneen abes Seen esd eres kewe SSeS Gage DORonnuTarebave wens 50,000 
ssenmedilen ‘Life. mortgagee, Edward K. Kendall and Hamilton Waddell, mort- 
gagors 1st st., n. e. cor. South 6th st., Brooklyn, 4 lots and 2 gores. Nov. 23, 
I Car... -.------ -- +--+ nnn =o enn eo nee en ne nee ee eee eo eee eee eee 40,000 
Metropolitan op » mortgagee, Susan Sullivan, wife of John, mortgagor. 75th st 
S. 225 €. 2n sO: NUNC B BOs he cdccdnctisbekiecseeeiabes 22.500 
Metropolitan Life, mortgagee, Elias G. Brown, mortgagor. 75th st, P. M. Oct. 
Bik ee cece gicntscmncumnninrnssndéeusedssunubeagnebwssenwegheiene 1,660 
Mutual = ife, a agee, Deborah C. Becar, (widow), mortgagor. Henry st., Brook- 
lyn, n. w. s., 25 8. W., Harrison St., 50x 100, Dec, 21, due June, 1, 1877,.....- 7,000 
Mutual I hife, pronto dolly ‘John Looram, mortgagor. Av. A. n, w. cor, 18th st., 22x 
go Dec, 18, due TUNE Oy SND ic con wecenuar cone chip ameecsnmenseuend casesens 10,500 
Mutual Life, mortgagee, the John Delmar Association, Brooklyn, mortgagor. 4th 
ave., Brooklyn, southerly cor. oth st., 38 x 60. Dec. 4, dué June 1, 1877....... 5,000 
Mutual Life, mortgagee, Fanny D. Hastings, wife of Thos. S., mortgagor. 46th st., 
Nn, S., 320.10 w. 5th av., 20 10 x 100.5. Nov. 15, due Dec. 1, 1876.............-.. 2,000 
Mutual Life, mortgagee, Angeline W. Green, wife of John F., mortgagor. 
Clinton st., neadlion, w. S., 219 n. Lafayette av., 37.7x 135. Nov, 15, due Dec. 


BONG. ccc waweccccccoscccscenccncencerssenccnwsdseeces sescseccasessceceeuses 500 
Mutual Life, mortgagee, Georgiana M. Ward, mortgagor, 83rd st., n. w. cor. Boule- 
vard, runs west 260.4 to 11th ay. x north Sr. 10 X east 262.2 to Boulev yard x south 


56. Dec. 1. 1 i, Ee ee er ene 15,000 
Mutual Life, mortgagee, Mary A. Caverly, wife of Samuel L., mortgagor. Kosci- 
usko st., Brooklyn, n. w. s., 292.8 s. w. Bushwick av., 125 x 98.9. Nov. 18, due 
Dec. 4, 1876 Sweceese wees ence cesececenesssensenesseewesecasesseas asesccceesese 5,000 
Mutual Life, mortgagee, William D. Andrews, Brookhaven, L. I1., and George H. 
Andrews, mortgagors. 35th st.,n.s., 225 e. 7th av., sox too. Nov. 3, due Dec, 
ation aac aes ta aacslabe ics leak ome aeeimiaiaais, eodeniniice iadeinementm 15,000 
Munk Life, mortgagee, Thomas Morton, Newburgh, mortgagor. 2oth st., s. s., 
go e. 2d av., 48 x 92. Nov. 21, due Dec. By BO76.. .ncccceccce cacsccccesscssecces 12,000 
Mutual Life, mortgagee, Helen F. Pray and Henrietta E. Kond, wife of Addison C. 
Bond, mortgagors. Irving pl., w. s., 82.9 n. 15th st., 20.6 x 80. Dec. 8, due 
Jame £, 1877... n ance cccccccncccesccncccecces secccoveese o sececcccccecccccc cane 10,000 
Mutual Life, mortgagee, the Church of the Holy Trinity, in city of New York, 
mortgagor. Madison av., n. e. cor, gad st., runsn, 113.5 x east 100x north 87,5 to 
43d st. x east 40 x south 100.5 x east 24.7 x southerly 101.10 to 42d st. x west 
eh DOG, 6, ON FOE hy, Warne resncncdser satu besecsiarereseeencnégecee 80,000 
Mutual Life, mortgagee, George F. Kek and George Fischer, mortgagors. 37th st. 
(No. 341 West), n. s., 275. gth av.,25 X 98.9. Nov. 15, due Dec, 1, 1876......- 7,000 
Mutual Lite, mortgagee, Anthony McNeely, mortgagor. Adelphi st., Brooklyn, w. 


, 261.2 s. Flushing av., runs south 35 x west 70 x south 20 x west 81 x north 65 
x east 110.8 x south 9.5 x east 42.8 to beginning. Nov, 19, due Dec, 1, 1876.... 
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ne re mortgagee, Maria Wilmerding, mortgagor. 35th st. (No, 150 East), s. 


e, Lexington av., 22.2 x 297.6. Nov. 3, due Dec, 1, 1876...--- ccssnss 10,000 
Mutual Life. mortgagee, the Rector, etc., St. Mary’s Church, Mott Haven, mort- 
gagor, ‘Alexander av., s. e. S., 25 S. w. — st.,75 x 102. Dec. 18, due June 1, 
SOA 6 nis ass cncwcnasnsos reas caenecewesse asec meen ssoseeds ccessceseeeseees ee 7,000 
_— H ite: mortgagee, Edward Mulcahy, “mortgagor. 54th st.,n. s. 100 w. gth 
SA AGRE. | FO te we SPOR, SW Owacniacecnnscwas se0eswaenkineasennss 7,000 
Suton al Life, mortgagee, Mary Crombie, mortgagor. 4th ave., n. w. cor, 86th st., 
COG EE08. BR s hy OG DORIC 2 BOTT «wan dns wine cscs seswensaxsoscsacscesuas 5,000 
Mutual Life, mortgagee, Normand Smith, mortgagor. Lexington av., s. w. cor. 59th 
i es ee Oa PO Si SOF ns 4 bwentseunraes 566 anedanensccess 12,000 
New York Life, mortgagee, Michael Murray, mortgagor. 1st av., S. W. Cor. 51st st., 
4 mortgages, Se At onan bnen sda iwhk Keen atts dhowadas seaenabews 40,000 
New — Life, mortgagee, Thomas E. Foran, mortgagor. roth av , n. w. cor. 49th 
Stic Ns. SOR SOS WORE on iccc ccd swbonpanasntscacdccesde'esapncescs 73,000 
New Vouk Lif-, mortgagee, Felix ms Se hmidt, mortgagor. 6oth st., s. w. cor. = 
BE, BOE BORE. FOC s OS, T JON. occ cane ccccowe csecsccsncswesenscssanse< - 14,000 


New York Life, mortgagee, Meyer Siccuaks al, mortgagor. Church st. (No. 183) ss 


S., 109.3 S. White Cee te THOR OO, FPR ids cccc cee dgesensvccwesennceda 22,500 
New York Life, mortgagee, Robert Morrison, mortgagor. 45th st., s. s., 140 Ww. 

Lexington av., 6 mortgages. Nov.2o0, 1 year..... ...-..-..-------«------ --- 81,000 
New York Life and Trust, mortgagee, Mary J. jramwell, wife of Joseph, mort- 
gos (No. 4), nN. e. S., 69.11 S. e. Broadwz ly, 22 x 48.9 x 22.2 x 47.10. Sept. 7, 

ee ecee cose coes coeecesoesce 55,000 


Sin Vork _— and Trust, mortgagee, Abraham R.L. Norton, mortgagor. C harles 

st ,n.s., 126.2 w. Greenwich et ef a ee ae 6,000 
United States Life, mortgagee, Isabella S. Connolly (widow), e¢ a/. (exts. and heirs 

of Washington A. (Connolly), mortgagor. Water st., s. e. cor. Cuyler’s alley, 





die = Se, 202 80,92 95.3. Dec... 15 Months... -...sccce csecssesccccessee 10,007 
Universal Life, mortgagee, George W. Corwin, eH Cumberland st., Brook- 

lyn, e. 495.7 8. Park av., 16.8x400. Dec. 1, 1874, $ year... 2.5.62. 250.0--- 3.000 
Wala Life. mortgagee, John “eo athy, maregnane. 1st av., S. e€. cor. r1gth 

SG Oe SPU. FOE INO. Gj BOND. occ ivacnseccnccsdadescuwuscce<con 7,000 

RECAPITULATION, 

NOR rcsnanteucn cd tantnwtrw aan OM | DUNN ita nc diaunemanvicw apesiowae $215,000 
CNN ccccdcasnacevuvns cto C600 | DOOW COUN. cvscicccaceucecsews -- 231,000 
EE cou cduvtebantdorcsnsouns - jor,sco New York | ife and ee 61,000 
A ee 49,000 U nited States..... Seah dakincodaenaa 10,020 
EES a eee Ri | SPOT 6 poe ccceasenacucadas 3,000 
MD accrdesdesewasdweandencasoxen S| SNR sac ccmir cep aceeesas Gu 7,000 
Knickerbocker .................... 1,000 — 
DOO ccc cckeicinnewsneencccs, 90000 RA comanndndsanseuwesaek $1,002,360 
ery eee 64,000 


The following is a recapitulation of the loans reported in THE SPECTATOR 
since July, 1875 : 








IR edncccnédacscaudeshawsoece ee Oe ae eer $1,983,800 
 vicvccasuvakoiounceaueus 45,600 eke Ee eae 1,050,000 
ED a cesueas cancndescunesennns 778,coo | New York Life and Trus-t_.._.-- 178,000 
MR Gao inns cot-axen wade vaan&s 247,0c00 North SN rns: Gnawa woeaaes 25,000 
See 13,000 | United States..............- an 41,000 
| SE a eee cates . SOR COM. J. ce easneouacoes 48,000 
DN ovine cor cdnewnadandeaws 22,000 | WShiINGION. ... . 2.606 cccccccccece 275,000 
Knickerbocker. .......cncoccccec cece 14,000 

ies Gacetamavncewanee ies 462,000 WU sscs vasceecsetoocssccas $5,419,960 
Pe senvccwasteeesucceesuane 167,160 J ; 


A WESTERN CRITICISM UPON SHEPPARD HOMANS. 
THE St. Louis Journal of Commerce, a paper of high reputation in the business 
circles of the west, also has the presump ion to criticize the new scheme of life in- 
surance invented by Mr. Sheppard Homans. After alluding to his former connec- 
tion with the Mutual Life insurance company, our contemporary says: 


Having lost the salary and power of the influence of the Mutual Life, he became 
unsteady in his adherence to the established system of life insurance as preached 
by him for a lifetime, and all sorts of rumors were afloat as to the platform to 
which he was drifting. But «t last it is out, and he has revzaled his true character 
of betraying the hand that has fed and clothed him for so many years, 

He now comes out and says, virtually, that all his teachings upoa life insurance 
heretofore made, were based upon falsehood and fraud; that the whole system of 
life insurance, as heretofore practised, is founded upon the grossest errors and mis- 
calculations as to the rights and equities of the insured, and comes out with the 
stop-thief cry of ‘‘ refurm in life insurance ;"’ that the safest and best mode of insur- 
ance is the co-operative plan of ‘‘ pay as you go,” only the holders of his company 
are to pay for a whole year's prospective loss and expenses in advance, and trust 
to his honesty for economy and a square settlement at the end of the year, while 
co- -operative insurance only requires one death loss to be paid in advance. 

For the first time, Mr. Homans has discussed hitherto unknown equities and 
mathematical rights of policyholders, as to surrender values or in the “ reserves.”" 
He says the whole ‘‘ reserve "’ with surplus is the private property of the owner of 
each policy, and that if he wishes to withdraw at any time, it should be handed 
over to him incash, same as deposits in a bank, less a small amount for procur- 
ing a new risk of equal advantage to the company; that this equity right can and 
should be mathematically fixed at the time the policy is issued; all of which not 
being dore by the companies established upon principles and equi'ies which he 
had taught, he now introduces a “‘ referee,’ recommends the adoption of his, ‘‘ my 
plan " of co-operative insurance. Having once ‘‘ gone over to the enemy,” he be- 
came the chief of sinners and persecutors. He says, under the old system, if any 
payments are not made, it risks not only a forfeiture of the insurance, but a confis- 
cation of the deposit ‘‘ reserve ''—a penalty as wholly unnecessary, he Says, as un- 
just. This allegation being assumed to be true (which it is not), he then proceeds 
to build castles of inequity results upon it, and illustrates by saying that a life con- 
tract is the only one known where the commission to pay a stat ed sum works a 
confiscation of a much larger amount, as, for instances, the commission to pay $10, 
making a forfeiture of $1,000 of trust deposit funds; says some companies, as a 
matter of grace, do buy in their policies under certain conditions; alludes unfa- 
vorably to the Massachusetts non-forfeiture loan, etc., but winds up with the broad 
statement, ‘‘that by the usual form of contract (policy) the failure to pay any stated 
premium entails the forfeiture of the insurance, and confiscation of all previous 
payments.” Right here we might ask the ques.ion, if Mr. Homans is honest, why 
did he introduce such a swindling system upon policyholders, and take money for 
his certificate of its equity and correctness for so many years? And why did he 


not promulgate these errors before, if true, and before he was removed from a 
company built up up upon the supposed correctness of the system which he now 
says is the embodiment of all life insurance frauds ? 

And again, it is not true that the failure to pay any required premium forfeits the 





insurance and right to all deposit or ‘‘ reserve "’ previously made. As a rule, the 
policies of all companies are declared to be, and are, in fact, non-forfeitable. If A, 

to illustrate, insures for $10,000 regular payments, life poli cy, paying $200 annually, 

for ten years, and ceases; he has had his ten years of $10,000 insurance, which, of 
course, cannot be forfeited, and out of the $200, annual payments, the company 
has paid his proportion to the losses, expenses and dividends, and the value of his 
‘‘reserve ’’ or deposits is returned to him in a paid-up policy of insurance or an 
equitable cash surrender value. 

If a $10,000 life gion is taken out with ten payment; only to be made, and five 
have been made, A has had his five years’ insurance of $10,000, and, having omit- 
ted to pay the sixth premium, the company return to him the value of his deposits 
or ‘‘ reserve” in a paid-up policy of $5,000, or an equitable surrender value of the 
same. It is optional with the policyholder to take the value of his surplus pay- 
ments made deposits, or ‘‘ reserve "in paid-up insurance, or what the company deem 
it equitably worth to them. If it is a poor risk, the company would give over 100 
per cent of the reserve—in some cases Ioo per cent of all premiums paid. ‘The life 
risk is small if a good risk, and the company cannot afford in equity to give as 
much, but in any event, as toa paid up policy of insurance, that is fixed in ad- 

vance. But as to cash surrender value, that cannot be equitably fixed in advance, 
nor until it is called for, for not until then can the grade of the risk at the time of 
the non-payment of the premiums be fixed. As tothe level or equal premiums 
now declared objectionable and inequitable by Mr. Homans, gigs to say, it is 
more satisfactory to the public than an increasing premium. If A wishes to end 
his payments within a given time, he can pay it up in By 34 or twenty pay- 
ments, and if unable to continue, a paid-up policy will be given to him for an 
amount that the number of payments made to the whole number required bears to 
the whole amount ot the policy as above stated. ‘‘ This co-operative plan,’ or 

‘ pay as you go" idea, practically results in nothing. It ends in no insurance at 
all. Such an institution has no cohesive power. It has been tried, and, practically, 
always has resulted in a failure, under far more auspicious circumstances than the 
plan proposed by Mr. Homans. It is a sort of ‘cheap John," ‘ clap-trap " insur- 
ance that has no financial solidity or value, and all intelligent life underwriters, if 
honest, long since have unitedly so decided. The real secret wv this new plan of 
Mr. Homans i is, not to induce policyholders to pay year by year, ‘‘as they go,” 
but hopes they will pay full premiums, and allow the company to pass the ‘“ re- 
serve" and dividends toa deposit account, same as deposits in a bank, out of 
which annual deductions will be charged up by the company to meet unpaid pre- 
miums and expenses, without the legal obligation of maintaining a ‘‘ reserve,”’ or 
a legal liability of accounting for this reserve. This is where the little curly- head 
shuts his eye. It would be a very nice thing indeed to keep such a bank of de- 
posit, with the ad /ibitum right to deduct out of the deposits of each for current 
premiums and expenses, without any legal bank accounting responsibility. 
Under the established system of life insurance, each company is “required by law 
to possess undoubted assets for all of its reserve or deposits liability with unpaid 
divided. This checks nice-laid schemes to speculate with these funds declared to 
be held in trust ; while, under the new plan, if any deposits were made in excess of 
that used up, it could not be made use of by the managers of the ring, in ways that 
are dark and in tricks that are not in vain, as by the company deemed best. This 
explains the secret of this new movement or reform (?) in life insurance, as it is 
styled, to an extent that anyone can see its fraudulent or un-business-like char- 
acter. 


THE COST OF LIFE INSURANCE. 
A CORRESPONDENT of The New York World contributes the following essay on 
the subject of the cost of life insurance, and it will be seen from perusal, that it 
very well supplements the communication to THE SPECTATOR over the signature of 
‘* Observer, which we have printed elsewhere: 


To the Editor of The World: 

Str: Your remarks a few days ago about the compensation of underwriters 
were well timed and correct, and much more might be said to show the injustice of 
the complaints which are made by holders of policies and others about the ex- 
penses of life insurance companies, /. ¢., the cost of life insurance. Many of these 
complaints are directed against the item of commissions paid to agents for procur- 
ing applications. ‘‘ Professors ’’ and other learned persons who very possibly may 
possess considerable mathema‘ical knowledge, and have a general acquaintance 
with the theory of the business, have likewise produced elaborate essays upon life 
insurance, demonstrating (very clearly to themselves no doubt) that this ‘‘ reckless 
extravagance "’ is not only highly improper, but altogether unnecessary to an effi- 
cient conduct of the business. 

It is true that the commissions paid to agents (which are by far the heaviest item 
of expenses in conducting the business) were at one time very much less than they 
are at present. Itis also true that the salaries paid to officers and clerks, as well 
as every item of expenditure necessary to the transaction of the business, have also, 
within the last ten years, been materially increased. 

Now with all due respect to the complainants in the case, and particularly to the 
learned professors aforesaid, whose ponderous intelligence enables them to descant 
profoundly and with an ex cathedra air from their library tables upon a subject with 
which they have not the slightest practical acquaintance whatever, the writer must 
dissent from their judgments. 

It appears to him that the same general influences which have affected mercan- 
tile affairs and enhanced the cost of living during the last fifteen years have also 
been at work in the business of life insurance, and he can see no just reason why 
exemption from the general laws affecting commerce and labor should be e xpected 
in favor of this particular business. During the war, and as a consequence of it, 
everything advanced in price, and notably the wages of labor of all kinds—not 
alone that required in the production of the materials of war, but of all classes of 
labor, from that of the domestic servant to the bank president. It may properly 
be said that this was the result of a natural Jaw, is consonant with all experience 
and was absolutely unavoidable. The social disorganization that would have re- 
sulted from any general attempt to impede the operation of this law would have 
resulted in worse calamities than war itself, and would in the end have proved 
utterly futile. Mr. Thomas C. Field's proposition to reduce the cost of life insur- 
ance by revising the tables of mortality is scarcely more ridiculous than would be 
an attempt to do so by a statutory interference with the wages of the labor neces- 
sary to carry on the business. 

Life insurance, like other businesses, received a remarkable stimulus in the 
‘‘ flush times,’ during and succeeding the war, and did so from precisely the same 
causes. Now, does any one suppose that if the wages of labor appropriate to any 
particular trade, such as shoe-making or stone-cutting, had been persistently 
maintained during and subsequent to the war, at antebellum rates, that such trade 
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would have been carried on with anything like the energy it would have been had 
the remuneration of the laborer kept pace with that accorded in other fields, and 
with the necessities of the times? And so of life insurance it may with equal 
propriety be asked. Does anyone suppose that if the commission paid to agents 
had been persistently retained at the old standard of 1o per cent upon original pre- 
miums and 5 per cent upon renewals that life insurance would, as a business—or 
rather let us say as a d/essing—have attained the dimensions it has at the present 
day? Life insurance has progressed, become popular, and its benefits so preached 
and illustrated as to become a xecessity, more from the fact that people made money 
by it than from any other cwse. This is the plain English of the matter, and any 
attempt to eliminate it, in view of its quasi benevolent character, from the opera- 
tion of the ordinary laws governing commercial enterprises, or to interfere unduly 
in its management by statute, will inevitably result in its serious detriment. 

To the necessity created for increased income in consequence of the enhanced 
cost of living competition added its additional influence to increase the pay of the 
competent and successful caterer for life risks, and thus the cost of life insurance 
to the policyholder was still further increased by the operation of another natural 
law which no amount of theore ical reasoning could or can resist. 

\s regards the incomes of the managers of the companies, it must be conceded 
that these gentlemen are not asa rule compensated disproportionately to their 
length of service, zeal and ability. Indeed it is very probable that if they had de- 
voted themselves to other pursuits with the same energy and assiduity they would 
have achieved at least equal pecuniary success. It will not be contended that the 
business of life in-urance requires less intelligence, energy or ability in its con- 
duct than most other businesses, or that the benefits it diffuses in society are any 
more insignificant than those dispensed by the venders of crockery or dry goods. 
On the contrary, through its instrumentality hundreds upon hnndreds of helpless 
widows and orphaus are annually saved from degradation and want, and placed 
or retainedin comfort and inthe esteem of their respective circles of friends. 
Chere really seems, therefore, to be no valid reason why those engaged in this 
business should, on any reasonable plea, be excluded from the chances and advan- 
tages which are conceded to be allowable and proper in any other reputable 
calling. Ifon account of its quasi benevolent character, its conduct had been left 
to the simply humane and benevolent, there would be to-day, perhaps, as many 
policy-holders as there are subscribers to Bible societies or foreign missions. 

It is fortuna e that it has been otherwise and that life insurance has afforded scope 
for the energy and talent of the man of business. 

In conclusion the writer can see no reason—regarding policy-holders in the light 
of consumers—why complaint at the increased cost of life insuranee is any more 
called for than complaint at the increased cost of provisions, clothing, hardware 
or any matter pertaining to our necessities of comforts. The increase has arisen 
in each case from precisely the same causes and influences—causes and influences 
which exist as a necessity of our social organization, and which neither legislation 
nor newspaper articles can abrogate or control. i. B. 


MR. GUERNSEY ON SUICIDE AND LIFE INSURANCE. 

‘* THE Penal laws relating to Suicide in Ancient and Modern Times" is the title 
of a paper read by R. S. Guernsey, Esq., of the New York Bar, before the 
Medico-Legal Society, recently. ‘Treating of suicide, in reference to its bearing on 
life insurance, he argued that an insurance against the consequences of an illegal 
act, like a contract to do an illegal! deed, is void; and, as suicide is a crime at com- 
mon law, no insurance can be recovered unless the insured is clearly proven to 
have been insane at the time of the suicide. This principle is carried out to the 
very letter in many European countries; in England, Germany, Austria and o:her 
continental countries, the clause in the policy, ‘' if the assured shall die by his own 
hand or act” the policy shall be void, is interpreted by the courts to cover all 
cases of suicide without consideration of motive, temperament or condition; in 
England the construction is strictly applied in favor of public policy; France has 
decisions which are diverse. TThe United States presents the spectacle of nearly 
unifermly discriminating against the companies, juries almost always holding, on 
the ground apparently, if no other can be found, that the act of suicide is itself 
evidence of insanity. 

The most important decision affecting the issue, is that of the Maryland court of 
the pith of which is 


appeals, in ‘‘ Knickerbocker insurance company vs. Peters,’ 
that it is not enough to prove that the insured was insane at times, bnt it must be 
proved that ‘‘ he was insane when the act was committed, and, in the absence of 
such proof of his condition at the precise time whea the act was committed, the 
jury must presume he was then sane, and they cannot draw an inference that he 
was insane, from the fact that he destroyed his own life."" The court says in effect, 
that when the act of self-destruction is done during insanity, it is death by acci- 
‘‘It is a good ground of challenge to a juror, in such cases, if he believes 
So long as insanity is allowed to avoid the 


dent. 
that suicide is an evidence of insanity. 
terms of insurance in cases of suicide, it is apparent that no clause can be inserted 
in a policy which can effectually, guard against it if the question is tried by a jury in 
the usual manner.” 

In a late case, however, in the U. S. Circuit court in the northern district of Lli- 
nois, (Chapman ws. the Republic Life insurance company) where suit was had on 
a policy which contained the stipulation ‘‘ in case the said assured die by his or 
her own act and intention, whether sane or insane, or of death in consequence of 
then, and in such case, it is stipulated by all the 
the court said ‘‘ I have 


* # * 


the vio ation of law 
parties in interest that the company shall not be liable; ”’ 
no doubt of the right of an insurance company to thus protect itself against liabili- 
ties * and effect must be given to the condition.’’ After citing parallel 
cases, the lecturer noticed the action of the Chamber of Life insurance of one 
year ago, recommending a clause be inserted in the policies of all companies, to 
the effect that it would be null and void ‘‘if the person shall die by suicide or by 
his own hand, or in consequence of an attempt to commit suicide or to take his 
own life, provided, however, that if any of these acts be committed while in a state 
of d: rangement or insanity, the company agrees to pay upon the policy thus 


* * ” 





voided the full legal reserve thereof. The policy must be at least one year old to 
be entitled to this. If, in addition to that stipulation, there should be inserted 
words which should bind the heirs, executors, administrators and assigns, and all 
other persons interested in the insured, it would undoubtedly greatly relieve the 
courts of any necessity of ever submitting aay question under it on this point toa 
jury, and thus the intention of the parties at the time of the making of the contract 
wonld be enforced in law without any uncertainty in the mater.” 

In conclusion Mr. Guernsey summed up the whole matter by arguing against 
any concession to suicide insurance as follows : 

‘* The propriety of allowing any insurance ona life destroyed by suicide may well 
be questioned on the grounds of public policy. (1). It is an illegal act, being a 
felony at common law, as we have before seen. (2). It is an immoral act and against 
the welfare of a State to allow any encouragement for the self-destruction and loss of 
its members which all are bound to preserve and protect. (3). It is aiding and 
abetting suicide, which is also a crime at commonlaw. The harm done by allow- 
ing it isin proportion to the absence of restrictions on that point in the policy and 
also in the amount of the insurance. 

The endowment plan has a contrary effect from the usual life insurance plans, 
and it should be encouraged as having a beneficial tendeacy favorable to the 
longevity of individuals. ‘Ihe number of endowmenr policies outstanding in the 
Unit: d States is very small comparison with life policies.” 


THE AMERICAN NATIONAL LIFE AND TRUST. 

THE final chapter in the career of the American National Life and Trust Com- 
pany, of New Haven, can now be written. After nearly a year's buffetings with 
Commissioner Stedman, it has beaten him in the courts, but he in turn obtains a 
partial triumph by driving it out of the state. ‘The last official document from the 
insurance department of Connecticut in reference to this subject appeared last 
month. The commissioner, after reciting the act of the legislature requiring the 
examination of the company by the department, and the making up of its impair- 
ment, if any should be found to exist, adds : ss 

The company did not supply the det.ciency existing in its assets before the 1st 
day of September, 1875. The whole case, the refore, was submitted to Chief Jus- 
tice Park, who selected Judge L. F. S. Foster to sit with him, and they, after a 
long and full hearing, in which everything necessary for them to form a ap gee 
of the case was submitted to them, certified to the company, on the 3o0th day of 
October, that the deficiency existing in their assets amounted to the sum of 

50,000. : . 

On the 22d day of November, the directors of the company passed a vote in- 
creasing the capital stock by the addition of 500 shares, of the par value of 
$50,000, and requiring full payment in cash by those who should subscribe for the 
same. The full amount was at once subscribed for, principally by the directors 
themselves, and on the 26th of November the cash was all paid in. ; 

On Saturday, the 27th of November, I received a notice signed by J. A. Bishop, 
treasurer, and Richard F. Lyon, secretary, certifying to the facts above stated. 
On calling upon the treasurer at the Yale National Bank, in New Haven, on Mon- 
day. November 2gth, I found the money there to his credit as he had represented. 

Assuming, therefore, that the finding of Judges Parker and Foster is correct, 
the assets of the American National Life and Trust Company of New Haven *‘ are 
sufficient to satisfy all its outstanding debts and claims, and to provide a full re- 
insurance reserve upon its policies in force.” im 

JOHN W. STEDMAN, /nxsurance Commissioner. 

Having thus obtained a nominal indorsement of its solvency, the company im- 
mediately made another move. It amalgamated with the National Capitol Life 
of Washington, D.C. a corporation whieh still maintains an existence under its 
charter granted by Congress, but which reinsured its outstanding risks in 1873 in 
the Penn Life, of Philadelphia. 

The assets of the National Life and Trust and the National Life, of New York 
(which amalgamated with the former in 1874), are transferred to the National 
Capitol Life, except an amount sufficient to meet matured policies and claims 
which are left in the hands of President Noyes of the late New Haven company. 
The provisional officering of the National Capital is as follows: W. H. Clagett, 
real estate dealer, Washington, President: Harry D. Walker, New York, attorney 
for the old company, Vice President and Treasurer; A. G. Fay, New York, 
Secretary and Attorney ; Jno. T. Lighter, Washington, General Agent. The Board 
of Directors is composed of A. M. Clapp, government printer, and W. H. Clagett, 
Washington; H. D. Walker, A. G. Fay and Ellwood E. Thorne, New York; 
Benjamin Noyes, New Haven, and C. O. Walker M.D. Boston. 

The plan of the new concern is not definitely settled upon, though a prominent 
officer informs us that a new endowment plan is under consideration and that some 
idea is entertained of canvassing the merits of the ‘‘ Provident Life plan" with a 


view to its adoption. 


AN AGENT WHO DESERVED WHAT HE GOT. 
THE smartest life insurance agent lives in Chicago and works for a popular com- 
pany doing business there. The Chicago Tribune relates the tollowing recent in- 


cident in his praiseworthy career. 

The popular and successful agent of the Bird of Freedom Life insurance com- 
pany has just received from his Directors a set of complimentary resolutions, duly 
engrossed and framed, and a valuable silver service, in recognition of what the 
Directors are pleased to call his ‘‘ devotion, sagacity, and courage. _It appears 
that about two years agoa gentleman living on Wahpanseh avenue insured his 
wife's life for $25,000. Some three months ago she fell sick, from bad she went to 
worse, the doctors gave her up, and it looked very much as if in a couple of days 
she would be fit for burying, digging up, and barrelling. The Company was 
naturally discouraged at the prospect of so much payment for so little premium. 
By chance it came to the ears of the popular and successful agent already men- 
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tioned that the tatal termination of his risk’s complaint might be avoided if she 
could only be induced to make an effort,—to fasten her mind upon some object and 
live for it. ‘The agent, who was a married man, mentally picked up his ears at 
this information and prosecuted his inquiries further. He found that the lady was 
very jealous, that she had very good cause for being jealous, for her husband was 
a sort of butterfly in an Ulster overcoat, roaming from tied-back flower to flower, 
and that especially had there been warmth and coldness between them because of 
a Miss Humphreys. Having ascertained all these vital facts, the agent induced 
one of the family physicians to introduce him to the bedside of the dying woman 
as an eminent practitioner from Paris. He felt her pulse, looked at her tongue, 
shook his head, and, bending forward, inquired: ‘‘Do you know Laura 
Humphreys, —tall girl, that thinks she’s got small feet ?'’ The dying woman ap- 
parently rallied fora moment, and her eyes sparkled as she faintly whispered, 
‘* Yes, —what—of—her?" ‘‘O, nothing, nothing, '' responded the agent; ‘‘ only 
I met her and your husband on State street to-day, and they went into a jeweler’s, 
and I rather think he bought her a ring, and said—but its of no consequence.” 
‘* Yes, yes, go on,’’ murmured the dying woman with an intense eagerness that it 
was painful to witness. ‘‘ Well, he said that before the violets came perhaps he'd 
buy her another one, though it wouldn't be quite as ornamental. Then they went 
to a restaurant, but perhaps you feel no interest in theirconversation.”” The dying 
woman raised herseif on her elbow, and said: ‘‘ What did the baldheaded viper 
say?" ‘O, he didn’t say much, except that you couldn't last long, and she said 
that when they came back from Europe she'd have all the old furniture out and 
make the house look as if a woman with some taste, who had moved in good 
society, was at the head of it. There! There ! " he added, kindly, ‘*T fear I have 
excited you unduly. You must really take some rest,’’ and he retired softly with a 
sympathizing wink. When the dying woman's husband came home that night he 
was surprised and delighted to find her sitting up, with a hectic flush on her cheek, 
and her eyes sparkling with an unnatural brilliancy. When he said, ‘‘ Why, my 
love, I thought you were worse!"’ she said, ‘‘Oh, yes, I suppose . . . . .” 
Next afternoon when Miss Humphreys called to inquire after the dying woman's 
health the dying woman's maid brought her word, with the dying woman's com- 
pliments, that she was not at home, and as Miss Humphreys went down the front 
steps she saw the dying woman standing at the parlor-window, regarding her with 
a glance that almost warped the iron railing. The husband says it isa most re- 
markable cure, and that physician from Paris is unquestionably a very talented 
man, but when he had placed so complete reliance in the skill of the family-doctor 
it seemed to him somewhat irregular to introduce another practitioner. However, 
he is delighted—perfectly delighted. And that is how the popular and successful 
agent of the Bird of Freedom Life Insurance Company came to get from his 
Directors a set of complimentary resolutions and a solid silver service as a tes- 
timonial to his devotion, sagacity, and courage. 


REMINISCENCES OF NEW YORK'’'S GREAT FIRES. 
‘THE New York Evening Post, on the occasion of the fortieth anniversary of the 
great fire of 1835, on Dec. 16, last, indulged in the following recollections and re- 
flections : 


Forty years ago to-day this city was visited by what for a long time was known 
as ‘the great fire." Compared with the conflagrations which since then have 
ravaged Boston and Chicago, it may appear small, but the country was then much 
less able to bear a heavy loss than at present. The amount of damage occasioned 
by the Chicago fire was not far from the sum of the federal disbursements of the 
year in which it occurred. The same remark may be made of the great fire of 
Dec. 16, 1835. New York contained then only 300,000 inhabitants, and Chicago 
was but a village. We have grown during the interval to a degree which prevents 
a parallel in the matter of statistics. 

The fire broke out at g o'clock on the evening of the 16th in Comstock’s dry- 
goods shop, in Merchants’ (now Hanover) street, and raged for nearly twenty- 
four hours. The weather was intensely cold, with a high wind. Like the great 
fire in Chicago it was preceded by a smaller but still serious fire, which had worn 
out many members of the fire department. The number of buildings, principally 
warehouses, destroyed was 674, and the loss was $22,000,000 more than the entire 
insurance, which, though only $8,000,000, ruined several companies. Five daily 
journals were burned out. The space cleared was equal to forty acres. In Front street 
alone eighty business houses were consumed. ‘The Gestruction of the Merchants’ 
Exchange involved that of Hughes’ statue of Hamilton, which graced the rotunda. 
Although inferior as a work of art, it was a fine reproduction of the features, and 
therefore was considered a serious loss. It is curious to observe the fact that 
after a lapse of forty years the outlines of the burned district are still distinguish- 
able. Looking at Front street, above Wall, one may see the antique style of the 
warehouses, whereas all below are of modern architecture. ‘The same remark will 
apply to Pearl and Water streets. The fire was checked at Coenties slip, and 
there one may find still remaining the ancient warehouses which mark its limits. 

The great fire resulted in the most remarkable improvement in architecture the 
city had hitherto witnessed. This consisted in greater elevation, in better mason- 
ry, and in the use of granite, which then was a new feature. Arthur Tappan & 
Co. rebuilt their establishment entirely of this material. Great as may have been 
the loss to the holders of lands and houses by reason of their inability to collect 
policies of insurance, the great rise in value fully compensated them. The vast 
plot cleared by the fire doubled at once in price, and men sold their vacant lots at 
an advance which covered the price of the former buildings. One of the grandest 
monuments of this improvement is the custom-house, which was built as a ‘‘ mer- 
chants’ exchange "’ in place of the one which had been destroyed. Another great 
improvement due to this fire was made in Exchange place. It was built up in 
modern style, and has become a great financial centre. The damage, however, 
was seriously felt by merchants, who were illy prepared for such a heavy blow. It 
is said that the destruction of this vast amount of wealth was felt to a considerable 
degree in the panic of 1836. Perhaps the immense destruction of property occa- 
sioned by the Chicago and Boston fires has avery large share in the business 
troubles of the present day. 

Ten years passed away b: fore another such calamity occurred here. It was sum- 
mer instead of winter, but the flames spread with equal rapidity and almost equal 
damage. On the morning of July 19, 1845, the second great fire occurred, and an 
almost equal bankruptcy of insurance companies followed. Nearly 300 buildings 
were destroyed. ‘The flames were accompanied by a mysterious explosion which 
terrified the firemen, and later investigations failed to reach the cause, but it was 
supposed to have been produced by a quantity of saltpetre stored in Broad street. 
The result of this fire was similar to that of 1835. All Broad street was remodeled. 
‘The surface was raised two feet, and the new warchouses invited a class of trade 
which doubled the value of lots. The site of the present stock «xchange was be- 





fore that a place of storage, and in that neighborhood the explosion took place. 
New street was also occupied for storage, but after the fire italso assumed a higher 
importance. ‘These great fires, in fact, regenerated what then was the business 
part of the city. Since then our population has increased to a million. A new gener- 
ation of business men has appeared, and the great fire is only remembered by those 
advanced in years. 


A HOLIDAY PRESENT. 
THOUGH the holiday week will have been gone when this issue of THE SPEc- 
TATOR reaches its readers, the following short holiday article from the New York 
Tribune will still be in time; indeed, it is good for all time, and may always be 
preached from by agents and solicitors to the people with good effect : 


There is a faint tinge of selfishness about nearly all Christmas presents between 
grown people; nearly, but not quite all. There is at least one present which a 
husband can give te a wife, to which no such cavil can apply. We refer to a life 
insurance policy. 

Only in a state of society where woman is highly honored and esteemed could 
life insurance in its best form be possible. It is the ripe outgrowth of a humane 
and Christian age. The man, pledging his earnings to build up a small competence 
for his family—a fortune which he can never share or enjoy—exercises a selt-denial 
that may in some respects rank with the virtues of religion. The millions upon 
millions of dollars thus invested represent no wealth but that of affection. All 
other forms in which riches accumulate tell of some kind of selfishness. 

This characteristic of the trust funds which life insurance companies hold, makes 
the care of them a grave duty. Our laws have thrown around them a greater 
number of safeguards than are applied to almost any other kind of property ; funds 
held by trustees for minor children are among the few instances of similar precau- 
tion. Theclasses of investments in which insurance funds may be placed under 
our laws are exceedingly limited, and as secure as any that human foresight can 
select. The principles upon which the business of insuring lives is based are as 
trustworthy as a demonstration in Euclid. There is less real difference than is 
currently supposed in the ways of doing business among the leading insurance 
companies of this country, and the general tendency is to do away with this varia- 
tion. It has frequently happened that companies that have tried peculiar plans of 
doing business, after a few years of experience, fall into the beaten track. The 
rates charged by these concerns, when all the circumstances of payment and divi- 
dend are considered, differ only in small fractions. In short, being insured is 
vastly more important than the mode of insurance, and among the prominent 
companies there is litle danger of an applicant going astray. 

Just at present those concerns are very busy in making up their accounts for the 
past year. The volume of all business is shrunken, theirs among the rest. But 
on the whole it has not been a bad year for them. ‘There has been a falling off in 
the more speculative portion of the business; in obtaining large policies and ‘‘ en- 
dowment"’ risks; but the number of small ones is notable, and indicates that can- 
vassers have been pushing their labors among the people of slender means who 
need insurance most. Economy has been the rule, and we hear of no instances of 
the extravagance of former years. The showing of the annual statements in this 
respect, it is believed, will be very marked. While in almost every other branch of 
business there have been defalcations, losses, suspensions, bankrupicy, among the life 
insurance companies there has been no prominent failure since the ‘‘ panic’’ began. 
One reason for this doubtles is that a weeding-out process took place among them 
shortly before the ‘‘ panic,’’ and the weaker ones had mostly gone out of business. 
But the chief reason why our life insurance companies have not been numbered 
among the sufferers of the last two years, is that their funds have been safely in- 
vested and that their management has been prudent and efficient. Wehave shown 
that they ought to be safer in troubled times than other moneyed corporations ; it 
is a cause for satisfaction to find that they are. 





UNION OF THE ST. LOUIS LIFE AND LIFE ASSOCIATION OF 
AMERICA. . 

THE announcement is made of the union of the St. Louis Life Insurance Com- 
pany and the Life Association of America, under one management. The officers 
and directors of the former have resigned and those of the latter have been chosen 
in their place. ‘In making the announcement of this important change the new 
managers say that ‘‘ the business of the Association and of the St. Louis Life Ins. 
Co. will hereafter be transacted by one and the same management. ‘This will in- 
volve no change in the relations of the policy-holders to the Association or the 
company in which they are now insured, and the affairs of both will be adminis- 
tered solely for the benefit of the policy-holders. This union of the interests of the 
two companies will result in a large saving in expenses, and the surplus arising 
from the reduced cost of transacting the business will still further increase the 
already ample securities given to policy holders.” 

The assets under the control of the combination are, according to the last annual 
statements of the respective companies nearly $12,300,000. 


THE ‘HOT AIR FURNACE” INCENDIARY. 
THE American Builder for December had the following practical observations on 
one of the most frequent cause of fires during the winter months :— 


The hot air furnace will bear watching, even when set up with the greatest care, 
but the period of greatest danger is the first severely cold weather after the furnace 
is set. The first cold wave that flows eastward in December, leaves behind it 
burned churches, school-houses, stores and dwellings, and the origin of these 
hres may be summed up in two words, ‘‘ defective flues. "’ 

Now what is a defective flue ? Usually, itis a hot-air pipe that is in no wise 
defective, but on the contrary sound throughout, and well adapted for the purpose 
it is intended to serve. ‘The fault is not in the pipe but in its setting. Place the 
pipe at a proper distance from any combustible material and it will do no harm ; 
but set it within a few inches of dry pine and the chances favor a conflagration. 
Sometimes a winter passes without disaster and one is apt to imagine that no 
danger is to be apprehended from the flues in the future, and yet the very first 
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time that the furnace is opened up, and allowed to do its best during a cold spell, a 
fire breaks out. The reasonis obvious. During the entire winter the hot-air pipe 
was near enough to the surrounding wood work to char it gradually, until it be- 
came not unlike charcoal, and then when the temperature was suddenly raised it 
ignited, and destruction followed. 

Undoubtedly it would cost a round sum of money for the insurance companies 
to inspect every risk every year where a steam-heating apparatus or a furnace is 
used, and some trouble would be occasioned were a clause inserted in the policy 
requiring the company to be notified in cases where heating apparatus is pat into 
a building, but it would certainly pay the companies to goto this expense and 
trouble. For the most casual observer can but bear witness to the careless 
manner in which hot-air flues are usually set, and instead of wondering at the 
number cf fires from this cause his wonder is that they are not much more num- 
erous. The work is often entrusted to men who lack experience, and who cer- 
tainly lack responsibility, whose principal concern isto get through with a job 
and get their pay for it, and who have no knowledge that pine wood, long ex- 
posed to hot air, wlll ignite and burn. 

As the ‘‘ defective flue’’ fire may be looked for about these days, we throw out 
these hints to underwriters and owners of buildings, hoping they may profit by 
them. 





A RECORD OF LOSS DISBURSEMENTS BY THE COMPANIES 
BELONGING TO THE CHAMBER OF LIFE INSURANCE. 
TABULAR Statement, showing the aggregate monthly payments of policy claims by 
companies belonging to the Chamber of Life Insurance, beginning April, 

1874: 
| 


No. of Death Endowment 


Montn. Co.'s. Claims. Claims. Total. 
| 
April, 1874.....------------. ----| 26 | $1,475,377-88 | $55,168.13 $1,530,546.01 
Oe 26 | 1,572,414.16 | 57,706.89 1,630,181.05 
June, 1874.....000----- cece ccee 26 | 1,433,982.95 | 53,687.79 1,487,670.74 
DEE, Stee araatknhevesemsaeen 26 1,440,810.58 61,037.26 1,501,847.84 
CO ee eee 26 1,280,112.23 102,533-14 1,382,645.37 
ee 27 ‘| 1,411,280.54 123,428.97 | 1,534,708.61 
fe 29 | 1,383,715.91 67,962.22 1,451,678.13 
a ree | 29 ! 1,388,821.37 72,955-55 1,461,776.92 
ee Se eee | 29 144559796.50 | 138,719.88 | 1,594,516.38 
ae, ee | 29 1,549,374-17 1575337-87 1,€97,712.04 
pO eee 28 1,449,616.97 84,032.27 1,5331049.24 
OS * eee 28 1,736,496.03 | 119,793-72 1,856,289.75 
OS SE 28 1,746,847.05 | 82,272.28 1,829,119.33 
MEAG; DGB icc canny sccussenrences 27 1,760,508.50 | 95,450.71 1,855,959.21 
DR, GUE cn ccandanntivaeweasa cy 27 1,815,900.21 111,576.68 1,927.476.89 
DR EE caiinncnssecamaeune rn 27 1,633,134.38 | 114,140.45 1,747,274.83 
PN. COE ince cin cusineweiane a7 | 1,691,067.20 | 129,009.54 1,820,076.74 
ne 27 | 1,601 158.70 157-673.36 1,758,832.06 
CE, CU cnc ncncesceneremwe 27 1,401,150.56 | 220,064.39 1,621,214.95 
ee 27 1,489,134.52 | 155,842.55 1,644,977 07 











Total, 20 moenths.......- rs 


| $30,707,099.5t |  $2,160,453.65 


$32,867,553.07 








STATISTICS FOR THE BUSINESS OF 187s. 


WE shall issue during the present month, as usual, the annual reports of the fire 
and life business of r875, in advance of the official documents. 

Chart No. 1 will contain an exhibit of the business of all the New York joint- 
stock fire insurance companies. 

Chart No. 2 will contain the figures of,the business of all the fire insurance com- 
panies of other states authorized to do business in New York. 

Chart No. 3 will contain an exhibit of the business of all the life insurance com- 
panies reporting to the New York department. 

The Policyholders’ Pocket Index, showing the business of the principal American 
life insurance companies. 

The Fire Register and Index to the resources, condition and standing of the 
principal American fire insurance companies, durably mounted and bound in im- 
perishable covers, in convenient pocket form. 

The figures in all these publications will be compiled from copies of the state- 
ments sworn to by the several companies, and will agree with and precede by 
several months the reports issued by the various insurance departments. From 
no other source can these statistics be obtained at so early a date; and for accu- 
racy, completeness and neatness of appearance, these statistical publications will be 
unequalled. 





THE SCOTTISH COMMERCIAL. 
Mr. EDGAR W. CROWELL has received the appointment of joint resident man- 
ager in New York of the Scottish Commercial insurance company, in place of Mr. 
James M. Rankin, resigned. Mr. Crowell is one of the oldest of American under- 
writers, known to the country for several years past as manager for the United 
States for the Imperial insurance company, of London, and latterly as President 
of the New York Board of Fire Underwriters. His appointment took effect 
January 1. 





SAFETY MATCHES. 
THE following petition is being circulated at the instance of the fire insurance 
companies, addressed to the Senate and House of Representatives of Congress : 


We, the undersigned, citizens of the United States, in view of the frequent loss 
of human life and the burning of buildings, caused by the use of common friction 
matches, which are liable to ignite when stepped upon, or when played with by 
children ; the official reports of insurance companies and fire marshals showing 
that a large proportion of all fires in the United States originate from this source, 











thus inflicting an annual 1 ss on the people of many millions of dollars, and which 
might be avoided by the use of safety matches, which can only be lighted by 
striking upon a chemically prepared surface, and cannot be ignited by accidental 
friction, or by the gnawing of rats or mice ; and as other governments have pro- 
hibited by law the use of the ordinary match, thus requiring the use of safety 
matches,as a protection to life and property ; we, thovelore, respectfully ask your 
honorable bodies, with a view to the encouragement of the manufacture and use of 
the same, that all safety matches made in the United States shall be by proper 
enactment relieved from the payment of stamp duty. 


RECENT SALES OF NEW YORK INSURANCE COMPANIES’ STOCKS. 





No. Sold No. Sold 
Shares. for. Shares. for. 
I  Swisanacs ce bin's 40 75 Metropolitan Fire......... 50 80 
American Exchange Fire to 6.110% Montauk Fire............. 20 186 
. 3k, eee 5 96 Mechanics & Traders Fire. 4c¢ 201 
Broadway Fire............ 20 226 Mercantile Fire........... 14 99% 
OO ks ee ree 25 17 Mercantile Fire.......... + 4 + Io2 
Commercial Fire.......... 200 175% Mercantile Mutual Martine. 15 68 
Continental Fire........... 20 120% New York Fire............ 10 176 
Commerce Fire........... 9 85 New YOUR Fwe.....svesssss 8 176% 
Commence Fire........... 10 83% Peter Cooper Fire......... 80 206 
pee ree 14 300 Resolute Fire...........0. 80 87% 
Empire City Fire.......... So 0 RSE | Rete PMS... ows. ceca ses 10o0-~=—s«188 
Ee eee 10 Re ree 4 04 
Importers & Traders Fire.. 8 122% Ridgewood Fire......... .. 50 110% 
Importers & Traders Fire.. 20 12 Stuyvesant Fire. .......00. 20 «181% 
Jefferson Fire............. 25 168 Standard Fire............ - go 122% 
SME Poi aseseseeanice 10 §6©107% United States Life......... 40 179 
Long Island Fire.......... 12 185% United States Life......... 39—= «a8 
ere 50 100% United States Life........ - 50° 180 
Lorillard Fire............. 490 100 Washington Life.......... 100 99% 
Manhattan Fire........... 9 112% Williamsburg City........ 16 190 


THE NEW FIRE COMPANY IN HARTFORD. 
THE attempt to start the new Safety Fire insurance company in these dubious 
times was not a success. The Hartford Evening Post of Dec. 10 reported as fol- 
lows : 

The books of subscription to the capital of the new Safety Fire insurance com- 
pany were opened at Hammersley's bookstore on ‘Tuesday, and kept open until 
Thursday at t1 o'clock, but as only $100,000 of the proposed capital of $250,000 
was taken, the books were closed, and will not be reopened till some time next 
spring or summer. It is evident that investors consider the hazards of the insur- 
ance business so great that they do not, as a general thing, care to invest where 
there is a restriction as to the amount of annual dividends. 


THE SPRINGFIELD FIRE AND MARINE. 

THIs standard company has made an excellent choice in Mr. Amos J. Harding as 
manager of its western business. His long experience, his industry, his popularity 
with the public, and his complete knowledge of the business of underwriting, both 
theoretically and in practice, combine to render him the right man in the right 
place. The business of the Springfield Fire and Marine will receive a new im- 
petus from this energetic accession to its working force in the great western field. 
Mr. Harding's services began with the new year, and his headquarters will be in 
the city of Chicago 


SALES OF PHILADELPHIA INSURANCE STOCKS. 


THE following were the last quotations for Philadelphia insurance stocks : 


Par, Sales. 
Pennsylvania Life and Annuity.............++.see0005 oseesee $100 213.50 
BNA. 5 ois cscninsnsncssccscene s80ccceesseseeesecensenens 100 199.00 
Girard Life......... ETT TC ee 25 46.00 
Insurance Company of North America............. 9259850 ie 10 38.00 
Pe POR Css vec ccnsc0cstsecvvssanenee err er Ty aus 6 SP 260.00 
IE vcs scvecccessontenceseesn CesueaKcerreseseneneee 50 52.75 
Franklin. .......-sccesssecene Civne MeNSNENRSeRwheredsEKe sees 100 430.00 








INSURANCE IN THE COURTS. 


RECENT DECISIONS AFFECTING THE LAW OF FIRE 
AND LIFE INSURANCE. 
WAR AND NON-INTERCOURSE NO EXCUSE FOR NON-PAYMENT OF PREMIUM. 





John Worthington, in 1854, took out a policy upon his own life in the Charter 
Oak Life insurance company, for the benefit of his wife. The policy contained 
the usual provision, that if the annual premium be not paid on or before the times 
fixed in the policy, the company should not be liable for the sum insured. At the 
time of taking out the policy, the insured resided and continued to reside until his 
death, in South Carolina, and the insurance was effected through a local agent 
there. The annual premiums were paid until 1860, when the agent was withdrawn 
and the premiums for that year and the next, were remitted to Connecticut. At the 
time they fell due in 1862, South Carolina had seceded, and a proclamation had 
been issued forbidding commercial intercourse with the rebellious states. Until 1865 
no premiums were paid. The insured, at the close of the war, tendered the amount of 
unpaid premiums and interest, which the company refused to receive. No further 
premiums were paid. In 1869 the insured died. Mrs. Worthington sued for the 
amount of the policy, deducting unpaid premiums. The Supreme Court of Con- 
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necticut holds that the insurance company was not liable, as the duty to pay the 
premium was not in any proper sense a debt, the payment resting wholly in the 
option of the insured, the war could not operate merely to suspend the duty, as it 
might have suspended a debt, but by preventing a payment, necessarily dissolved 
the obligation of the insurance company, the payment being a condition, precedent 


to the continuance of such obligation. 





WHEN WITHOLDING OF INFORMATION IS NOT CONCEALMENT. 

In an application by Mary Swift for insurance on the life of her husband in the 
Massachusetts Mutual Life Insurance Company, a question whether his parents, 
brother or sister had been afflicted with scrofula, he answered, ‘‘ No.’’ To another 
question, he answered that his mother died of scrofula, and further stated that one 
of his brothers died of an unknown disease, and one of his sisters died of disease 
of the blood. The New York Court of Appeals, in a suit by her on the policy, 
holds that the answers taken together did not amount to a misstatement, and upon 
the allegation that he had witheld information he ought to have communicated, 
the court held that having answered all questions put to him, omission to state 
matter not called for by specific or general inquiry, was not concealment and would 
not affect the validity of the policy. He told the examining physician that he never 
had any scrofulous disease that he was aware of, He died soon after the issue of 
the policy of a disease caused, as it appeared, by scrotula. The court held that a 
statement to persons prior to the insurance as to his health and cause of ailments 
he then had was admissible, and reversed judgment for Mrs. Swift for exclusion of 
such evidence. 


INSURANCE PERTAINS TO THE PERSON AND NOT TO TITE THING INSURED. 

In Canning vs. Cheshire Fire Insurance Company, it appeared that the Com- 
pany insured A on his dwelling house a certain sum, and ‘‘on furniture and 
clothing therein, a certain other sum.’’ A sold the real estate to B, and assigned 
the policy to him with the consent of the company. A did not sell his furniture or 
clothing to B, but removed it. B. took possession of the house and placed therein 
clothing and furniture of the same kind and value, and it was burned in the house. 
The Supreme Court of New Hampshire holds that B could not recover of the 
Company the amount of the original insurance upon the furniture and clothing of 
A. The decision is based on the ground that insurance is a contract of indemnity 
pertaining to the person or party to the contract, and not to the thing which is 
subjected to the risk against which the owner is protected. 


SUMMONS TO A FOREIGN CORPORATION. 





The New York Court of Appeals in Gibbs vs. Queens Insurance Co., holds that 
a summons served on an agent designated by a foreign insurance corporation, 
gives jurisdiction. The ordinary form of summons prescribed by the code is 
sufficient against a foreign corporation. 


ANSWERS AS TO DISEASES—DELIVERY OF POLICY. 

In Cheever vs. The Union Central Life Insurance Company, the Superior 
Court of Cincinnati holds that where an application is not made part of a policy by 
its terms, the insured can only be held to the substantial truth of his answers. 
Where the agent of a company has asked questions as to a special disease or dis- 
eases of a list of diseases, the company will be deemed to have waived answers as 
to the other diseases enumerated. Unless the company notified the insured that 
his application has not been accepted, before the delivery of the policy, there is 
authority in the general agent to consummate the contract. A mi representation 
of a natural and positive fact, upon which the insurer relies, does not depend upon 
the good faith or honest belief of the applicant making the representations. If such 
representations are not true in substance, the liability of the insurer is avoided 
when the truth is made the basis of the contract. 


WHEN Copies OF INVOICES MusT BE PRODUCED. 

The Commercial Fire Insurance Company gave one O'Brien a policy of insur- 
ance against fire, which provided that the company wou!d pay the loss or damage 
occasioned by the perils insured against, within sixty days after due proof thereof, 
in conformity to the conditions annexed to the policy. One condition was that the 
assured shall, if required, produce copies of all bills and invoices, the originals of 
which have been lost. A fire happening, the book and papers of the insured, in- 
cluding invoices, were destroyed. The company demanded certified copies of the 
bills, which demand the assured neglected to comply with, nor was compliance 
shown to be impossible. The New York Court of Appeals holds that the condi- 
tion was lawful, and a full compliance was indispensable, and a right of action 
upon the policy, unless a compliance with it was impossible, or was waived by 
the insured. : 

EQUITABLE REFORMATION OF POLICY TO CONFORM TO AGREEMENT. 

In George Hearne vs. The Equitable Safety Insurance Company, the insured 
responded to a note of the company offering to insure the bark Maria Henry: ‘I 
accept your proposition. Please insure at and from Liverpool to Cuba, and to 
Europe via a market port for orders where to discharge.” The charter was on 
bark Maria, ‘‘ at and from Liverpool to port of discharge in Cuba, and at and 
thence to port of advice and discharge in Europe.’’ The vessel proceeded to port 


of discharge, and thence to another port of loading in Cuba, and was lost on her 
return voyage to Europe. The Supreme court of the United States holds that the 





correspondence formed a preliminary agreement, and the insured had a right to 
assume that the policy, which was intended to put the agreement in more full and 
formal shape, conformed to it; that equity will reform the contract, as expressed in 
the policy, to allow the use of a second port in Cuba. 


ADDITIONAL STEAM POWER, WHEN ALLOWED WITHOUT PERMISSION, 


ENDORSED. 

In Parker vs. The Arctic Fire Insurance Company, the New York Court of Ap- 
peals holds that a policy provision that any change in the risk, not made known 
to the company and endorsed on the policy, should avoid the insurance ; and a fur- 
ther provision, that no agreement, unless so endorsed, shall be construed as a waiver 
of the conditions, does not require permission to be endorsed for the addition of 
steam power communicated from a separate building which does not increase the 


risk. 





WHEN FIRE POLICY COVERS FIRE CAUSED By COLLISION. 

In Germania Insurance Company vs. Thomas Sherlock, the Supreme court of 
Ohio held that a policy of insurance on a steamboat against loss by fire only, cov- 
ers a loss by fire caused by collision where collision is not excepted, by the terms 
of the policy, from the risk named, and that where the conduct of a pilot results in 
injury to the owner of the vessel, but is free from fraud, gross negligence and wil- 
ful violation of a known positive law, he is not guilty of barratry within the rule of 
maritime or insurance law. 


ee 
WHAT CONSTITUTES BARRATRY IN MARINE INSURANCE. 

In Richard Atkinson vs. the Great Western Insurance Company, the policy 
insured against the “‘ barratry of the masters and mariners "’ upon cotton from the 
interior of Georgia to Great Britain. The bill of lading required the cotton to be 
carried below deck. The master, without the knowledge of the owner and against 
the remonstrance of the shipowner’s agent, who warned him of the consequences, 
stowed a portion on deck. The New York Commission of Appeals holds that the 
action of the captain was in itself wrongful, and if wrongfully intended was barra- 
try; and the whole question whether the act amounted to barratry should have 
been referred to the jury as a mixed question of law and fact. Mere negligence or 
a wrongful act innocently done will not constitute barratry. 


DEVIATION—WHEN EQUITY CANNOT REFORM AN INSURANCE CONTRACT. 

George Hearne applied to New England Mutual Marine Insurance Company 
for insurance on a charter ‘‘ from Liverpool to Cuba and load for Europe via Fal- 
mouth,” etc. The company replied, ‘‘ As requested we have entered $5,000 on 
charter to port in Cuba, and thence to port of advice and discharge in Europe. 
I'he vessel proceeded from Liverpool to a port of discharge in Cuba, and thence 
to another port in Cuba where she loaded, and was lost on her return voyage. 
The Supreme Court of the United States holds that as the language of the answer 
to the application was plain and admitted but one interpretation, the claim that 
the use of two ports was justified by a well established usuage was inadmissable 
to contradict it, and equity could notreform on account of ambiguity. The case 
was one of deviation, annuling the contract and forfeiting the premium. 


INSURANCE COMPANY NOT BOUND BY FRAUDULENT ACT OF AGENT 
BEYOND HIS AUTHORITY. 

In Ryan vs. World Life Insurance Company, the agent of the company, whose 
authority was limited to receiving and forwarding applications, and countersigning 
and delivering policies approved by the company, and collecting premiums, 
fraudulently put down answers to interogatories in an application, which were 
untrue, in themselves, and were not the answers given by the applicant, which 
application the applicant signed without reading: The interrogatories were upon 
points material to the risk, and it was made an express condition of the policy that 
the statements of the application were true. The Supreme Court of Connecticut 
holds that the company was not bound by a policy issued upon the application ; 
that the signing ofan application without reading it, for hearing it read is inexcus- 
able negligence, and that a party is bound to know what he signs. 


CONSTRUCTION OF WARRANTY OF ANSWERS AS TO DISEASES. 

In the case of Cannon v. The Mutual Benefit Life Insurance Company, the an- 
swers in the application were warranties. The insured, in answer to the question 
whether he had had dropsy or disease of the kidneys within ten years, said no. 
To the question whether he had any sickness within the last ten years. answered, 
‘« Erysipelas in 1863; severe cold this spring.” The Supreme Court of Indiana 
held, on appeal, that it was not error for the court below, after instructing the jury 
that the first answer was a warranty, and if untrue they must find for the company, 
to refuse to instruct that if insured had been sick with dropsy, or disease of the 
kidneys, or dyspepsia, or disease of the lungs, they must find for the company, as 
the instructions covered those asked for concerning the first two diseases, while the 
insured does not warrant that he had not been sick with the two last. 


THE POLICY CONDITION AS TO PAYMENT OF PREMIUMS. 

The Supreme Court of Michigan, in Home Insurance Company v. Curtis, held 
that where an insurance agent advanced to the company money for a premium, and 
took the note of the insured for the amount and negotiated it, the condition of the 
policy that the premium shall be actually paid before the company becomes liable, 
is sufficiently complied with, and the company cannot cancel the policy without 
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notifying the assured and refunding or offering to refunding the unearned pre- 
mium. Also, that it is sufficient delivery of an insurance policy to leave it in the 
hands of the agents of the company, if they are willing to retain it subject to the 
order of an assured person, even though he does not call for it. 


POWER OF RIVER STEAMBOAT CAPTAINS TO INSURE THEIR VESSELS, 

The Supreme Court of Pennsylvania in Adams vs. The Pittsburg Insurance 
Company, has decided on appeal that whe e a premium note for insurance was ex- 
ecuted by the captain under direction of a part owner on a steamboat navigating 
the Ohio and its tributaries, the evidence must be clear, uncontradictory, and dis- 
tinct to establish such 2 usage in a particular port as will bind the other owners. 


RIGHT OF AGENT TO WAIVE POLICY CONDITIONS, 

The United States Cireuit Court in Missouri in Lorie vs. Connecticut Mutual 
Life Insurance Company, has decided that incidental information by a brother to 
the agent that insur d had moved within the prohibited limits, and in reply to offer 
of agent to obtain a permit, that he would attend to it if it did not cost too much, 
cannot be construed as a waiver of the policy condition as to residence, when 
coupled with a notice on the face of the policy that no agent had a right to waive 
its conditions. The subsequent writing of a letter by the agent to the insured ac- 
knowledging receipt of premium and encouraging him to keep his policy in force, 
was not such a knowledge of the agent and waiver of the condition as bound the 
company. 





ASSESSMENTS ON THE STOCKHOLDERS OF THE BANKRUPT LAMAR. 


A Des Moines, lowa, correspondent of the Chicago Tribune reports the follow- 
ing decision in one of the bankrupt Lamar suits: 


In 1871 the Lamar insurance company, of Chicago, was declared bankrupt, and 
a decree made authorizing George Chandler, as receiver, to make and coilect an 
assessment against the shareholders who had not paid their assessments on their 
subscriptions to the stock. This decree was subsequently modified so as to allow 
the receiver to compromise and settle with the shareholders on such terms as he 
deemed equitable and just. S. E. Keith, of Cedar Rapids, was a shareholder to 
the amount of two shares. The contract with the company bound him to pay five 
per cent, in three, five, six and nine months, the remainder to be paid on call of 
the directors, as they might be instructed by a majority of stockholders repre- 
sented at a regular meeting. The receiver brought suit against Keith to recover 
eighty per cent of the subscription to the stock of the company. Judgment wa; 
given for Keith. The company appealed. The Supreme court affirms the judg- 
ment of the court below, and holds that plaintiff is bound by the contract, and, 
plaintiff having paid twenty per cent, the balance is due only on call of the direct- 
ors as they may be instructed by a majority of the stockholders represented at a 
regular meeting. The decree of the court in bankruptcy can do no more, and has 
no greater authority to compel payment of this eighty per cent than had the direct- 
ors; and, before defendant can be required to pay more than twenty per cent, as 
specified in the contract, a call must be made upon the stockholders for the amount 
assessed upon the shares held by them respectively. And this call should be pre- 
ceded by the fact that losses have been sustained showing a necessity for such 
assessment. 

Under this ruling it is decidedly apparent that the contract will let the share- 
holders out, and that speculators will not get lowa money to put in their pockets. 


WHERE A POLICY MAY BE CORRECTED AFTER Loss, 


The London (Conn.) county court has disposed of three cases involving a point 
of importance to banks and insurance companies; those of the Chelsea ( Mass.) 
savings bank ws. the People’s insurance company, the Westchester Fire insurance 
company and the St. Nicholas Fire insurance company. The bank held a mort- 
gage on certain property in Meriden and held three policies of insurance as secur- 
ity in case of loss by fire. Learning that the property had changed hands, they 
sent these policies to the agent in Meriden, asking him to make out new po icies 
to secure the bank. The agent on inquiry heard that the property was owned by 
Albert Schabel, and made out the policies to him, payable in case of loss to the 
bank. After the building had been destroyed by fire, it was found that the iitle to 
the property wasin Mrs. Schabel, and the companies refused to pay the loss. 
These were bil!s in equity brought by the bank asking for the reformation of the 
policies by inserting the name of Mrs. Schabel in place of that of her husband, so 
as to correctly describe her interest in the property, and further asking for a decree 
that the companies pay the amount due on the policies—$6,o00. Decree for the 
petitioners. 





THE TAXATION OF NON-STATE FIRE COMPANIES IN TENNESSEE. 


The Supreme Court of Tennessee has rendered the following important dr ci-ion 
in the case of ‘‘ The City of Memphis vs. The Foreign Insurance Companies :" 


This was an agreed case to test the right of the city of Memphis to assess a tax 
in the nature of a privilege upon certain foreign insurance companies having 
agencies and doing business in Memphis. The I+gislature passed an act on the 
24th of March, 1875, entitled ‘‘ an act to regulate the business of fire and all other 
except life insurance companies."’ The 8th section enacts that ‘‘ each and every 
company organized for any of the purposes named in this act, not incorporated by 
or organized under the laws of this state shall, on the 30th of June and December 
in each year, report under oath of the president and secretary, or other chief offi- 
cers of such c »mpany, the total amount of premiums received from policies issued 
in this state within the six months next preceding or since the last re:urn of such 
premiums were made by such company, and shall at the same time pay into the 
treasury of this state the sum of two dollars and fifty cents upon each one hundred 
dollars of said premiums so ascertain-d, which shall be in lieu of all other taxes.” 
The question of whether the last clause quoted precludes the city of Memphis 








from imposing the present tax for corporation purposes. In the case of the city of 
Memphis vs. Hernando insurance company and other companies, this court held 
that similar language in the charter of the several compames would preclude the 
city from imposing any further license tax on the companies. The only difference 
is, that in the present case the act in question is not part of the defendant's charter. 
The act is therefore repealable at the will of the legislature, and in this respect the 
case is different from the one referred to. 

It is clear, however, that the city imposes its tax under the power conferred by 
the legislature and cannot impose a tax where the legislature has denied the right. 
So the simple question is, what was meant by the above clause? It is argued by 
the city that it was only meant that the tax imposed by the above act should be 1n 
lieu of all other taxes to be imposed for State purposes, leaving the counties and 
cities to impose additional taxes for county and city purposes, whenever the said 
companies sought to do business within the lim ts of any city or county. This 
argument is plausible and gains strength from the rule that such exemptions are 
to be construed most strongly against the parties claiming the exemption, But it 
is difficult to conceive why, if the above language in acharter is to be construed 
as meaning that no further license tax shall be imposed by a city, the same lan- 
guage in the act shall not have the same meaning. The latter law, unlike the 
charter, may be repealed, but while in force its meaning, as to the extent of the 
exemption from further taxation, it seems manifest must be the same. 

We express no opinion as to the right of the city to impose a property tax upon 
any property the companies might acquire or own within the city. Such seems to 
have been the case referred to in 17 Grattan, though the reasoning of the court 
sustains the views of the citv attorney. 

In this view, the decree of the chancellor denying the power of the city to impose 
the tax is correct and must be affirmed, with costs. 

MCFARLAND, Judge, 


A Nashville newspaper has the following comments upon the above decision : 


Upon inquiry it is found that in consequence of a levy of taxes by state, coun- 
ties and incorporations, the people of Tennessee have been charged from a quar- 
ter to a half per cent higher premiums than the citizens of other states. Now that 
it has been decided under the law of 1875, that foreign insurance companies are 
taxable only by the state, a corresponding reduction will be made by the National 
Board of Underwriters, to go into effect the first of next January, and it will result 
in a saving to the people in the way of premiums of not less than $50,000. The 
effect of former laws was to force foreign insurance companies out of the state, and 
thus cause an advance in rates. 

The people will await the action of the National Board of Underwriters with no 
little interest, inasmuch as a great many renewals of policies on the first of the year, 
and they will want the benefit of whatever reductions may be made. 


THE BLACK RIVER INSURANCE COMPANY GAINS A SUIT. 
The Watertown (N. Y.) Times of Dec. 11, gives the following particulars of the 
success of the Black River (now the Northern) insurance company, in its suit 
against the New York State Loan and Trust Company : 


The case was one of great interest and importance. In January, 1874, the in- 
surance company deposited with Geo. F. Paddock & Co. about $50,000 worth of 
negotiable securities under such circumstances, as the company claimed, as left 
the title to the same in the corporation, Paddock & Co. having only a possessory 
and qualified title. Paddock & Co. transferred and pledged them to the extent of 
$20,000 to the Trust Company to secure their own debt. 

After the failure of Paddock & Co. the plaintiff learned where the securities 
were, demanded them of the defendant, and a delivery being refused, brought re- 
plevin to recover the property or its value. The trial commenced on the 8th inst., 
and was contested on both sides with great vigor and pertinacity. The defend- 
ant’s motion for a nonsuit was refused, and it then attempted to prove that it was 
a bona fide holder of the property and should be protected. On this branch of the 
case the evidence was very voluminous. At the close of the trial the defendant 
renewed its motion for a nonsuit on two grounds: 

1. That the plaintiff parted with the title to the property to Paddock & Co. in 
the regular course of business. 

2. That the defendant took the property from Paddock & Co. in good faith 
and for value, and was a dona fide purchaser, whether Paddock & Co. had title or 
not. 

The plaintiff requested the court to direct the jury to render a verdict in its be- 
half on the grounds : 

1. On the undisputed evidence in the case the plaintiff never parted with the 
title to this property. 

2. On the undisputed evidence in the case the defendant was not and could not 
be a dona fide holder for the reason that on the proofs it had actual notice of the 
infirmitiestof Paddock’s title : on the further ground that all advances made by it 
on the faith of the security before due were fully paid and it could not hold them 
for any advances made after they were due and dishonored; also on the further 
ground that the defendant, not being a binking corporation, was prohibtied by 
its charter and the statutes of the State from receiving deposi's or discounting 
commercial paper, and having taken these securities as a pledge for such unlawful 
discounting, the transfer to it was void. These general propositions embraced 
several minor ones which were all argued in support of the motion. 

The court denied both the plainuff's and def+ndant’s motions and exceptions 
were taken on both sides. The court then ruled that two questions of fact must be 
submi ted to the jury, namely: Dhd the plaintiff ever part with the title to the 
property, and was the defendant a dona fide and mnocent holder ot the property ; 
and that the evidence on both of these qu~stions was of such acha:acter that the 
court was not commitied to decide either as questions of liw. 

The cause was then summed up to the jury py Mr. Sherman for the defendant, 
and Mr. O’Brien followed tor the plaintiff Judge Hardin deliver d oie cf his 
luminous and impartial charges to the jury, and they retir-d about 2 P, M. yester- 
day. At 8 o'clock last evening they returned into court and d livered a verdict for 
the plai \tiff on all the questions in the case. They assessed the value of the prop- 
erty at $20 380, a note of the late Orin Frost of $1,250, which was among the 
securities, having bern assessed at ove cent. On motion of the plaintiff's counsel, 
the court granted an addi:ional allowance of three per cent on the recovery. The 
general feeling inthe community is that the verdict is in accordance with right 
and justice and will be sustained. The case was conducted for the defendant by 
Lansing & Sherman; for the plaintiff by J. Mullin, Jr, D. O’Brien, P. C. Wil- 
liams and E, C. Emerson. 

There was a kind of jubilation last evening at the office of the Black River insur- 
ance company, in consequence of its victory in court. A number of distin- 
guished gentlemen were present. Sccretary Wray was master of ceremonies. 
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PUBLISHERS’ NOTICES. 


PUBLISHERS’ NOTICES. 





REMIT WITH YOUR ORDERS. 

AGENTs who write to us ordering copies of our publications 

will please to remember their requests must carry remittances 

for the amount with the orders, in either post-office order, 
draft or check. Currency sent will be at risk of sender. 


Tue Spectator is published on the first day of every 
month. Advertisements should be sent in by the 2oth pre- 
ceding. 

Tue Spectator is forwarded to every person ordering it, 
and is continued until otherwise directed; but before discon- 
tinuing the paper, a// arrearages must be paid. 

Contributed articles and correspondence intended for publi- 
cation in Tue Specrator should reach us as early in the 
month as possible. All communications must be accom- 
panied with a responsible name, not necessarily for publica- 
tion, but as an evidence of the good faith of the writer. 

The subscription price of THE SpecTaror is $3.20 per 
annum, Single copies, 30 cents. 


A CHEAP AND DURABLE BINDER FOR DAILY 
REPORTS. 


SISSON’S PATENT MAGIC BINDER, 


Patented April 5, 1859; October 24, 1865; Re-issued 
March 13, 1866. 





BUGBEE & HALL, MANUFACTURERS AND PROPRIETORS, 
P. O. Box 761, Providence, R. I. 
Sample Binder for trial furnished to any insurance com- 
pany free of charge. 





THE INSURANCE YEAR BOOK FOR 1876 
AND 


CENTENNIAL REGISTER. 


We shall issue about March 1, the INsuRANCE YEAR Book 
for 1876 and CENTENNIAL Recister. It will contain, among 
other valuable information : 


A complete list of insurance companies now doing business 
in the United States and Canada, fire, life, marine, accident 
and plate glass, (with their years of incorporation, principal 
officers, capital and assets). A list of companies retired from 
business or bankrupt. Lists of the officers and executive 
committee of the Chamber of Life Insurance. National 
Convention of Insurance Commissioners. National Board of 
Fire Underwriters, North-western Association, Southern Un- 
derwriters Association. New York Board of Fire Underwriters. 
New York Board of Marine Underwriters, etc. Statements 
of the aggregate business of fire and life companies. Quota- 
tions of fire insurance stocks. A list of prominent agents. 
A synopsis of the important laws passed by the several legis- 
latures during the past year affecting the insurance interests. 
An abstract of the postage laws. Sketches of all the great 
conflagrations of the century, with lists of the losses of in- 
surance companies. Illustrated sketches of the leading in- 
surance companies’ buildings, and historical accounts of the 
companies themselves. Portraits and biographical sketches 
of the most prominent life and fire underwriters of the past 
and present. A history of the Fire Insurance business in the 
United States from 1776 to 1876. A history of the Life 
Insurance business of the United States from the organiza- 
tion of the first company until the present time. 


Tue InsuRANCE YEAR Book AND CENTENNIAL REGISTER 
will be published in quarto form, in two styles, paper and 
cloth, at the following prices, postage paid : 

Single Copies, Paper, - - . = $0.50 
Single Copies, Cloth, - - = = = 0.75 

Orders may be sent to the undersigned, or through the 

American News Company. 


THE SPECTATOR COMPANY, 


Publishers, Printers and Stationers, 


AGENCY WANTS. 





STATISTICS FOR THE BUSINESS OF 1875. 


WE shall issue during the present month, as usual, the an- 
nual reports of the fire and life business of 1875, in advance of 
the official documents. 

Chart No. 1 will contain an exhibit of the business of all 
the New York joint-stock fire insurance companies. 

Chart No. 2 will contain the figures of the business of the 
fire insurance companies of other states authorized to do 
business in New York. 

Chart No. 3 will contain an exhibit of the business of all the 
life insurance companies reporting to the New York depart- 
ment, 

The Policyholders’ Pocket Index, showing the business o¢ 
the principal American life insurance companies. 

The Fire Register and Index to the resources, condition and 
standing of the principal American fire insurance companies, 
durably mounted and bound in imperishable covers, in con- 
venient pocket form, 

The figures of all these publications will be compiled from 
copies of the statements sworn to by the several companies, 
and will agree with and precede by several months, the re- 
ports issued by the various insurance departments, From no 
other source can these statistics be obtained at so early a 
date ; and for accuracy, completeness and neatness of appear- 
ance, these statistical publications will be unequalled. 

For turther particulars see advertisement elsewhere. 





NOW IN PRESS 
THE SECOND EDITION OF THE 


PRINCIPLES AND PRACTICES OF 
LIFE INSURANCE. 


It is essential, in order to enable a life insurance solicitor 
to understand what he is talking about, that he should com- 
prehend something of the principles upon which life insur- 
ance is based. The condition of the popular mind is now 
such that men require to understand the principles of the 
business. To meet this requirement, we have issued a 
work entitled THe Principles AND Practice oF LIFE 
INSURANCE, the second edition of which is now in press 
It has been very carefully revised under our im- 
mediate supervision, and covers the ground more fully 
than any other work heretofore published. It explains 
the principles of mortality and interest, the various dividend 
systems, and renders the hitherto hidden principles of life 
insurance readily understood. The entire system of life 
insurance can be comprehended, through the medium of 
this work, by any agent of average intelligence. The book 
is published in handsome style, at the low price of $2. 


Sent post-paid to any address. 








AGENCY WANTS. 





The attention of companies desiring agents, and of 
agents desiring companies is especially directed to this 
column, which affords the most conspicuous space for ad- 
vertising in this paper, and comes constantly under the 
eye of the reader. The regular charge for an advertise- 
ment in this column is $3.00, each insertion, for every 5 


lines. 


ANTED, BY A LONG EXPERI- 

enced General Insurance agent and Adjuster, the 

agency of several first-class Fire and Marine Insurance Com- 

panies, to be located at New Orleans, La. The very best 

reference given as tothe reliability, high moral character, 

energy and business capacity of the applicant.—tAddress, 

G. W. TERRELL, General Insurance Manager, New 
Orleans, La. 





ANTED, A PARTY TO FILL A 

position of trust in every County. Must have from 

$300 to $500 cash. Money to remain under party’s own con- 

trol. Duties will occupy but few hours weekly. Liberal 

salary to right party.—Address INSURANCE, P., O, Box 
5035, New York City. : 








GENTS WILL FIND IT TO THEIR AD- 

vantage to correspond with E.. DUNCAN SNIFFEN, 

No. 72 Astor House, New York, as he has unusual faciii- 

ties for placing lines of insurance in promptest loss-paying 

companies on risks in any part of the United States or the 
Canadas at very /owest rates. 








_ FIRE INSURANCE AGENTS.— 
Remember that the American Parlor Fusee is the 
only reliable Safety Match manufactured. Endorsed and 
recommended by the National Board and all prominent 
underwriters. —Send for circular to the AMERICAN 
FUSEE COMPANY (Limited), Erie, Pa.; or 263 Broad- 
way, New York.—Agents Wanted. 





MPORTANT TO LIFE INSURANCE 
Agents. Active and successful men who have, can, 
and will take applications, and want good territory in the 
States of New York, Pennsylvania, Ohio, Indiana, Illinois, 
Iowa or Missouriare invited to correspond with the UNION 
CENTRAL LIFE INSURANCE COMPANY. The 
Union Central makes a specialty of the Life Rate En- 
dowment Plan, and, after an experience of about five years 
it can recommend its Life Rate Endowment Policy as the 
best. Agents find it the best plan to work. The Union 
Central is one of the most prosperous life insurance com- 
panies in the country of its age. Assets over $1,250,000,00 
Address N. W. HARRIS, Secretary, S. E. cor. Fourth and 
Central Avenue, Cincinnatti, Ohio. 








IFE INSURANCE INTELLIGENCE 
BUREAU, CHAS. J. HARTMAN, Manager. 
250 Broadway, New York. P.O. Box 484. Loans made on 
Life and Endowment Policies having a surrender value.— 
Life and Endowment Policies purchased.—Surrender Values 
ascertained.—Lines of Insurance placed in reliable Com- 
panies.—Information given on all matters relating to Insur- 
ance. Aspecialty made of prosecuting and collecting claims 
against Insurance Companies. FRANCIS N. SHEPARD 
Attorney and Counsel. 


OME LIFE INSURANCE COMPANY, 
of New York. A,ssets, $4,000,000. Annual Income, 
$1,200,000. Attention Life Insurance Agents. Good suc- 
cessful men who have, can and will take applications, 
and want good territory, with a contract direct from the 
Company with lideral and sfecia/ inducements, are want- 
ed by the Home Life Insurance of New York. TJake 
Notice.—lt is a settled policy with the Home fo loan 
one-third of the Annual Premium without taking any Note, 
and its affairs have been so managed that it has been enabled 
to make a dividend every year with which to pay this loan, 
and thus has not been forced to require any more than two- 
thirds of its premiums to be paid in cash. Most companies, 
by their high rate of expenses, and mortality, have been 
obliged to change and veguire all cash in order to keepina 
condition to pass official investigation. Every experienced 
canvasser knows that hecan make twice as much money out 
of a good loan company as he can with one requiring all cash. 
We mean business,’ and want to hear from only those 
who mean the same. Those who wish to know what the 
Home is, and what the Home will do for them will apply to 
E. H. KELLOGG, Suferintendent of Agencies, Chicago, 
Ill. Geo. C. Ripley, President ; W. J. Coffin, Secretary. 


IVE AGENTS WANTED THROUGH- 

out the Northwest for the CONTINENTAL LIFE 
INSURANCE COMPANY, of Hartford. Assets, $3,137,- 
981. Surplus, $471,948. Rate of Expenses to Income last 
year, 13.84. Very favorable terms will be given to the right 
men in Wisconsin, Minnesota, Iowa, Missouri and Nebraska, 
Nore Tuis.—The Continental’s Guaranty Income Policy 
jS a new and most attractive feature in Life Insurance. Send 
for circulars, Stewart Marks, Manager Northwestern De- 
partment, No. 46 Clark street, Chicago. For agencies in Illi- 
nois, Insurance, and Information, apply to L. C. Clark, 
Manager for Illinois. Nos. 95 and 97 Clark street, Chicago 
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MERE MENTION. 


—Hartford, Conn., is to have a new $5,000 steam en- 
gine. Needed! 

—The Commercial insurance company, of Califor- 
nia, has withdrawn from the eastern states. 


—We are indebted to Mr. E. E. Ryan, of Chicago, 
for a copy of the new fire ordinance of that city. 

—Mr. J. A. Colyer, secretary of the State insurance 
company, of La Porte, Ind., died on the 6th ultimo. 


—The creditors of the Chicago Fire insurance com- 
pany received a dividend of 2 per cent during Decem- 
ber. 

—Hess, of the Ohio Life coduperative has again been 
arrested by a victim, and put under $3,000 bonds to 
answer. 

—The Mutual and the National Loan and Life in- 
surance companies are about to be established in 


Canada, 

—Messrs. Judah & Goldfinger are now the gereral 
western agents of the Manhattan Life insurance com- 
pany, of New York. 

—Several of the heaviest British companies lost 
$739,825 by the burning of two large cotton mills at 
Glasgow, Scotland, on Nov. 12. 


—Mr. Louis P. Carman has been appointéd secre- 
retary of the Manhattan Fire insurance company, of 
New York, vice Mr. J. H. Bedell. 


—The State Auditor of Indiana, has actually made 
Mr. Finch a “‘ special "’ commissioner of insurance. We 
thought at first that he was joking. 


—The Southern Underwriters Association will con- 
vene this year in New Orleans just in time to partici- 
pate in the carnival. Steady, boys! 

—The Emporium Fire insurance company, of New 
York, announces its second dividend of 5 per cent for 
1875, payable on and after the 3d inst. 


—A Farmers Mutual Fire insurance company has 
becn organized in Geneva, N. Y., with George Al'en as 
president and Darius McKibbin secretary. 


—A correspondent of the New York Herald, in view 
of the recent savings banks failures, suggests that in- 
surance be extended to deposits in savings banks. 

—A bill has been filed in chancery in Ottawa, to res- 
train the Agricultural insurance company of that city 
from doing business until it complies with the law. 


—Charles Francis Adams, Jr., ina recent speech, 
proposed an “‘ arbitration board” for the settlement of 
disputes between insurance companies and _ policy- 
holders. 


—C. Knobelsdorff & Co., No. 95 Fifth avenue, Chi- 
cago, are managers of the local German department of 
the Glen's Falls and Northern insurance companies, 
of New York. 


—Mr. C. T. Willis, secretary of the Lynchburg In- 
surance and Banking Company, of Lynchburg, Va., 
dropped down dead in the streets of that city recently, 
from heart disease. 


—The death was announced by cable last month of 
Mr. Henry Thompson, resident secretary and general 
manager of the Liverpool and London and Globe in- 
surance company. 


—Davis R. Boogher was convicted in the court of 
criminal correction in St. Louis on the 2oth ult. of ‘‘ the 
publication of false statements "’ relative to the Life As- 
sociation of America. 


—We are indebted to the politeness of Mr. C. E 
Bliven, for a copy of the proceedings of the sixth an- 
nual meeting of the Fire Underwriters Association of 
the Northwest, at Chicago. 


— Louis Byriess, an agent of the Continental Fire and 
other eastern companies a’ Evansville, Ind., absconded 
on the 6th ult., leaving unpaid balances behind. So 
says The Evansville Courier. 


—A curious fact which illustrates the frequent 
changes in the insurance business is, that there is not 
now one fire insurance firm doing business in Chicago 
which existed twelve years ago. 

—The chief of the Cleveland fire brigade has pub- 
licly protested against the erection of any more wooden 
buildings in that city, which he declares to be as dan- 
gerous as was Chicago before the fire of 1871. 

— The New York city agency of the Clay Fire and 
Marine Insurance Company, of Newport, Ky., has 
been transferred from the Arctic Insurance Company 
to Messrs, Lord & White, at No. 176 Broadway. 


— The Naugatuck Valley Mutual Fire of Con- 
necticut, has reinsured its risks with the Home 
Mutual fire insurance company, of Stafford Springs, 
which is doing business in the dwelling-house line. 


—Mr. William Cahoon has resigned the agency of 
the Union Mutual Life, of Maine at Detroit, and has 
been succeeded by Mr. J. T. Patton, who is an earnest 
worker, and stands high in the profession for ability. 

—The suits brought by Messrs. Corb:n & Gaffney 
against the Metropolitan Life for libel, and a balance 
due on commission account, have been withdrawn in 
consequence of an amicable arrangement outside the 
court. 


—The sevent) edition of Dean's popular ‘‘ Interest 
and Equasion Exponents"’ has been printed by L. L. 
& Moses King, of St. Louis. It is having a very ex- 
tensive circulation, and is really indispensable in insur- 
ance offices. 

—Mr. Allen Gibson has been appointed General 
Agent for the Northwestern Department of the Hart- 
ford Accident Insurance Company. This department 
is composed of the States of Illinois, lowa, Wisconsin, 
and Minnesota. 


—The Roger Williams insurance company, of Provi- 
dence, R. I., is now represented in New York by Irving, 
Frank & Dubois, 47 and 49 William street. Mr. A. D. 
Irving, senior partner of the firm, is a great-nephew of 
Washington Irving. 

—The following semi-annual dividends have been 
declared by New York fire insurance companies : Mon- 
tauk, 10; Safeg ard, 7% ; Emporium, 10; Hamilton, 
10; Peoples, 10; Firemans’ Trust, to: Nassau, 10; 
Niagara, 5; Ridgewood, 6; Hanover, 5. 

—Fire Insurance rates have been reduced in Ten- 
nessee by the Executive Committee of the National 
Board, in consequence of the decision of the Supreme 
Court of the State, in the Memphis taxation case, re- 
ported elsewhere in this issue. 


—The annual election for officers and directors of 
the Manufacturers and Builders insurance company, of 
New York, will be held on the 11th inst. The very 
efficient officers who have managed the business of the 
company since its organization will no doubt be re- 
elected. 


— W. H. Eastman, of ‘‘ Chicago Insurance Agency 
Association "’ fame, writes that he wishes his docu- 
ments to be addressed to Evansville, Ind. We publish 
this, as a number of his friends are anxious to hear 
from him, and will no doubt be glad to know where 
their inquiries can reach him. 


—The Western Department of the Firemans Fund 
insurance company, of San Francisco, headquarters at 
Chicago, has presented each of its correspondents, by 
way of a New Year's gift, with a beautiful photogra- 
phic view of the Yosemite, accompanied by an elo- 
quent description of the valley, in Agent Chard's best 
style, done up in a tasteful billet doux. 


— The absconding of J. W. Langdon, Detroit agent 
of the New York Life, has given rise to many erroneous 
statements in the newspapers. A representative of the 
company writes to us to say that Langdon was wof State 
age~t as therein stated. He was agent at Detroit with a 
small district outside. His collections were not $200,- 





ooo per annum, but only about $25,000. He became 
involved by taking very long notes on new policies and 


. 





discounting notes to make his reports to the company, 
and in two and a half yearsa very large proportion of 
notes became worthless ($5,000 worth of them), and to 
take them up he appropriated the company’s collections. 
The companys loss will be trifling as his bonds and 
property will cover the amount. 


—The Bridgeport (Conn.), Farmer gives a political 
turn to the reinsurance of Mr. Noyes's company in the 
National Capitol Life. It thinks that ‘ the state, and 
especially the Republican party, will rejoice at any 
settlement of this particular issue between Hartford 
and New Haven.” 

—The Hon. E. D. Holton, late of the Northwestern 
National Fire, of Milwaukee, who is traveling in north- 
western Europe, wastoasted by the nobility at an agri- 
cultural fair in Scotland, was presented to the king and 
queen of Sweden at their summer residence near Stock- 
holm, and his last letter was sent from Finland, where 
he halted on his way to St. Petersburg. 

—The southern department of the Citizens, of New- 
ark, is being very successfully managed by Messrs. 
Walker & Boyd, of Atlanta, Ga., who also represent 
there the Liverpool and London and Globe and the 
London Assurance Corporation. This firm has built 
up a large business in the south, and is deserving of 
the success which has attended its well-directed 
efforts. 


—The national debt had at last accounts been whit- 
tled down to the trifling sum of about $2,118,400,000. 
An insurance of $10,000 each, in favor of the United 
States treasury, on the lives of 250,000 patriotic citizens, 
would clear off this balance with accruing interest, as 
the present generation files of the stage. Here is a 
chance for patriots to signalize their devotion to their 
country, and add to the already large business of the 
Travelers. 


—In Chicago, the Charter Oak Life Insurance Com- 
pany has filed a bill against Chauncey T. Bowen, L. 
H. Bisbee, J. C. King, Thomas Higgins, and James 
Prendergast to foreclose a mortgage for $20,000, also 
a second mortgage for $15,000 against C. T. Bowen, 
Edward Lees, R. J. Hendricks, A. Benley, B. F. 
Allen, L. H. Bisbee, J. C. King, H. C. Higgins, and 
Thomas Higgins, Jr., the Cook County National Bank, 
and James Prendergast. 


—Mr. John H. Beattie, New York agent of the Ama- 
zon insurance company, is to be associated hereafter 
with Mr. W. H. Bonsall in the management of the 
western business of the Guaranty Fire insurance com- 
pany, and will make his headquarters at No. 120 Broad- 
way—an excellent arrangement. We are pleased to 
notice that President Bridgman announces in his cir- 
cular to agents that ‘‘ the business of the company thus 
far has been highly satisfactory.”’ 


—The executive committee of the National Board at 
its Philadelphia meeting passed the following resolu- 
tion: That in view of the uncertainty which prevails 
among companies with regard to the rule of the Board, 
promulgated by circular No. 247, requiring two and 
one-half annual premiums for three years policies and 
four annual premiums for five years policies on busi- 
ness buildings, and inasmuch as the said rule was not 
promulgated until recently, the same be, and is hereby 
suspended until the next annual meeting of the Board. 


—Jarvis Slade, the receiver of the bankrupt Interna- 
tional insurance company, of New York, has presented 
his final accounts tothe Supreme court, which have 
been referred to James C. Spencer for examination. 
He states that he has paid 80 per cent of all claims of 
creditors presented toand approved by him. His total 
disbursements have been $757,295.05 ; receipts, $782,- 
322.88; the balance on deposit is $25,027.83. The 
value of the furniture, etc., and unsettled claims amount 
to about $17,000. The amount of return premiums, on 
which no payments have been made, is $6,887.11, 80 
per cent of which is $5,349 69. Return premiums, on 
which 10 per cent is due, amount to $264,50. The bal- 
ance available for distribution is $19,651.69. The 
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sums upon which a future dividend is to be paid are: | 


fire losses, $376,900 04 (80 per cent already paid) ; 
other claims, $4,000.19; return premiums unrepre- 
sented as above, $6,054.29. ~ 

—The following figures showing the growth and pres- 
ent condition of Chicago's water system as compared 
with that of New York, were prepared by City Engineer 
Cheesebrough: In 1871, Chicago had but 287% miles 
of water pipes with an average diameter of 7.81 inches, 
Now, she has 408 miles of pipe, average diameter 8.61 
inches. In 1871 she had 1,667 fire hydrants; now, 
2,807. The length of pipe in New York is 412% miles, 
being only 434 more than Chicago contains, average 
diameter 13.44. The increased diameter over Chicago, 
taay perhaps be due to the averaging of the 48-inch 
pipe connecting the reservoirs in that city, whereas, if 
Chicago should count her tunnels as water pipe, the 
average diameter would far exceed that of New York. 

—A motion to vacate the order of arrest in the case 
of the Life Association of America against James A. 
Rhodes was argued before Judge Westbrook in the 
Supreme Court in New York last month. Rhodes, it 
will remembered, was arrested in an action brought: to 
recover moneys alleged to have been fraudulen'!y mis- 
appropriated, while he was acting in a fiduciary capa- 
city as agent for the Life Association. The proceedings 
were for the rehearing of a motion previously made t > 
have the order of arrest vacated. Messrs. Norword and 


Coggeshall, attorneys for the Life Association, opposed | 


the motion, and it was denied absolutely by Judge 
Westbrook, so that Rhodes must remain under bail. 
It will interest the numerous creditors of Rhodes to know 
that he has filed an application for proceeding in bank- 
ruptcy. 

—The question of water supply is troubling the citi- 
zens of Syracuse, N. Y. The Journal of that city 
says: ‘‘ The subject of purchasing a Babcock chemi- 
cal fire engine is now before the Common Council, 
and is likely to receive attention because of the fact 
that a general necessity is felt f r protecting the city 
against the spreading of fires. The consideraion of 
the subject should involve the general question, with a 
view to ascertaining whetherthe steamers the city now 
owns can be made more effective by largely increasing 
the water supply, and by furnishing localities which 
now have none with water. The first, fourth 
and eighth wards are but indifferently supplied at best, 
and in each of them there are large areas where fie 
plugs are unknown. 
ply, and many parts of it are now almost entirely at the 
mercy of the flames; and yet the inhabitants of those 
localities are required to pay their shares of the tax for 
water for the localities more favored, just as though 
they participated in the benefit.” 


second, 


The city has outgrown the sup- 


— The Boston News says that by inquiry of the re- 
ceivers of the Old Mechanics’ Mutual fire insurance 
company, of Boston, it learns that the question of 
paying interest on losses has been decided in the case 
of the Massachu-etts Mutual Fire insurance company 
—that interest cannot be paid, and this decision wil) 
probably be repeated in the case of the Old Mechanics 
Mutual. The assessment ordered by the company of 
50 per cent of the statute liability was predicated upon 
the belief that only about 75 per cent could be col- 
lected. Thus far there has been collected about 95 per 
cent, which has enabled the receivers to pay all losses 
in full, and leaves in their hands something over 
$200,000, which is now on deposit, drawing 4 per cent 
interest. There still remain a number of cases not yet 
reached by the court, on which the receiv: rs expect to 
collect a considerable sum, and there ate also now in 
the hands of the officers executions on judgments ren- 
dered, which will also increase the sum to be divided. 
The receivers calculate that the amount to be returned 
to those who have paid their assessments will be above 
40 per cent, and it is their hope that the pending cases 
will be so far settled as to allow them to report to the 
court very soon, and when that is done, if the court 
shall so order, the dist ibution of the surplus will take 
place immediately. 


—The Leavenworth Commercial ‘says that P. B. 
Castle of that city, the well-known agent, was arrested 
on the 4th ult., on a requisition from the Governor of 
Missouri and t2ken to St. Joe. He is aecused of mis- 
appropriating funds belonging to the Northwestern 
Mutual Life, of Milwaukee. 


—Mr. R. D. Aliiger recently appointed manager, for 
| the United States, of the Imperal Fire of London, 
England, and the Northern Assurance company of 
Aberdeer, will make his headquerters, for the present, 
at the office of the Imperial, No. 40 Pine Street. Mr. 
Alliger is an able, «nergetic and experienced insurance 
man, of undoubted integrity and commercial repute 
and, itis very safe to say that the companies repre- 
sented by him will have abundant cause to con- 
gra ulate themseives on the wisdom of their selection 
of American manager. 


—According to The Evening Journal, of Jersey City, 
| the wildcat insurance operators do not have very com- 
| fortable times in that vicinity of late. ‘‘The last attempt 
was the recent es‘ablishment of an ‘‘ agency,” by a firm 
styled Williams & Pickett, at 108 and 110 Greene street, 
who underto. k to do an underground business for the 
so-called ‘‘ Mineral Mountain Fire Insurance Com- 
| pany,”’ cf Wheeling, West Va., a concern which had 
| repeatedly applied for admission to this state, and as 
| often been refused by the secretary of state, who, upon 
| hearing of the operations of the above firm, made im- 
mediate ar:angements to enforce the law against them, 
but, on calling at the location indicated he found the 
doors closed and a notice posted that the furniture 
| therein—viz., one desk, three chairs, and one stove— 
| had been dis'rained for rent. The firm had scented 
|the danger and disappeared. These operaturs, who 
pretended to have come from Chicago, gave their 
|names as W. B. Williams and S. Howard Pickett. 
| The public will do well to look out for them."’ 


” 


—The New Hampshire Fire insurance company, of 
Manch*r ster, was the first stock fire insurance company 
incorporated in the Granite State, and so far it is the 
only one. It possesses, however, a higher distinction. 
It was organized by a number of the most prominent 
business men cf New Hampshire: men ‘‘ whose names 
are household words,” and they continue to the pre- 


sent time to direct its fortunes. EEx-Governor Straw is 
president ; ex-Governor Weston is vice-president ; 
John C. French, one of the best practical underwri ers 
in the East, is secretary ; and among the directors are 
President Currier, of the Amoskeag National bank; 
Congressman Bell; ex-Mayor Joseph B. Clark, ot 
Manchester ; ex-Mayor Scripture, of Nashua; the Hon. 
Geo. B. Chandler, cashier of the Amoskeag National 
bank; C. E. Balch, cashier of the Manchester National 
bank; and Mr. V. B. Edgerly, superintendent of 
agencies of the Massachusetts Mutual Life. These 
names are a guarantee to the people of the United 
States for the stability, careful management and per- 
manency of this company. The annual statement, to 
| be made out this month, will show an unprecedented 
success during the past year, notwithstanding the de- 
pression in general business affairs. The finance com- 
mittee reported that the assets at the close of the y. ar 
| were $429,661.21. The premium receipts for the year 
were $165 248 82; losses, $80,699.49 ; net surplus, after 
| providing for every liability, including re-insurance, 
$76,048 70, thus showing a handsome gain in asse s, 
rec ipts and surplus, and also in the value of the secu- 
| rities owned by the company. The final statement of 
| the company, after the December business i$ on the 
| books, will exhibit a still more favorable standing. 
| According to the statement of 1875 the percentage of 
‘losses to receipts during the history of the company 
| was only 34 per cent, and the ratio of assets to liabilities 
| was $4 22 for cach dollar of liability. Upon such a 
|record the New Hampshire Fire insurance company 
| goes to the country. It cannot fail to preserve the 
confidence and patronage of its old customers and win 
| the business of a host of new ones, 








—Mr. William Arrott, of No. 115 South Fourth street, 
Philadelphia, writes to us in reference to the strictures 
which appeared in our Philadelphia correspondence of 
December upon an agent (not named) who “‘ disturbed 
the harmony "’ of the local board at a late meeting with 
‘‘abusive and untruthful language.’’ Mr. Arrott be- 
lieves that he is the person against whom our corre- 
spondent directed his *‘ venom,” and he desires to say 
that he ‘‘ made use of no untruthful language at the 
meeting,’ and he denounces the allegation as a libel 
on his character. He denies that the president of one 
of the local companies referred to, left his seat because 
of any misrepresentations made, and says that it was 
because he saw that the members of the Board did not 
sympathize with him in the course he had pursued 
towards the writer. 


—The system of Government Life insurance which 
has been on trial in New Zealand, has been attentively 
watched by insurance men. The insurance commis- 
sioner of the colony has just made a report, which 
covers the business of the department for the twelve 
months ending June 30 of last year. During that 
period 1,450 new policies were issued, producing $115,- 
ooo in new premiums; and the total policies in force 
foot up to 5,064, assuring £1,841,322. The accumula- 
tions are invested in Treasury bills which bear 5% per 
c ntinterest ; a floating balance kept at once available, 
bears a lower rate. The expenses, which were 37 41 in 
1872, have been reduced to 19.24 in the year just closed. 
It is arranged that two eminent English actuaries will 
make a quinquennial valuation of the policies, which 
will be sent to England for that purpose. The facts 
shown indicate activity and progress, and present a sin- 
gular contrast to the experience in England, where, 
Government Life Insurance is but a plant of sickly 
growth, and giving no promise of vigorous development. 








PROMINENT AGENTS. 





NSURANCE AGENCY OF GEO. P. 
TREADWAY & CO., office, No. 114 La Salle St. (bzse- 
ment), ( hicaco. Lycoming Ins. Co. of Muncy, Pa.; Farmers 
Ins. Co. of York, Pa.; Lynchburg Ins. and Banking Co. of 
Lynchburg Va. 
Geo, P. Treadway. 


Sam’l T. Cockey. 


FE. 


J. KIRKSCEY, SUCCESSOR TO 
General John C. Bre kenridze and Doctor E. J. 
Kirkscey. General Agent PIEDMONT & ARLINGTON 
LIFE INSURANCE CO. Office: Cor- 
respondence solicited from General Agents who desire to 


Co!umbus, Ga. 


work on liberal commission. 


ey J. TEMPLE, FIRE INSURANCE 
e Agent. Office: No. 163 Broadway, New York. 


HOMAS J. LANCASTER, INSURANCE 
Agent, Northwest corner Fourth and Walnut streets 
Philadelphia. 


a BROS. & FINDLAY, IN- 


Only Reliable Companies Represented, 


surance. 
Offices, 1 and 2, Reaper Block, Chicago. 


R. S. McCormick. W.G. McCormick. 

( B. WEEKS & CO., AGENTS HOME- 
e STEAD FIRE INSURANCE COMPANY, of 

Watertown, N.Y. No. 106 Fifth Avenue, Chicago. 


H. D. A, Findlay. 





D F. HAMLINK & CO., GENERAL 
e Life and Fire Insurance Agents and Brokers, No. 
515 Seventh Street, Washington, D. C. 


D, F. Hamlink, Wn. H. Brainard. 








Vol. XVI.—No. 1 
Fanuary, 1876 


THE SPECTATOR. 


43 








PROMINENT AGENTS. 


TRAIGHT & LYMAN, FIRE INSUR- 


ance Agency, No. 150 La Salle Street, Chicago- 
General Agents Standard Fire Insurance Co. of Trenton, 
N. J. for the states of Illinois, Wisconsin, Iowa, Michigan 
and Missouri. 


NO. R. TRIPLETT’S INSURANCE 
Agency, No. 118 North Third Street, St. Louis, Mo.' 


AW BROTHERS’ INSURANCE 
Agency, No. 59 West Third Street, Cincinnati, Ohio. 





EO. W. NEFF & CO., GENERAL IN- 
surance Agerts and Brokers. No. 21 W. Third Street, 
Cincinnati, O. (Established 1865.) General Agent’s Central 
Department, Western Assurance Company, Toronto, Canada. 


ENRY R. CHANDLER, FIRE INSUR- 


ance Agent. Represents Bangor Insurance Com- 


pany, Maine. 10 Pine Street, New York. 





ALKER & BOYD, MANAGERS FIRE 
Insurance Agency, Atlanta, Ga. Southern De- 
partment CITIZENS IN URANCE COMPANY of New- 
ark, N. J Agents Liverpool and London and Globe, Lon- 
don Assurance Corporation, Virginia Fire and Marine, and 
Merchants and Mechanics of Va. 
Gen’l W. S. Walker. 


Isaac S. Boyd. 








S P. GAMBLE, GENERAL’ INSUR- 
» ance Agent, 167% Wood Street, Pittsburgh, l’a. Also 
Genera! Agent for National Life Insurance Company of the 


U.S. A. 


PROMINENT AGENTS. 








EORGE W. MONTGOMERY'S INSUR- 


ance Agency, No. 124 La Salle street, Chicago, Ill. 
American Ins. €o., Newark; Firemens Ins. Co., Newark ; 
Home Ins. Co., Newark ; Germania Ins. Co., Newark ; 
Alliance Insurance Company, Boston. 





VANS & CASSILLY, INSURANCE 


Agents, Brokers and Adjusters, Cincinnati, O. 





W. CHAMBERLIN & CO., GENERAL 
e Fire Insurance Agents and Brokers, No. 150 Broad- 
way, New Yerk. 


HOMAS 5S. CHARD, GEN’L AGENT, 
No. 46 La Salle street, Chicago, Ill. Firemen’s Fund 
Insurance Co., of California ; Wobile Underwriters, Alabama. 


\ \ JM. B. FRENCH, ADJUSTER OF 
Fire Losses, No. 92 Ila Salle street, Chicago. 


Refer by permission to G. F. Bissell, Geveral Agent, Hart- 
ford Insurance Co, 


W* A.GOODMAN. 


THOMAS GOODMAN. 








ARDNER & GRAY, GENERAL FIRE 

Insurance Agents and Adjusters, No. 766 Broad 

street, Newark, N. J. Correspondence solicited from respon- 
sible Agents. 





HOMPSON & CLINGER, GENERAL 
Insurance Agents, Williamsport, Pa. Fire, Life and 
Accident. 


Benj. W. Thompson. Henry J. Clinger. 


LLABACH & OVERTON, FIRE AND 


Life Insuranee Agency, No. 27 East Side, Public 
Square, Wilkesbarre, Pa. Capital represented, $40,000,000. 








C. MAYNARD, GENERAL TRAVEL- 

- ing Agent, NEW JERSEY MUTUAL LIFE 

INSURANCE COMPANY, Office Drexel Building, cor- 

Wall and Broad Sts., New York. Liberal contracts made 
with agents and solicitors of experience. 





M. VAUGHAN, GENERAL INSUR- 
» ance Agency, (Fire, Life and Marine) Office, No. 121 
Main St., Norfolk, Va. 





AYETTE P. BROWN, YONKERS, N. Y. 
General Agent for Vermont and Southern New York. 
THE MUTUAL LIFE INSURANCE COMPANY of New 


York. Cash Assets, $72,446,970. 

O W. BARRETT, INS. AGENCY, 
e No. 120 La Salle street, Chicago. Continental Ins. 

€o., N. ¥.; Merchants Ins. Co., Newark; Exchange Ins. 

Co., N. Y.; Virginia Fire and Marine Ins. Co. Paterson 





Ins. Co., Paterson, N. J.; Brewers & Maltsters Ins. Co., 
Representing Five Million Dollars. 


a 





OHN WILDER ATKINSON, GENERAL 


Insurance Agency. Wilmington, N.C. Adjuster of 


Marine and Fire Losses. 





EINS & GOODRIDGE, INSURANCE. 
No. 161 Broadway (First Floor, Rear), New York. 
William F, Heins. Wm. E. Goodridge. 


W. 


SURANCE COMPANY, Pittsfield, Mass. 
office, S. W. cor. rrth & Chestnut streets. 
wanted. 





H. GRAVES, GENERAL AGENT 

for Pennsylvania. BERKSHIRE LIFE IN- 
Philadelphia 
Good agents 


DWARD M. TEAL, GENERAL IN- 
surance Agent, No. 130 La Salle street (Empire 
Building), ‘ hicago. Westchester Fire Ins. Co., of New 
York; St. Nicholas Ins. Co., of New York ; Phoenix Ins. Co., 
of St. Louis. 


OLLINSHEAD & BUCKMAN, No. 404 
Walnut street, Philadelphia. (Established 1864.) 
Capital represented, $2,534,466.14. 


PROMINENT AGENTS. 


OLLISON, HASTINGS & DOWDLE, 

a Fire, Lake, Canal and Life Insurance Agents. 

Assets represented, $100,000,000, Office : Doolittle Block, 
Oswego, N. Y. 

Gilbert Mollison. 


O. H. Hastings. James Dowdle. 





““HARLES HANDY, MANAGER MIS- 
SISSIPPI INSURANCE COMPANY, 


Largest business in the state. 


Canton 


Miss. 


RANLIN S. PHELPS & CO., MARINE 
and Fire Insurance A gents, No. 55 State street, Bos- 
Insurance piaced in responsible companies at lowest 

Established 1855. 


ton. 
current rates, 





WHITCOMB & CO., INSUR- 


W. ": 
e ance, No. 74 Devonshire street, Boston. 


S H. SOUTHWICK & CO’S INSUR- 
° ance Agency, No. 166 La Salle street, Chicago, 
(Bryan Block). 


ILLIAM C. COSENS, GENERAL 

Insurance Agent, No 113 Bay street Savannah | 
Ga. Royal Insurance Co. of Liverpool—Fire and Life— 
(Gold) ; Firemens Fund Ins. ' 0, of San Francisco (Gold) ; 
Phenix Ins, Co. of Brooklyn, N. Y. ; Insurance Company of 
North America, Pa. E. B. PHILPUT, Assistant. 


OSEPH SELBY, GENERAL’ INSUR- 
ance Agent and Broker. Office, No, 44 Second Street, 
Risks placed in first-class Companies at current 





Baltimore. 





rates. 
HITON & TREDICK, INSURANCE, 


V No. 145 Broadway, cor. Liberty Street., Room 19, 
New York; No. 136 South Fourth Street, Philadelphia. 
Insurance effected in any locality. 


DOLPH LOEB & CO., FIRE INSUR- 

ance Agency, 151 La Salle Street, Chicago, Ill. 

Represent Mississippi Valley (Fire and Marine) Insurance 
Co., Memphis, Tenn, 





TWOOD SMITH, GENERAL AGENT, 
Liverpool and London and Globe Insurance Company, 
N. E. cor. Chestnut and Third Streets, Philadelphia, Pa. 


vo M. SNYDER’S GENERAL INSUR- 


ance Agency, No. 142 LaSalle Street, Chicago. 


ENRY E. NITCHIE, GENERAL IN- 

surance Agency, No. 65 Wall Street, New York 

City. Large Lines placed at Short Notice, and correspon- 
dence solicited. 





B™: H. SELIGMAN & CO., FIRE IN- 
surance Agency, No. 157 La Salle street, (Republic 
Life Building), Chicago, Ill., Manager Western Department, 
Home Ins. and Banking Co. of Texas, Assets, $300,008; 
German Ins. Co. of Freeport, Ill., Assets, $350,000. 

Ben. H. Seligman. S. Glickayf, 


ISHER BROTHERS, FIRE INSUR- 


ance Agency, office, 164 La Salle Street, Bryan Block, 
Chicago. Star Fire Ins. ©o. of New York; Guaranty Fire 
Ins, Co. of New York ; Farragut Fire Ins. Co. of New York 
Oswego and Onondaga Ins. Co. of Phenix, N. Y. 
Fred. P, Fisher. Francis P, Fisher, 
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WILL BE ISSUEP FEBRUARY 1, | OFFMAN FIRE INS. COo., 


Co 


oo 


THE SPECTATOR ted Office J No. 130 BROADWAY, N. Y. 

yi | Assets, Beh: OU cra ceeusy Sees asta scevdeouube $404,880 

INSURANCE CHARTS) pi caoghie- tama eee _ 
For 1876. | Eo ecicideisstiotcanrined cinncimmmnantians $392,642.00 


MARCU s F. HODGES, President. 
SAMUEL M. CRAFT, Vice-President. 
JOHN D. MAC INTY RE, 





The attention of Insurance Ccmpanies and Agents, and | 


of the general public, is directed to this series of charts, ex- 


Secretary. 


L ANCASHIRE 


INSURANCE COMPANY, 


MANCHESTER, ENGLAND, 


Capital, $10,000,000, 


~ 


OFFICE, 187 BROADWAY, NEW YORK. 





hibiting a thorough, exhaustive and elaborate analysis of the 


CONDITION AND STANDING 


OF ALL THE 

PRINCIPAL LIFE & FIRE INS. COMPANIES 
In the United Sta‘es on Jan. 1, 1876. 

The figures of these Charts are taken wholly from official | 


INCORPORATED 1838. 
ee FIRE INSURANCE CoO., 
YEW YORK. 





IN THE CITY OF N 


OFFICES: 





377 FULTON STREET, t BROOKLYN. 


No. 1. OF THE NEW YORK ¥OINT STOCK FIRE | deena 

TE ee ies gua gi HENRY T. DROWNE, Pres’t. 
i | HENRY H. HALL, Sec’y. 

No. 2. OF THE FIRE INSURANCE COMPANIES sais ; 


OF OTHER STATES DOING BUSINESS 
IN NEW YORK. 

OF THE LIFE INSURANCE COMPANIES | 

REPORTING 70 THE NEW YORK AND 

MASSACHUSE TTS DEPARTMENTS. 

These statistics, as every agent knows, are of the utmost 
importance to his business ; therefore, orders should be sent 
at once, to be sure of prompt delivery. All of the above 
Charts are printed in most elegant style, on the very best of 
paper, in two colors, and are beyond question, 

The most atuiractive Statistical Charts ever 


AMAR INSURANCE CO., 
Or New York. 
BROADWAY, COR. JOHN STREET. 


| Capital, 


No. 3. 


(All invested in U. S. Bonds.) 
AssETs, July 1, 1875, - - $406,390.06. 
Isaac R. Sr. Joun, Prestdent. 


A. R, FrorHinGuam, Vice-Pres ¢. 
Wn. 





52 WALL STREET anv 7% COOPER INSTITUTE. 


$200,000. 


R. MAcDIARMID, Seeretary. 





produced. 

The character of these publications is well known ; they 
contain not only the only complete and correct statistics ever 
presented in chart form, but they are issued in advance of 
publications from all other quarters whatsoever. 


a FIRE 


Insurance Company, 





Prices: One Chart, 25 cents; Twelve Charts, $2; Fifty No. 172 BROADWAY, NEW YORK. 
Charts, $8 ; One Hundred Charts, One Thousand, 
arts, $ $15; One Thousand, $100. Casu CAPITAL, 5 . P . $200,010 
These Charts are also published on Bristol Board, sent post- | 
|SuRPLUS, - - - - - - 184,206 


paid by mail for 50 cents each, 


THE POLICYHOLDERS’ POCKET INDEX, lence w. 


which is so highly valued by every life insurance solicitor in the | 
land, will be issued at the same time with the life chart. It is 
the most valuable campaign document ever published. 


’ ’ : ig i ep te | WESTCHESTER FIRE 
Printed cn durable, lasting paper, in size convenient for the Insurance Company. 


RICHARD C. COMBES, President. 
MONTGOMERY, slain 


pocket, in the clearest of type, and in elegant style; com- | Nos, 112 AND 114 Broapway, N. Y. City. 

prises all the figures given in the Life Chart, with new ratio | Cash Capital, - - $250,000.00 
,000. 

and percentage columns. | Cash Assets, July 1, 287s, - - 807,518.00 


Single copies 25 cents, $2 per dozen ; $7 for 50 copies; $10 
per 100, or $60 per 1,000, 


Send orders at once to receive early copies. 


THE SPECTATOR COMPANY, 


Publishers, Printers and Stationers, 


Orrices—New York: No. 16 Dey Street. 
Shicago: No. 161 and 163 La Salle Street. 


| niture, Farm Property, including Live 
| — property at customary rates, 
GEO. J. PENFIELD, President. 
JOHN E., MARSHAL L, Vice-President. 
| WM. H. BOWNE, 7vreas. 
HENRY GRIFFEN, 
ae 


Assistant-Secretary. 


UDSON INSURANCE COMPANY, 
OFFICE, 
No, r EXCHANGE PLACE, JERSEY CITY, N, J. 
| Organized 1842. 





EAVEY, FOSTER & BOWMAN, 


Manufacturers of 


MACHINE TWIST 





AND SEWING SILK. | CAPITAL, . ; : . 
: Insures against Luss by Fire at the lowest paying rates, 
vig JAMES GOPSILL, 


Chicago, | Jou H. Lyon, Vice-President. 
Joun F, JENNE, Secretary 


4c SumMER St., Boston. 7 Mercer Sr., New | 


G. H. FOSTER & CO., 


President. 
Washington Street, 


Mills at Canton, Mass. 





Insures Stores, Merchandise, Dwellings, Household Fur- 
tock and all other 


GEO, R. CRAWFORD, Sec’y. 


$200,000. 


| Tuomas M. Gopsitt, Treasurer. 





OFFICE OF THE 


ppamnton FIRE INS. CO. 


11 WALL STREET, 


New York, December g, 1873. 

The segular semi- omen al dividend of FIVE per cent, al 

an extra dividend of F 
| payable on or after thas 1, 1876. 

Transfer books closed from 2oth inst. to Jan 3 inclusive, ¢ 

D. D. LEEDS, Secretary. 


sepia | 
MPORIUM FIRE INS. Co. 
No. 237 BROADWAY. 


New York, December 22, 1875. 
The regular semi-annual dividend of FIVE per cent has | 
this day been declared by the Board of Directors, payable on | 
and after January 3, 1876. 
GEORGE ALGER, 
Henry B. MEap, Secretary. 


No. 


President. 








- Office of 
IAGARA FIRE INSURANCE CO., 


No. 201 Broadway. 


SAFEGUARD FirE InsuRANCE ComMPANy, 
No. 152 Broapway, New York, Dec. 15, 1875. 
HE USUAL SEMI-ANNUAL DIV 
New York, Dec. 29, 1875. 
The Board of Directors have ‘THIS DAY declared SEMI- | 
ANNUAL DIVIDEND of FIVE PER CENT., payable | 
on and after January 3, 1876. 


DEND of TWO AND ONE-HALF PER CENT 
| this day declared, payable on 3d January next. 


JAMES YEARANCE, Secretary. 


P. NOTMAN, 
Vice-President and Secretary, 


so 


VE per cent is this day declared, 


I- 


DEND of FIVE PER CENT. and EXTRA DIVI- 


is 





ETROPOLITAN 


Insurance Company, 
No. rof Broapway, N. Y. 


CAPITAL, ‘ , $300,000 





Insures Fire Risks at customary rates. 
R. M. C. GRAHAM, President. 
SAMUEL J. YOUNG, Secretary. 





FARMERS FIRE INSURANCE CO. 
OF YORK, PA. 
Cash Assets, 


$303.841 
HENRY KRABER, President. 
D. STRICKLER, Sec’y and Treas. 


E. F. BEDELL, Agent, 
No. 68 WALL STREET. 


THE 


OPE FIRE INSURANCE COMP’Y 
No, 169 BROADWAY, N. Y. 


$150,000 
75:277 


1. D.COLE, Jr., Vice-Pres. 


Cash Capital, 
Net Surplus, 


J. W. MERSEREAU, Prest. 
L. P. BAYARD, Secretary 





CHARTERED IN 1811. 


LBANY INSURANCE CO,, 
ALBANY, N. Y. 


A 





CREE ..tsdsyecccencdeccerevoescdcieseceeeeesen $200,000.00 
Surplus, January t, 1875... -02---2-ccecccecees 182,500.15 
”, EE INE ene ackeggsnsssiseesscecnseseyes $382,500.15 


Net Surplus over Re-insurance and all other 


liabilities $140,287.40 


~~" HARMON Pumpagtty, President. 
J. Howard King, ge rege Theodore Tow nsend, sec’y ; 
ohn W. McHarg, assistant secretary. 
N 


Edward A. Walton, agent. o. 156 Broapway, N. Y. 





aa FIRE 


INSURANCE COMPANY. 
Cash Capital, - = . - $200,000.00 
Surplus July 1, 1875, - - - 200,327.78 


Inclusive of $60,000 Special Reserve Fund, deposited 
under the New York Surplus Law. 





Orrice, No. 117 BROADWAY. 


ARTHUR R. ATKINS. JAS, L. BECKWITH, 


JEFFERSON FARMER, 





— ATKINS & CO., 


FirE AND MARINE INSURANCE AGENCY, 
No. 86 LA SALLE SYREET, 


CHICAGO, ILL. 








— YORK AND YONKERS FIRE 
INSURANCE COMPANY, 
No. 100 BROADWAY, NEW YORK. 


$200,000 
283,275 


Cash Capital 
Cash Assets, January 1, 1875 


RICH’D L, FRANKLIN, Pres’t. 


JOHN W. SIMONSON, Sec’y. 
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GTAR 
FIRE INSURANCE COMPANY, 
No. 161 Broapway. 
CASH ASSETS, Jan. 1, 1875......-...----.-.. $401,981.12 


Losses unpaid, rent and other claims $17,949.84 


Re-insurance reserve -..-..-..------- 105,130.92 
OS ere ee 78,900.36 
2 eee ee 200,000,00— $401,981.12 


NICHOLAS C. MILLER, President. 
J. R. Franacan, Vice-Pres't. James M. Hones, Sec’y. 


TLAS INSURANCE COMPANY, 


HARTFORD, CONN, 





$200,000 
511,642 


Qe cee cece ence cces cons cece ss cece ccos 


Insures Against Loss or Damage by Fire. 


J. H. SPRAGUE, Pres’t. 
E. B. HUNTINGTON, Sec’y. 


Western Department, 


Witson & RepFiELD, Managers, Chicago, Illinois. 


EW HAMPSHIRE FIRE 


Insurance Company, 
MancuesTEx, N. H. 





Paid-Up Capital, . ° . . $250,000 
Cash Assets, : . ‘ . 400,000 
Ex-Gov. E. A. STRAW, President. 

Gov. J. A. WESTON, Itce-President. 


JOHN C. FRENCH, Secretary. 
FRANK A. McKEAN, Sfecial Agent. 


Agency in New York City with Phenix Insurance Company, 
Western Union Telegraph Building. 


TERLING FIRE 


Insurance Company, 
Of the city of New York. 
No, 155 Broapway, New York, 








Capital, - - - “ 


ANDREW L. SOULARD, President. 
J. K. VAN RENSSELAER, Secretary. 


$200,000 


ESTERN 
ASSURANCE COMPANY, OF TORONTO. 


Incorporated 1851. 
HON. J. MCMURRICH, President. 
B. Hatpan, Managing Director. 
ASSETS, OVER ONE ee DOLLARS. 
KNOWLES, 
Albany, .Vanager Vee the State of New York. 
C, W. STANDART, 
No. 139 Beeadway, aanagr Sor the Metropolitan District. 


eo AGENCY 





OF THE 


ZETNA INSURANCE COMPANY, 


OF HARTFORD, CONN. 


ee ae a ee TE eae ee $3,000,000.00 
Assets, aunay 1st, 1875 6,497,275-04 


GOODW =$N & PASCO, Agents. 
_Ofice, 172 La Salle Street. 





NORTHERN INS. CO. OF NEW YORK, 
WATERTOWN. 


CASH CAPITAI 


G. LORD, President. 
A. H. WRAY, Secretary. 


Represented in New York City by 
STAR FIRE INSURANCE COMPANY, 


No. 161 Broapway. 


T HE AMERICAN UNDERWRITERS’ 
ASSOCIATION, 


OFFICE, 302 WALNUT STREET, PHILADELPHIA, 





PRES 6 cssictiouriivepeonwerserntnees $127,052.41 
W. L. LANCE, President. 

J, HERVEY KASE, Secretary. 

For agencies address W. L. Lance, Je., 


Agencies. 


Superintendent of 





LANCASTER FIRE INSURANCE CO. 


LaNcasSTER, Pa. 


Capital - - - - - - = 


$200,000 
Assets, Jan. 1, 1875, - - - - 359,157 


THOMAS E. FRANKLIN, President. 


Bey). F, SHenk, Secretary and Treasurer. 





GERMAN-AMERICAN INS. Co. OF PA. 
PITTSBURGH. 
OFFICE, No. 397 F!1FTH AVENUE, 
Organized Fune 2, 1873. 
Cash Capital eee DA cccncccd $126,702 
W. J. PATTERSON, Sec’'y. G. H. MEYER, Pres’t. 
E. PRIDDAT, General Agent. 


Philadelphia Agency : 
J. E. HYNEMAN, No. 337 WaALnut STREET. 


enue $100,000 








NEWARK MUTUAL 
Fire Insurance Company, 


OF NEWARK, N. J. 


Cash Assets, - - - - - $558,898 
C. M. WOODRUFF, President. 
JOHN I. HENRY, Secretary. 
Tuos. L. THornett & Davip ApEE, Agents. 
No. 120 Broapway, 
Equitable Building. 





A DRIATIC FIRE 
Insurance Company, 


OF THE CiTy OF NEw York. 
Office, 187 Broadway. 





CasH CAPITAL, - - - - - $200,000 





WM. A. SEAVER, President. 
N G. ROGERS, Secretary. 





P ENNSYLVANIA INSURANCE CO. 


OrFice: 


No. 8 SIXTH AVENUE, PITTSBURG, PA. 


ORGANIZED 1854. 


Fire Insurance only. Adequate rates, Equity and Indemnity 


C. YEAGER, Pres’t. THOS. D. KELLER, Sec'y. 


FReRFIELD 
FIRE INSURANCE COMPANY, 


SoutH Norwa ck, CONN. 
Cash Capital, - - - = $200,000 
Cash Assets, Jan. 1, 1875, - - 340.377 
W. S. HANFORD, President. 


. Secretary. 








H. R. TURNER 


1886. 1875 

LAY FIRE AND MARINE INS. CO 
NEWPORT, KY. 

Capital -- - - $200,000.00 

Assets, - - - - 352,629 68 


D. WOLFF, President. E. H. MORIN, Secretary. 
New York Orrice, 
No. 176 BROADWAY, 
LORD & WHITE, AGENTs. 


| sainaeaae FIRE INS. CO., 

PATERSON, N. J. 
$200,000.00 
- 255,741.89 


JOHN J. BROWN, President. 
T. SHERMAN, Secretary. 


Caso CAPITAL, - - - - 


ASSETS,- - - - - - - 





— WILLIAMS INSURANCE CO. 


OF PROVIDENCE, R. I. 


ASSETS, - - - = $355,002.58 


NEW YORK OFFICES, 


47 AND 49 WILLIAM STREET. 


IRVING, FRANK & DUBOIS, "Agents. 


B UFFALO INSURANCE COMPANY. 


Organized July, 1874. 


$200,000.00 
252,201.71 


Cash Capital, - - - - - 
Cash Assets, Jan. 1, 1875, 
PASCAL P. PRATT, President. 


James D. Sawyer, Vice-Pres’t. Epwarp B, Smirn, Sec’y. 


ORGANIZED, A. D. 1874. 
pranuans AND DROVERS INS. CO. 
OF LOUISVILLE, KY. 

Capital $200,000, - - Cash paid up. 
S. H. SOUTHWICK, 


No. 166 La Salle street, Chicago, 
General Agent for meaitbanitbe Wisconsin, lowa & Minnesota. 


A ‘MITY 
Insurance Compa ny. 


OFFICE: No. 345 BROADWAY, NEW YORK, 
Capital, ‘ ° . $200,000. 
Fire Risks in New York and vicinity taken at fair rates. 
EDWARD MERRITT, President. 
NATHAN HARPER, Secretary. 


Branch Office, . ‘ No. 9 Pine Street 
EFFINGH 4M COCK, Manager. 








SWEGO AND ONONDAGA INS CO. 
PH(ENIX, N. Y. 





CASH CAPITAL?:..... vit (uade ie ae ces $: 
SURPLUS 


Gross ASSETS...... 





HAMILTON BRUCE, Agent, No. 135 Broapway. 


CHARLES H. FERGUSON, 164 La Satve Sr., Cuicaco, 
General Agent Western Department. 


F RENCH INSURANCE CORPORAT'N. 


LA CAISSE GENERALE 
Des Assurances Agricoles et des Assurances Contre 
L'Incendie, Paris, France. 

CAPITAL, - - - - 12,000,000 FRANCS 
Head Office for the United States, Philadelphia. 
Nos. 121 AND 123 S. Fourrn Sr. 

WM. NEVIN KREMER, JAMES L, FERRIERE, 
Directors. 








RADESMENS FIRE 


Insurance Company, 
No. 168 Broapway, New York. 





CasH CAPITAL, - - - - $150.000 
SuRPLus, Jan. 1, 1875, - - - 245,109 
Net Assets, - : - $395,109 


D. B. KEELER, President. 
T. ¥. BROWN, Secretary. 
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TIME-TRIED AND FIRE-TESTED, 


P HCENIX 


Insurance Company, of Hartford, Conn. 


H. KELLOGG, President. 

A. W. JILLSON, Vice-President. 
D. W.C. SKILTON, Secretary. 
G. A. BURDICK, Ass’t Secretary. 


WESTERN DEPARTMENT. 
(Established in 1857.) 
No. 244 WEST FOURTEENTH STREET, 
CINCINNATI, OHIO. 
H. M. MAGILL. General Agent 


GRANITE 


INSURANCE Co., OF RICHMOND, VA. 


Cash Capital, - = = - $200,000 


BOARD OF MANAGERS NEW YORK CITY. 


C. C. BALDWIN, 
SAMUEL JOHNSON, 
T. W. EVANS, . 
W.E.STRONG, . 
M. THALMESSINGER, 


of Woodward, Baldwin & Co 
of Garner & Co 

of Evans, Peake & Co. 

of Work, Strong & Co, 

337 Broadway. 


SATTERLEE, HALLETT & SMITH, Agents, 


163 Broadway, New York. 





— & MALTSTERS 
Insurance Company, 
Or New York. 


Organized September, 1871. 


CASH CAPITAL, 


OFFICE: 


No. 139 BROADWAY. 


This Company insures Property of all kinds against loss 


$200,000 


or damage by fire, on favorable terms. 
C. W. STANDART, Presidenz. 


Ww. B. OGDEN, 
Se:retaryv. 


HENRY CLAUSEN, 


vice- President, 





Jas. H. Low. 
(Formerly Wood & Low,) 
New Orleans, La. 


AMES H. LOW & CO., 


CLARENCE F. Low. 
Adjuster. 


GENERAL INSURANCE AGENTS, 
No. 2 WHITEHALL STREET, 
ATLANTA, GA, 


REFERENCE, BY PERMISSION: 


sas star ddiennctdsesandiebedcwnee New York. 
EEE, TN TR Civiccnneccccnccasacnsscences 
ee EE UR dcccncesaeeneacsdecwsnnins 
Sporrorp Bros. & Co 
MN TE Ri oon csc cccccccccccscenescsecs 
a ee eee 
Big a I GD cacasnaacodiebencseduanaece 
Wituiams & GuION 
eee ee 
II Ee OW o ceciciwenstmencessconaccncccconss 
Caruart & Bro................--- indedncnbneasnaie 





HE QUEEN 


FIRE INSURANCE COMPANY, 


OF LIVERPOOL AND LONDON, 


CAPITAL, - . - - - - £2,000,000 Stg. 
ASSETS IN THIS COUNTRY 


Deposited with Insurance Department and in 








hands of trustees, U. S. 6s, 188z................ $1,032,775 
| Cash in bank and other eesets...:. <2. .2.2226.-.0< 112,954 
Tate aeaste, FOR, 6; CONE <<ccconscencescdes $1,145,729 


Trustees in New York :—Samuel D. Babcock, Babcock 
3rothers & Co. Willian H. Macy, Pres’t Seaman’s Bank for 
Savings. James M. Morrison, President Manhattan Bank. 

Directors in New Vork:—Samuel D. Babcock, H. B. 
Claflin, F. H. N. Whiting, William H. Guion, J. Boorman 
Johnston, Henry F. Spalding, David Bingham, Martin Bates, 
Wm. K. Kitchen. 


OFFICE, PARK BANK BUILDING, 
Nos. 214 & 216 BROADWAY, N. Y. 
WM. H. ROSS, Manager. 


GCOTTISH COMMERCIAL 
INSURANCE COMPANY, 
OF GLASGOW, SCOTLAND, 


United States Branch, No. 176 Broadway, New York. 


CAPITAL, ONE MILLION STERLING. 


$500,000 deposited in the United States with Insurance 


Commissioners or in the hands of Trustees. 


E. W. CROWELL, 
W. T. READ, 


/ Joint Resident 
{ Managers. 





oo INSURANCE COMPANY, 


OF CHICAGO. 


Capital, - - - - = = $300,000.00 


Assets, Jan. 1, 1875, - - - - 714,862.08 


GEO. F. HARDING, President. 
WALTER KIMBALL, Vice-President. 
S. P. WALKER, Secretary, 


NEW YoRE 


Unoerwaiters Acency, 


175 Broadway, N. Y. 


Cash Assets, - $3,000,000. 


A. STODDART, Gen'l Agent. 


EO. C. CLARKE, 


INSURANCE AGENCY. 
Nos. 3 & 4 Bryan Block, 
CHICAGO. 


London Assurance Corporation—London. 

Manufacturers Fire and Marine Insurance 
Company—Boston. 

Pennsylvania Fire Insurance Company—Phila- 
delphia. 

Home Insurance Company—Columbus, Ohio. 

Hoffman Fire Insurance Co.—New York. 

Neptune Fire and Marine Ins. Co., Boston. 

Peoples Fire and Marine Insurance Company, 

Trenton, N. J. 





Boylston Mutual Insurance Company—Boston. 


OnGANIZED JANUARY 1, 1872. 


O RIENT INSURANCE COMPANY, 


HARTFORD, CONNE-TICUT, 


Cash Capital, $400,000. 


CASH ASSETS, jan. 1, 1875, $719,341.58. 


S.C. PRESTON Pres’. T. T. SISHER, V. Pres’t. 


GEO W. LESTER, S« retary, 


B. W. FRENCH, General Agent Western De- 
partment, No. 5 Washington Block, 
Chicago, III. 


| etal FIRE INS. CO. 


OF PITTSBURGH, PA. 





Cash Capital, - - - $200,000 


Assets, - - - - - 500,000 


R. C. SCHMERTZ, 
President. 


C. F, HERROSEE, 
Secretary. 
H. MATTULLATH, Gexeral Manager. 


Branch Offices : 
City of New York, J. EF. DAME & CO., Managers. 
No. 178 Broapway. 
City of Chicago, HOPKINS & McKNIGHT, M'’grs, 


No. 147 La SALLE STREET. 


E. ALLIGER. R. D. ALLIGER. G. W. SCHOONMAKER, 


LLIGER BROTHERS, 


General Insurance Agency. 
OFFICES: 


120 BROADWAY anD 597 SIXTH AVE., NEAR 35TH ST 


Representing the following companies, viz: 


Commercial Union Assurance Co., 
OF LONDON, 
RM ciciacicschestiaaakeateeisseda over $4,000,000 Gold 





Glens Falls Insurance Co., 
OF GLENS FALLS, N. Y., 
PO ici ck cae Hh rece e ERATOR CRNEd $701,716 







Merchants: Insurance Co., 


OF PROVIDENCE, R. I. 
RIDE crivarvssetstiinawese petonbane cece 







Rochester German Insurance Co., 
OF ROCHESTER, N. Y. 











MASGEGe ccccccccccccccccsccccccscccccccccssess o+0eee$31g,718 
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PHENIX 


INSURANCE COMPANY, OF BROOKLYN, N. Y. 
Principal Office, WesteERN Union BvuiLpinc, 
Broapway, cor. Dry Street, N. Y. 


CasH CAPITAL, ONE MILLION DOLLArs. 


= digg t $2,333.492 


President. 
SHAW, Vice-President. 
W. R. CROWELL, Secretary. 


STEPHEN CROWELL, 
PHILANDER 


The Company, we think, may be pardoned for emphasizing 
the fact that it passed safely through the terrible, destructive 
conflagrations of Chicago and Boston, paying their losses in 
FuLL, amounting in the aggregate to nearly a Million of 
Dollars, rendering it unnecessary to assess its Stockholders, 
or to pass any dividend in consequence of said disasters. 


— FIRE 


Insurance Company. 
No. 68 WALL STREET. 


CASH CAPITAL, - - $280,000 


This Com is now insuring STORES, MERCHAN. 
DISE, D INGS, HOUSEHOLD FURNITURE 
and all caer insurable property at favorable rates, 


DIRECTORS: 


ANDREW J. SMITH, President. 
T. LIVINGSTON, ALEX. S. DIVEN, 
og ‘Re — 





H. 
STEPHEN CROWELL, 


H. C. FAHNESTOCK, M. BRENNA 
ALEX. M. C. SMITH. Ww. C 

CHAS. TAYLO CHAS. RISH 
EDGAR w. CROWELL, ARCH. i, PENTZ, 
CHAUNCEY BEDELL, A. es ME, 
OREN DENNETT Os, ’R. BOWNES, 


CHAS. H. MARVIN, 


THOS. E. STILLMAN, . C. BARRON, M. D 
CHAS. CARPENTER, L. SMITH, 
T. H, HUBBARD, GEO. W. COLLES. 
LOUIS P. CARMAN, Secretary. 
Jos. M. Smrrn, Pres’ t. A. Paut Scuarrr, Sec'y. 
CITIZENS 
INSURANCE CO., OF NEWARK, N. J. 
e -STATEMENT, Fan. 1, 1875. 


Cash capital 
Ransree Get POTN... 0 nics tcecenccu cece 128,207.84 





Reserve for unpaid losses and all other liabilities 19,080.09 
PURE I i ov ocen tare tinsdecesséterserssyeeet 31,981.31 | 
$379,269.24 4 


T. J. TEMPLE, 


N. ¥. State Agent, 


No. 163 Broadway, N. Y. 


ARMENIA FIRE INSURANCE Co. | 





PITTSBURGH, Pa, 


Cash Capital, - - - - - $250,000 


S. S. D. THOMPSON, President. 


| PRENTISS LORING, - - 


| _— OF Loss. 


peeanacapiaiad 
Fire INSURANCE CoMPANY, 
OF HARTFORD, CONN. 


Incorporated 1850. harter Perpetua/. 


$500,000. 
877;795- 


Casu CAPITAL, - - 
Cash Assets, Jan. 1, 1875, - 


CHARLES R. BURT, 


Secretary 


il. BENNETT, Jr., 
President. 


GEO. W. ADAMS, Gen’ Agent, Chicago, 1. 
J. H. BREWSTER, Ass’¢. Sec’y. 
BIGELOW, COIT & PECK, 
Agents, 

150 BROADWAY, NEw York. 


B ANGOR INSURANCE COMPANY, 


BANGOR, ME. 


Cash Assets, January 1, 1875, ~- $318,975 


M. H. ANGELL, President. 
O. B. PLUMMER, ‘ mS 


C. H. TAYLOR, - . - 


Secretary. 
Asst Secretary. 


General Agent. 


HENRY R. CHANDLER 
Agent, 


No. 10 Pine Street, New York City. 





}4 new and improved form, handsomely printed with orna- 


mental title 


Prices: $1 per dozen; $5 per 100; $25 per 1,000. 


THE SPECTATOR COMPANY, 


Publishers, Printers and Stationers, 


New York and Chicago. 


Mrteviete MUTUAL 


Marine and Fire Insurance Company. 


MILLVILLE, N. J. 


FIRE, MARINE AND INLAND. 


Assets, Fan. 1, 1875 . ~ $1.309,788.94 


No Losses ADJUSTED AND UNPAID. 


N. STRATTON, President. 


| F. L. MULFORD, Secretary. 


E, A, CURTISS, Secretary. 


FRANCIS REEVES, Treasurer. 





| }ANOVER FIRE 


Insurance Company, 


Of the city of New York. 


No. 120 Broapway, Cor. Cepar STRE&sT. 


(Incorporated 1852.) 


B. S. WALCOTT, President. 


I, REMSEN LANE, Secretary. 


Cash Assets, Jan. 1, 1875 - - $1,426,954.82 


Agencies in all the principal cities and towns in the U, S. 


ESTABLISHED 1805. 


N EW ORLEANS 


INSURANCE COMPANY, 
CORNER OF CANAL AND CAMP STREETS, 


NEW ORLEANS, LA. 


$500,000.00 


645,566.56 


Capital, 


Assets, Jan. 1, 1875, ° ° ‘ 


J. TUYES, President. 
J. W. HINCKS, Secretary. 


Agencies in all the principal cities and towns in the South 
and Northwestern States. 


a - - —_—— $$$ $ 


EW JERSEY 
Fire, Marine and Inland 


INSURANCE COMPANY, OF CAMDEN. 
Office, 313 WALNUT STREET, PHILADELPHIA, PA., 


Cash Capital, - + + « + $201,100 


J. T. AUDENRIED, President. 
WILLIAM McGEORGE, Ik , Vice-President. 
JONAS LIVERMORE, Treasurer. 
GEO. E. WAGNER, Secretary. 





Fire Insurance only. 





ASSETS, May 27, 1878. 

Denis deed TERING on aince<cnccocssctsevcssices $72,200.00 
of 4 RE ee eee ae 61,500.00 
I an Zin nive rusia sseeniaumebiiiis 44,256.70 
Loans on Stock Collaterals (market value, $44,100), 37,600 00 
$4,000 Reading R. R. 1st mortgage 7s -...--..---- 4,320.00 
Premiums in course of collection .............---- 3,081.59 
SS TUiiddc dd iniecdns cesteccsieese pees 2,505.52 
PD Te IU gis coos cwcecesswsnastenees 1,022.38 
en ee 122.79 

227,208.98 


T. J. TEMPLE, Agent, 163 BROADWAY, N. Y. 
4 eae MARINE AND FIRE INS. Co. 
OF GALVESTON. 


OrGANIzeD 1848. 


Financial Statement, Jan. t, 1875. 


Coin and Currency in Office and Bank......-...-. $21,906.15 
Stocks and Bonds owned by the Company. ... 108 ,000.00 
Stocks and Bonds held as Collateral. ..-.........- 731943-20 
Loaned on Bonds and Mortgages. ...-........... 17,500,00 
Premiums due, and Personal Property ---.. 24,755-91 

$246,105 26 


All Liabilities, $29,532.76. 


MONROSE & MULVILLE, AGents anp ATTORNEYS 


No. 155 Broapway, New York. 
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MISSISSIPPI VALLEY 


Insurance Company, 


OF MEMPHIS, TENN, ORGANIZES (865 


FIRE AND MARINE. 


$300,009 


404,720 


Capital, paid up - ° 
Total Assets, - - - 


T. B. DILLARD, 
7. 


President. 
GRONAUER, Secretarv. 
New York Board of Reference. 


W.K. KITCHEN, Eso.--- Pres’t National Park Bank. 


1 ee Ae Se | ..229 Broadway 
A. E. ORR, Eso _.of David Dows & Co., 20 South St 
J. L. WORTH, Esy- _.Cashier National Park Bank 


Messrs. SMITH, WOODWARD & STILLMAN, 
cor. Wall and Pearl Sts. 


OLIVER A. G meine R, Esa of Chas. Field Haviland & 
. 49 Barclay St., and 52 and 54 Park Place. 


. BURNET’ r. , Esg.-of J. B. Deen & Co., 111 Broad St. 


~B 
E. TAINTOR, } .-----20 Broad St. 


J 
G. 


EASTERN BRANCH OFFICE, 


W. H. BRAZIER, 
No. 75 Liberty street, New 


Fu tase FIRE 


INSURANCE COMPANY, 


General Agent. 
York. 


oF NASHVILLE, TENN. 


STATEMENT, january 1, 1875. 


Subscribed capital -__- pigedsinbann 
Paid up 


$1,000,000 


200,000 


CASH ASSETS, 


United States 5-00 Bonds. .............5..0c222 
State, County, and Municipal Bonds-..---- ibe 








Railroad and other Bonds and Stocks .....--.-- 3 8 ,400.0¢ 00 
Cash on hand and in bank. i ccncee 40,568.41 
Bills receivable (bond coll: OL NR a aay 3.500,00 | 
Saterestidue and accrucd....-..................-- 5,925.84 
Premiums in course of collection ----- meee 18,100.00 
Due from Insurance Companies and others... 1,329.81 
Office furniture and other assets..... —.- = 3,952.41 
$303,095.22 
LIABILITIES. eiasie 


Unadjusted losses $11,680.62 
Due re-insuring Co’s and others... 5,701.02— $17, 


W. W. BERRY, President. W. A. WEBB, Secretary 
RANKLIN INSURANCE COMPANY, 
Of Indianapolis, Ind. 


JOHN C. SHOEMAKER, President. 


381.64 


Joun A. CuiLp, Sec’y. 
3rst, 1874. 


Wa. WesLey WooLLen, Vice-Pres't. 
ANNUAL STATEMENT, DEc. 

CEE bd atcsknach neusenenineesdn scewennecune $250,000.00 

Cash in Company’s Office. - 

Cash deposited in Indi: ana B: anking 
Woollen, Webb & Co.’s Bank- --- ; 

Stocks and Bonds owned by C ompany a 

Real Estate owned by Comp: any 

Loans on Mortgage, first liens on city ‘pr pe rty 
worth $170,000.00 ......-.....---- 7 - : 

Loans on bond and stock collaterals 

Interest accrued on bonds 


Ceie-3 














Interest accrued on loans - 712.14 

43ross Premiums in due course of collection - 30,747-72 

Bills Receivable for premiums not due- : 990.54 

Stock Notes secured subject to call....-..-. : 3,900.00 
LIABILITIES. $365,810.74 

Commissions and other charges due and to become 

PE ED inc pudenvaunusdemesenua~snwd wens 481. 
Net amount of all unpaid losses and claims... 14, 389. 43 | 


Lorp & Wuitr, Agents, Eastern Department, | 
176 Broapway, New York. 


and Southwestern States. 


| Ge INSURANCE CO. 


Sixth Annual Statement 


ne SAINT JOSEPH 
NORTHWESTERN Fire and Marine Insurance Company 


NATIONAL 


THE 


OF THE CITY OF ST. JOSEPH, MO. 





INSURANCE CO., OF MILWAUKEE, Wis. iacaieeiien sea’ 
On the 31st day of December, 1874. 
‘ ‘ ‘ > ry F: : “td 
‘CASH CAPITAL, all Pala $200,000.00 
|Cash Capital paidin, - - - - $600,000.00 
CAPITAL AND ASSETS, 
Surplus,- - - - - - + = = = 295,481.34 | 
ASSETS. ? ‘ . 
United States Registered Bonds. ---- $354.373-75 
Milwaukee City Water Bonds 150,000.00 
Loans on Bond and Mortgage---- 150,000.c0 A. P. GOFF, President and Treasure 
Milw. & St. Paul Railway Bonds --- 36,200.00 os ae > oe — a4 
Cash on hand and in Bank..-.---- 110,113.90 J. W. BAILEY, Vice-President. 
Bills Receivable . 30,719.35 J. H. RICE, *ecretary. 
Premiums in course of collection.-.- 61,149.32 | 
Interest accrued -...--.--- 2,300.00 
Salvage ( laims on Losses paid-. 8,989.17 
Due from insurance companies. - 8,935.85 
Office Furniture Perea 2,500.00 DIRECTORS. 
ae | ee — - . ‘ . 
$895,481.34 $895,481.34 | MILTON TOOTLE, of Tootle, Craig & Co., Wholesale 
as Dry Goods. 
a a P | JOSEFI C. HULL, Cashier First National Bank. 
nadjusted Losses ....-......------- 59,050.00 -reIn a — , A 
Ail ethexclian against than company "8,376.47 | D. =. STEELE, of D. M. Stecle & Co., Wholesale Grocers, 
iid | A. BEATTIE, of A. Beattie & Co., Bankers. 
$67,232.47 J. W. BAILEY, of Bailey, Townsend & Co., Wholesale and 
OFFICERS: Retail Dry Goods an! Notions. 
a : : rs 5 | JOHN S. LEMON, Capitalist. 
ALEXANDER MITCHELL, President. | GEORGE W. SAMUEL Capitalist 
ALFRED JAMES, Vice-Pres’t and Manager. A. P. GOFF, Presi jent. 
FRANK H. WHIPP, Secretary. J. C. EVANS, Capitalist. 


W. D. 


PECK & KERR, Agents, 


New Vork. 


BACON, 


GENERAL OFFICE: 


No. 99 Michigan Street, Milwaukee, Wis. 


General Agent. 


No. 69 er Street, 


Organized in 1859. R EsoLute FIRE 
HE GEORGIA HOME 


insurance Company, 
Columbus, Georgia. 


Jusurance Company, 


| 


JANUARY , 1873. Ot the city of New York. 


SE ee en ee - - B 300,000.00 


Cash capital - ---- 








Reserve for re-insurance ..--.........---- 76,480.75 OFFICE, No. 151 BROADWAY. . - 
All other obligations -............-.- 10,900.00 | 
Pee TOU Senora ire acon ues emenwnad 126,010.22 
$513,390.97 Cash Capitals . occccsccscccsucccccescccecsoocascses $200,000 
Losses Paid since Organization, $1,200,000 | Surplus, January 1, 1875-..... -2eee.ceeeseeeeeees 77,486 
} 
— | 
| J. RHODES BROWNE, Pres’t. ‘ 
SAMUEL S. MURDOCK, Sec’y | $277,486 
GEO. W. DILLINGHAM, Treas. | 
JOHN GIHON, President 
Agencies at all prominent points throughout the Southern | W. R. RANDAL. I. Secrdary. 





THE 


_FIREMANS FUND 


INSURANCE COMPANY, 


SAN FRANCISCO, CALIFORNIA, 


OF NEWARK, N. J. 


(Organized March, 1870.) 


CASH CAPITAL, Gold, $500,000 
POLICIES GRANTED IN CURRENCY OR GOLD 
All Losses Promptly Adjusted and Paid at 
Branch office. 


. . t 
CasH CAPITAL. $215,600.00 


CAsH Assets, Jan. 1, 1875, 262,402.23 
= SKEELS & BOUGHTON, 
=— , ' Managers L£astern Department, 
INSURE AGAINST FIRE ONLY. No. 176 Broapway, New York. 


THOS. >». CHARD, 


Manager Western Department, 


No. 49 La SALLE STREET, CHICAGO. 


JAMES M. PATERSON, Pres’. 





JULIUS B. BROSE, Sec’y. 
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THE 


HARTFORD FIRE 


INSURANCE COMPANY, 
HARTFORD, CONN, 


ORGANIZED r81o. 


Cash Capital, - - - - “ 
Assets, Jan. 1, 1875, - - - . o 


$1,000,00c 
2,757-908 


CHASE, Pres’t. J. D. BROWNE, Saec’y. 

C. C. LYMAN, Ass’t Sec’y, 
Western Department, under management of G, F. Bissgii, Gen’! Agent, 49 1.a Salle St., 
Chicago, Ils. 


Pacific Department, under management of A. P. FLint, Manager, 313 California St., 
San Francisco, Cal, 


Wo. J. WHaLinG, Gen’l Agent Southern States, Atlanta, Ga. 
Agencies in all the principal cities and towns throughout the United States and Canada, 


GEORGE L. 


FIRE. INLAND. 


Amazon INSURANCE Co. 


OF CINCINNA T1. 
CasH CAPITAL, - -— - - es 
Gross Assets, January, 1875, - - - 


THE 


$500,000.0C 
930,501.45 


GAZZAM GANO, President. BYRON D. WEST, Secretary. 





J. H. BEATTIE, Agent, No. 178 Broapway, New York 


JAMES M. DE CAMP, State Agent, 
ALBANY, N. Y. 


THE IMPROVED 


EXPIRATION REGISTER 


FOR UNDERWRITERS. 


THE MOST COMPLETE BOOK OF THE KIND. 
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THE SPECTATOR COMPANY, 
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| INCORPORATED 1810. CHARTER PERPETUAT. 


THe AMERICAN FIRE 


Insurance Company, 
No. 310 WALNUT STREET, PHILADELPHIA, PENN’A. 


Insure Acainst Loss By FI1RE ONLY. 


Capital, - - $400,000. Assets, - $1,080.848.96 


DIRECTORS: 


Israel Morris, Wm. W. Paul. 


John P. Wetherill, 
THOMAS R. MARIS, Pres’t. 


Thomas R. Maris, P. Brady, Edmund G. Dutilh, 
John Welsh, John T. Lewis, Chas. W. Poultney, 


ALBERT C. L. CRAWFORD, Sec’y. 
ORDINARY AND SPECIAL HAZARD 


SURVEYS, 


Special Hazards, Tanneries, Paper Mills, Saw Mills, 
Planing Mills, Cooperage Shops, Cheese Fac- 
tories, Cotton Mills, Woolen Mills, 
Breweries, Malt Houses, Dis- 
tilleries, Flour and 
Grist Mills, 


$30.00 per 1,000. 


THE SPECTATOR COMPANY, Puédlishers, Printers &* Stationers, 
No. 16 Dry Street New York. 


CoMMERCE INSURANCE Co. 


OF ALBANY, NEW YORK. 


STATEMENT, JULY IST, 1875. 
ASSETS, 

United States bonds, (Market value). .........--.--- -- $281,750 

Albany bank stocks, ” saith acai Acinaeiniccriciteails diedeinhiatads etal eamnaaniidin addia 46,090 

Se en NS DI. on. wane demucsinn vesedtds eneipiweneg aun ene’ 45,000 

Cash in bank and Demand loans......_........-.- a i 30,098 

Agency balances and accrued interest......-.-..-- Fore 8 802 
$411,740 

LIABILITIES. 
SES SUED anes docs cciacuws ES A RAR SII sbaasces $13,175 


ADAM VAN ALLEN, President. 
RICHARD VARICK DE WITT, Secretary. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY, 
SPRINGFIELD, MASS. 


G. A. VAN ALLEN, Vice-President. 


POLICIES IssuUED. ON FIRE RISKS ONLY. 
Cash Capital, $500,000 ; Cash Assets, Jan. 1, 1875, $1,266,145.82. 
OUTSTANDING LOSSES, $48,294.10. 


Incorporated 1849. Charter Perpetual. 


DWIGHT R. SMITH, Pres’t. 
A. J. WRIGHT, 7reasurer. SANFORD J. HALL, Secretary, 


DIRECTORS.—Dwight R. Smith, President; Edmund Freeman, Chester W. Chapin, 
Pres’t Boston & Albany R. R. Co.; Damel L. Harris, Pres’t Ct. Riv. R. R. Co. ; William 
Birnie, Hixon & Birnie ; Lombard Dale, Merchant; Henry E. Russell, of Russell & Erwin ; 
sane Brewer, of H. & J. Brewer; Geo. Walker, Banker; Marvin Chapin, of Massasoit 

ouse ; H. Harris, Cashier Third National Bank; Geo. A. Hull, Merchant; C. L. 





Covell, Pres’t_Massasoit Paper Mfg. Co.; Albert D. Briggs, Ex-Mayor; Geo. C. S. South- 
worth, Paper Manufacturer. 


Chicago Agency, 160 Washington St.; Chas. H. Case, Agent. 





New York Agency, 150 Broadway ; Bigelow, Coit & Peck, Agents, 
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AMERICAN CENTRAL 


Insurance Company, 


OF ST. LOUIS. 


(GEORGE T. CRAM, Preszdent. S. M. Dopp, Vice-President. 


JAMES NEWMAN, Secretary. 


From ANNUAL STATEMENT, 1875. 
Subscribed Capital, - - - $1,375,000.00 
Cash Capital, . - - 275,000.00 
Surplus, - - - - - 410, 089.21 
Cash Assets, - - . $685, o0£9.21 

Its Liabiliries, aside from Capital, were, January 1, 1875: 


For Unpaid Losses, - - - - - $39,928.65 
‘The subscribed Capital of this Company proved to be cash in sixty days in payment of 
Chicago losses, a result that loans on Real Estate could not show without heavy discount. 
his Company does a general fire and inland business, and is managed and controlled by 
the following named 
BOARD OF TRUSTEES: 
Wm. Stoker, 
Geo. A. Madill, 
Jas. Newman, 
Lee R. Shryock, 
F. A. Reuss, 
S. E. Gilbert, 5.7. 
Sam Wade, Geo. T. ( ram. 


C. N. McDowell, 
W. H. Pulsifer, 
Dave Rorick, 

F. H. Pieper, 
Geo. L. Joy, 


Proctor, 


Geo, P. Plant, 

5s. M. Dodd, 

Morris ‘Taussig, 
Jno. Wahl, 

CH. Pratt, 

H. C. Cockrell, 
Gen'| Jas. 1... Minor 


iS ZS. 


J. B. HALL, President. b..€. 
B. S. BROWN, Vice-President. H. N. 


HoME [NSURANCE (CO. 


COLUMBUS, OHIO. 


BUTLER, Secretary. 
HENDERSON, Ass't Sec y 


Cash Assets - - - - - - - - + $523,633.32 
Total Losses Paid, - . - - - - - 2,100,000,C0 
UNDER THE LAWS OF OHIO STOCKHOLDERS ARE LIABLE FOR 
DOUBLE THE AMOUNT OF STOCK. 


NEW YORK OFFICE 
GERMAN-AMERICAN INSURANCE COMPANY, 
No. 179 Broadway, New York. 


PENNSYLVANIA 


Fire Insurance Co. 


No. 510 WALNUT STREET, PIILADELPHIA. 


Capital, $400,000. Assets, $1,579,114. 


This Company, favorably known to the community for over fifty years, continues to 
insure against loss or damage by fire on public or private dwellings, either permanently 
or for a limited time. Also, on Furniture, Stocks, and Merchandise generally, on libera 
terms, 


Their capital, together with a large Surplus Fund, is invested in the most careful 
manner, which enables them to offer to the insured an undoubted sec urity in case of loss. 


DIRECTORS.—DANIEL SMITH, Jr., ISAAC HAZLEHURST, THOMAS 
ROBINS, FRANKLIN A. COMLY, JOHN DEVEREUX, THOMAS SMITH, 
DANIEL HADDOCK, Jr. 
JOHN DEVEREUX, 


President. 


HENRY LEWIS, J. GILLINGHAM FELL, 
CROWELL, 


Secretary, 


WILLIAM G. 





WATERTOWN 


Fire Insurance Company, 


WATERTOWN, NEW YORK. 


STATEMENT, JAN, Ist, 1875. 


Cash Assets, - - $648,941.51 


Bonds and Mortgages, First Liens on Real Estate, - - - - - $363,312.98 


Cash on hand and in banks, - - - - - . - - - 55,859.11 
Bonds, Government, City and County, Market Value, - - - - - 78,800.co 
Cash Premiums in the Course of Transmission, - - . - - - - 61,907.91 
Loans secured by Stocks and Bonds, worth $200,000, - . - - . 745302.77 
Accrued Interest, - - - - - - - - - - - - - 14,758,74 


$648,941.51 


ToTaL, - - o - . a - - ° é * 


Outstanding Losses, - - - - - - - $8,000.00, 


NORRIS WINSLOW, PRESIDENT. 


J. M. ADAMS, SEcRETARY. U. S. GILBERT, Ass’? SECRETARY 
CHAS. H. WAITE, GENERAL AGENT. 


NEW YORK OFFICE, 163 BROADWAY, 


SATTERLEE, HALLET & SMITH, 


FIRE SURVEYS, 


Ok, 


Managers. 


A Summary of the Principles to be Observed 


IN 


ESTIMATING THE RISK OF. BUILDING. 


sy CAPTAIN EYRE M. SHAW, (Chief of the London Fire Brigade. 


An Invaluable Work for Fire Underwriters. Price, 50 Cents 


Copies of this work are for sale by the Publishers, 


tHE SPECTATOR COMPANY, No. 


C. W. STANDART & CO., 


Fire & Marine Insurance Agents, 


16 Dry Sr., N. Y. 


No. 139 BROADWAY, 
REPRESENTS 


MERCHANTS INSURANCE co., NEWARK, 


Assets .... ES NS ee eae ea, - $795,926 
, VIRGINIA F. & =. , INSURANCE COo., RECHISOND. 
SU ..x< cennceas saee ee iain awh aiid - $510,811 
_ SUN SNGURANCE co., CEBVELARS, 
Assets Ss saanibiasnn data pe kuieeonasedlegeaaeanca ---+-++02 $377,880 
BUFFALO INSURANCE Co., OF BUFFALO, 
ROS. oo tecnctineundsnvescscess NOE FUE, DOIG onan sccccssnscccassiccecce $253,237 
WESTERN INSURANCE CO., TORONTO. 
Assets - Js mavecedcceeccesccccccec cece sccwccteccoccves cececsceces+ssOVer $3,000,008 
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P. PATERSON, Governor. FRED K A. BALL, Manager 


Established A. D. 1833. 


BRITISH AMERICA 


Assurance Company, of Toronto, Canada. 


Obie « «+ «© «© «+ «© « <SEIF008 


Western Department, 


No. 128 La Salle Street, Chicago. 


WILLIAM ASHWORTH, General Agent. 


L. D. HAMMOND, Chicago Agent. 


An Instruction Book for Fire Insurance Agents. 


THE PRINCIPLES AND PRACTICE OF 


FIRE UNDERWRITING 


Systematically Arranged. 


By JOS. M. ROGERS, LL.B. 


EXTRACT FROM AUTHOR'S PREFACE. 


“«* * * The merit of the work, if I may claim for it any, consists, frst, in its arrange- 
ment; and, second, in its conciseness and clearness, 

“Though there are several most ably written works upon the same subject, written 
probably with more elaborateness than the following, they, generally (as it appears to me) 
are cither impracticable from their prolixness, and the necessity of making a calculation 
too intricate for the novice underwriter, or are so devoid of any system in their arrange- 
ment that no one could, from their perusal, regard underwriting as a science of beautiful 
symmetry, but would be compelled to look upon it as a chaotic mass of rules, without 
form, and hence almost impossible to be learned theoretically. 

‘*‘In the following work I have endeavored to say everything mecessary to be said 
and nothing more, and to say it in as concise and clear a manner as possible, thus 
securing its being read and understood by that class of agents for which it is intended, 
namely, those of limited experience. By thoroughly understanding and adhering to the 
rules herein enunciated, agents will not only render their labors more satisfactory te 
their principals but more easy, agreeable and satisfactory to themselves. ” 

&g@- Sent post paid to any address on receipt of two dollars, 


THE SPECTATOR COMPANY, Pubieshers, Printers & Stationers. 


OFrFices oF THe SPECTATOR: 
CHICAGO: 
161 and 163 La Salle Street, 


NEW YORK: 
No. 16 Dey Street, 
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NIAGARA 
INSURANCE COMPANY, 


No. 201 Broadway, New York. 


FIRE 


ASSETS, - - - -  -  - ~= $4,500,000 


24 Years’ Practical Experience. 


CENTRAL DEPARTMENI 
West Virginia, . 
Messrs. SNIDER & LINDSEY, Managers, Cincinnati, Vhio. 


WESTERN DEPARTMENT-~—For States of Illinois, Wisconsin, Minnesota, lowa, Mis- 
souri, Kansas, Nebraska, and the ‘Territories. 


Messrs. BEVERIDGE & HARRIS, Managers, Chicago, Ilinois, 
MORRIS, Manager State of Michigan. 


-For States of Ohio, Indiana, Kentucky, ‘lennessee, and 


L. R. 


Losses promptly adjusted by Managers, and paid by their drafts on the 
Company. 

President. 

P. NOTMAN, Vice-President and Secretary. 


HENRY A. HOWE, 


Agencies in all the Prominent Cities and Towns throughout the 
United States. , 


PENN FIRE 


INSURANCE COMPANY, OF PHILADELPHIA, PA. 


OFFICE, No. 408 WALNUT ST. 


CASH CAPITAL, - - $200,000 


STATEMENT FOR JANUARY, 1875. 








I a ie oe ea se had eninge eereedened $17,400.00 
CE Cin DORI soo ian sis ékccecccanavans osmpacsdessacradwiess 159,697.00 
Fy es I iiianininient wit tenn weer nenesemeshelen Suuanninebennern sep aeunadeiin 2,590.62 
Pennsylvania, Camden & Amboy, and other Bonds, ........-.........-.-..---.-- 26,780.00 
NE ae Se NO Re Ae ee NO RS Se 1,000.00 
Premiums in course of collection, secured by bond-. ....--- pianbs ganna ee ueneiceien 64,517.30 
A GSD MII usc cena cndn ons sssasnaceneinedieenstantade 20,864.63 
Ee Fears date bien ince sessininsqtepareescntetvusentceewueaseayink 7,068.30 
Cash on hand and in Bank ._..........----.---- iiliis Rinindy Svitniedbire ease aicapaaanaaal 22,772.19 

Total AvailablezAssets, - - - = = $412,690.46 

OFFICERS 


M. RUSH WARNER, President. 


R. WARNER, Secretary. H, W. BRANDE, Sup’t Agencies 


JOHN W. CHAMBERLIN, State Agent, 


No, 150 BROADWAY, NEW YORK CITY. 
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CONTINENTAL INSURANCE Co. 


OF ‘THE CITY OF NEW YORK, 


Nos. 100 and 102 Broadway. 


CASH CAPITAL, - - . - - $1 ,000,000.00 
CASH SURPLUs, Jan. 1, 1875, - - 1,006,235.97 
ToraL ASSETs, - - -.- - 2,606,2 35.97 


Directors : 
GEO. T. HOPE, Pres’?. H. H. LAMPORT, Vice-Pres't. 


Samuel D. Babcock, Babcock Brothers & Co. ; Benj. SG. Arnold, B. G. Arnold & Co, ; A. A, 
Low, A. A. Low & Brothers ; s. B. Chittenden, S Chittenden & Co. ; Wm. H. Swan. 
Grinnell, Minturn & Co. ; Henry C, Bower, No. 3 Park Place, N. Y. Aurelius B. Hull, 
late Fahnestock, Hull & "Co. : William M. 'V ail, 6r Remsen Street, Brooklyn ; Theo. I. 
Husted, Jesse Hoyt & Co.; Wm. M. Richards, Pres’t Cumberland Coal ¢z Iron Co. ; Horace 
B. Claflin, H. B. Claflin & Co. ; Jas. Freeland, Collector Internal Revenue, Broce: Cc.) 
Lowrey, C. J.&C, Lowrey, Attorneys, Brookly n; John D. Mairs, David Dows & Co.; Geo. 
W. Lane, Geo. W. Lane & Co.; James Frazz , Frazer, Major & Co.; Hiram Barney, B: irney, 
Butler & Parsons ¢ Lawrence “Turnure, Seuss T aylor & Co.; Samuel A. Sawyer, Sawyer, 
Wallace & Co.; Cyrus Curtiss, Pres't Washington. Life Ins. Co. ; Wm. D. Morgan, Is. E 
Morgan’s Son; James Low, Harriman & Co. ; William Bryce, William Bryce & Co. ; Charles 
Lamson, C. H. Marshall & *Co.; Wellington Clapp, Clapp & Grinnell ; Henry F, Spaulding, 
Spauldin =, Hunt & Co ; John Paine, 7 Murray Street, N. Y.; R.H. McC urdy, late McCurdy, 
Albrich & Spencer; John H. E arle, Earle & Perkins; Henry Eyre, 174 P earl Street, N. Y 

Charles H. Booth & Co.; Wm. H. Hurlbut, Dickinson, Hurlbut & Co.; D. H. Arnold, late 
Pres’t Mercantile Bank ; "Edward Martin, C ragin & Co.; Bradish Johnson, Bradish Johnson 
& Sons; Wm. H. Caswell, John Caswell & Co. ; Antes W. Benson, ows Brooklyn Gas 
Light Co. ; E. W. Corlies, 664 Pine Street ; ‘Alexander M. W hite, Ww. A. M. White; 
Ss. M. Buckingham, Poughkeepsie, N. Y.; Sherman Hartwell, Pres’t B lacbaes Bank, Conn. 

Jno. F. Slater, Norwich, Conn, ; Daniel ’S. Miller, Retired Merchant ; Jno. L, Riker, J. i. 
& D. S. Riker. 





CYRUS PECK, Secretary. 
B. C. TOWNSEND, Secretary Agency Department. 
ABRAM M. KIRBY, Secretary Local Department. 
JOHN K. OAKLEY, General Agent. 


INCORPORATED 1862. CHARTER PERFETUAL. 


CAPITAL, - - - - $200,000 


FRANKLIN 


[nsurance (ompany, 


WHEELING, WEST VA. 


STATEMENT, JANUARY 1, 1875. 





ASSETS. 

I Os isin cbs mwadldedeenwasdmaWla dae Sewenmnie $120,000.00 
Loans on Bonds and Mortgages, (First Lien) -.-.-.....-..........--.-----..--- 84,824.68 
NN as ccna as shen anew eieunatcdaimcd.n doce eccndenact 20,000.00 
Merchants’ National Bank Stock -...-...--..---.---- Rae ee ee 3,150.00 
Ne Pr NI SOO ONO ao eco ise sens cane secs wewnccecscis eee 2500.0 
OO een Pevueauscneeke: saeeastere cans 13,182.93 
sie Od cared ewow.cedewens eS Se ee 2,779.¢1 
Gross Premiums in Transit --...-...------- noes a ee en ee 19,660.62 
ills Receivable taken for Premiums................... .....---....----...-- 17,846.4¢ 
RN NINE PERU CID cso cscnicacccccccccccussnccuicsencccacccessens 4,062.56 
IR eta tnakhds awk siawe dcnkes as sksepnidevcsurecsevaaw~- : 5,989.26 
Premiums uncollected (Home Office)............ -...-...------- eee 3,318.4! 
Due from Insurance Companies--.-.---.......--- Lede ss used oeaxe* Saas 1,185.5¢ 
Due from individuals -__---- Pestle nidaebee cussed hetw add Creda Zaunceedank, ‘rn 
Mortgage Foreclosure (Expense). ae ai giunaaaaie Ss ae 737-5« 
Agency Balances ............-...---.----.-- ae -. 38,378.7¢ 

0 ae brates : : ..-$340,124.5, 


LIABILITIES. 





Claims, including Re-insurance Fund -_- wine WS elec .. $161,895.55 
Capital SC a cies kekcducnenducan —o oa 5 150,000.00 

—— $311,895.58 
Surplus as ets policyholders - “a $178,229.04 ws aie 
Net Surplus beyond all Liabilities ___ 28,229.04 


OFFICERS. 


J. N. VANCE, President. i ¥ 
M. REILLY, Vice-President. I. H. WILLIAMS, Ass'’t Sec’y and Treas. 


P, PHILLIPS, Secretary. 





STATEMENT OF THE 


SAINT PAUL 


Fire and Marine Insurance Company, 


FULY 1, 1875. 


ASSETS. 

Cash in office and banks.......-.--- iets cea enh anveaeaewkweaes veaee $50,655.18 
Real estate cwned by the Company...-.-...........-...----- 108,235 06 
L-ans on real estate, rst Mortgages..............-.---....-.- ~.-- 111.473 59 
Call loans, (secured by collaterals, 85 per cent of market value) ---- 337-921.06 
City and County bonds..........-- Sea aaeae ee tae anaes chara zs 58,835.68 
| ec eee ee _—_ Slacnin 10,486.36 
Salvage on inland losses (already paid) ------ ts em eee 7,032.28 
National bank stocks. sR a eG ; 29,000.00 
300 shares St. P. & S. C. R. R. guile eed ath. paegaess ‘nwises SERN 
CLTEEE GARTER DUE BONDE coo 5 onc nce crenece necteceuscss ina - : 24,962 59 
Due from agents and in course of transmiss‘on__.---..---- -- 49,246.35 
City premiums, uncollected-_........----.-- eed ai oataaeate ‘ 13,468.33 

TREE SR BOND. ons viivccny cctaunebaccn . - $832,216.48 

LIABILITIES 

Losses Unadjusted, --..----_- iriceaTebicdwens ; aieaens 31,475.43 





501,341.05 
341.05 


Re-insurance Reserve, $256,000. 


J. C. BURBANK, President. 


C. H. BIGELOW, Secretary. 


THE 


AMERICAN CLASSIFICATION 


FIRE RiSKS, 


Prepared by Messrs. BARTON and ARNOLD, 
OF PROVIDENCE, R. I., 


And adopted as the standard system by the Underwriters of that city. 


This system of classification is the most simple and effective of any yet presented, being 
less cumbersome, less complicated, and more economical than the two or three plans 
hitherto attempted to be introduced. 


THE AMERICAN CLASSIFICATION OF FIRE RISKS 


is of quarto form, printed in large; clear type, on the very best quality ot paper, and sub- 
stantially bound in cloth, with Russia back and corners. 

In order to encourage its general use, the book is offered at the unprecedented low 
price of 


' TEN DOLLARS PER COPY. 


A specimen copy will be sent on approval to any company in the United States which 
will pay the required express charges. 


THE SPECTATOR COMPANY. 


Publishers, Printers and Stationers, 


Offices of THE SPECTATOR: 
New York: CHICAGO: 
No, 16 Dey Street. 


Nos, 161 and 163 Le Salle Street, 

















Canntanen ws 3859. Established 1840. Charter Perpetual. 


‘THE AGRICULTURAL 


Insurance Company, | | Y C ¢ M | N ¢ 


OF WATERTOWN, N.Y 


a FIRE 
Cash Assets, - - - $1,019,802.77 


| 
! 
| 


STATEMENT, January 


1, 1875. Insurance Company 








Real Estate owned by the Company -.--- bis: see wet - $80,023.09 
Bonds and Mortgages, first liens on Real Estate na ; 381,931.09 
Reins ite CI ac ox dtccewtaceiedcuncnns ; ; “ 68,003.31 
Premiums in course of collection........-.-- pede aCe eEe: owe . 88,814.23 
Cash on hand and in banks-.-...--....-.-- ; : - 89,366.02 
* Stocks and Bonds owned by the Company ; . 298,474.59 
Interest and Rent due and accrued..- ; 13,190.44 Oo F M U N Cc Y ’ Pp A ° 
$1,019,802.77 
Loses adjusted but not yet due_--- $2,210.13 
Losses unadjusted. - , - 14,226.00 


$16,436.13 


YOHN C. COOPER, President. H. DEWEY, Gen'l Agent. S A M 
TATEMENT, 


JOHN A. SHERMAN, Vice-President. ISAAC MUNSON, See'y. 
H. M. STEVENS, Ass‘t Sec'y. 


Fanuary |, 1875. 


RoyaL CANADIAN 


Insurance Company of Montreal, Canada. 


Gross ASsETs, - $5,5 39,452.07 


SUBSCRIBED CAPITAL, . ‘ $6,000,000. | Torat Losses PAID SINCE 682.21 
Cash Assets, Jan. 1, 1875, : ‘ 1,005,501. ORGANIZATION, 595535 3: 


Cash Assets in the U.S. Jan. 1, 1875, 446,887. 


J. F. SINCENNES, President. CasH ASSETS, - - 515,430.27 


JOHN OSTELL, ARTHUR GAGNON, ALFRED PERRY, 


Vice-Pres't. Secy and Treas. Gen'l Manager. 


DAVID L. KIRBY, SuB-MANAGER. —-———— --- --__-— 


JOSEPH B. ST. JOHN, WILLIAM J. HUGHES, 


OFFICE, 54 WILLIAM STREET, NEW YORK; J. W. CHAMBERLIN & Co., 


Managers tor the States of New York, New Jersey, Connecticut, Rhode Island, Ohio, 
Kentucky, Tennessee, Georgia, &c. 


CHAS. F. SISE, Boston, Mass.; Manager for the States of Massachusetts, Maine, New Managers Eastern Department 
Hampshire, and Vermont. . 


SABINE & ALLEN, Philadelphia, Pa. ; General Agents for Pennsylvama. 
H. F. CRAWFORD, Detroit, Mich. ; General Agent for Michigan. 


RICHARDSON & NAGHTEN, Chicago, Ill. ; Managers for States of Illinois, Wisconsin, 
Indiana, and Minnesota. 


J. A. RIGBY, Baltimore, Md.; Manager for the States of Maryland, Virginia, North No. 150 BROADWAY, NEW YORK CITY. 


Carolina, South Carolina, and District of Columbia. 
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-B. BENNETT & Co., | 
J ° UNITED STATES 


UNDERWRITERS’ 


ADJUSTMENT BUREAU, 


No. 104 STATE ST., CHICAGO, ILL. 








INSURANCE DIRECTORY 








Prompt and accurate attention given to the adju tment of Losses in the Westcrn, 
Northwestern and Southwestern States. Business of that kind respectfully solicited For | 8 7 6. 
rom Underwriters. Terms reasonable, expenses light, and satisfaction guaran- 
teed. 

An experience of over twenty-five years, a faithful devotion to duty, with an 
honorable record, indicate the thoroughness, fairness and skill that may be 
depended on by those entrusting adjustments ‘o our care. 


(COPYRIGHT ENTERED.) 


The Undersigned will publish during 1876, the ** UN/7ED STATES INSURANCE 


REFERENCES: D/RECTORY,” in concise form, upon the plan of his ** Philadelphia Insurance Directory,” 
CONTIN ee Recenalgeecteted pigeon , = which has proven most popular. 
: a i aie f ae It will contain a list of the Fire, Life, Marine, Accident, Plate Glass and Steam Boiler 


AMAZON INSURANCE CO., Cincinnati. 


F. C. BENNETT, General Agent, Cincinnati Insurance Companies dcing business in the various localities of States, together with the » 


Quotations of their Stocks; the names of Adjusters; Fire, Life and Marine Insurance 


Agents and Brokers in the different Cities and Towns in the United States; Insolvent 


VILL BE ISSUED FEBRUARY lI. 5 : A 
WIL Insurance Corporations, &c., &c., &c., and be arranged with a view to speedy reference. 


THE | 
The work will also contain a valuable Statistical Exposition of 


I the Extent and Responsibility of the Insurance Interests of the 


AND 
INDEX | United States; their connections, &c., &c., with a carefully com- 
p wthcan | piled Appendix of Canadian Insurance Instituations. 
RESOURCES, CONDITION AND STANDING, | 
OF TEE 
PRINCIPAL AMERICAN FIRE INSURANCE COMPANIES, | ° 


For 1876. 


Compiled from the sworn statements to the New York Insurance Department. | 
Containing a detailed list of the capital, assets, liabilities, income, expenditures and actual 


condition of over 200 fire insurance companies, ; ; 
It not only is a complete index to the condition of the leading companies, but it comprises SUBSCRIBERS WILL BE FURNISHED AT FIVE DOLLARS PER Copy, 
also a Register of Insurance Expirations, which renders it a handy book of reference 
which will survive the fate of Calendars, Blotters and other advertisements, and will be 
carefully kept to the end of the year. 
he Register and Index, durably mounted and bound in imperishable covers, in con- 
venient pocket form, will be supplied at the following'prices : 


PRICE, TEN DOLLARS PER COPY. 


But only with the number of copies which they subscribe for in advance of publication. 


Single Copies, - - - - $ .25 One Hundred Copies, - - $10.00 
Fifty Copies, - 7.00 One Thousand Copies, - - 60.00 
Five Thousand Copies, - - - - $250.00 : 
Insurance Companies, Agents, Brokers and others who may wish to hecome Subscribers 
On orders of one thousand or more, two pages of advertisements will be inserted without av didenstiunts will addeces 
extra charge. 
S. E. COHEN, 


Send your orders early. 


THE SPECTATOR COMPANY, Puddishers. Editor * The Underwriter,” 


CHICAGO. NEW YORK. Box 2183, P. O. PHILADELPHIA, Pa, 


American Insurance Company, 


OF CHICAGO, 


Office, 482 & 484 West Madison Street, “cash Capital, - - $200,000 


Organized A. D. 1859. Cash Assets, - ° 590,000 
~ Installment Notes, - {1,800,000 











DIRECTORS. 
H. Z, CUL . A. KNOWLTON, Jr., Hon, J. M. BAILEY, | 
Hon. H a meeeane, er ormercn, Hon. Sa eaneay, | Total, - - $2,590,000 
OHAS. L. CURRIER, M.A. HOYNE, R. B. CURRIER, | ° 
NICHOLAS KRANSZ, LOYAL L, MUNN. | senntiitiin tadeaiiaey teens ein 
OFFICERS. Po 

H.Z. CULVER, - Pres't.|CHAS.L.CURRIER, Se’y. “INSTALLMENT PLAN,” 
H. N. HIBBARD, V. Pres’t.!M.A.HOYNE, - Treas. AND CONFINED STRICTLY TO 

R.B.CURRIER, - General Agent. Farm Property, Detached Dwellings, Private 

J.W. TEMPLETON,  Ass’t Gen’l Agent. Barns, their contents, Churches 





Losses Adjusted and Paid during 1874, $261,083.56. and School Houses. 





